

















SEPTEMBER 15, 1927 


Investment Tr usts- fe | 
Investment or Speculation? 
By Merryle Stanley Rukeyser 


How “Armeo” Spirit 


Revolutionized 
Steel Industry 


_ By Wesley M¢Cormick 


Getting Uncle Sam 
Into the Air 


By Edward Marshall 


Stock Market How to 
Outlook Forecast 




















PR ADEE T RIE 1» 


Sa Ba ta 













nnn Ya 






PHILADELPHIA © 
Ls 
D 





BALTIMOR ‘ 
OR | 


_) oD * 
WASHINGTON 4 





The Port of Newark is surrounded 
within a radius of 200 miles by 41 
of America’s 100 largest cities, in- 
cluding Baltimore, Philadelphia and 
Boston. New York City is onl) 
nine miles away, and many of the 
richest New England markets can 


be reached in a few hours. 
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Can You Count 41 Major Markets 


Within 200 Miles of Your Plant? 


Effective selling under present day conditions demands 


closest possible proximity of factories or warehouses to key 
trading centers. 


One of the reasons why so many leading enterprises have been 
attracted to the Port of Newark is that it affords most economical access 
to the best markets of the East. Forty-one of the 100 largest cities in 
America lie within 200 miles—overnight motor-hauling distance! 43,000,000 
consumers—one-third the national population—live within a radius of 500 
miles, comprising the greatest concentration of buying power in the world! 


If your present factory location is not as close to market as might be 
desired, why not let us give you the complete facts about the Port of 
Newark? Perhaps some of its other advantages—excellent labor conditions, 
favorable climate, unique transportation facilities, reasonable land values— 


added to its strategic location, would give your business the coveted “edge” 
in a highly competitive selling period. 


Tell us what you manufacture and we will be glad to survey the situation 
for vou, confidentially and impartially. Write to 


THOS. L. RAYMOND—Mayor—Newark, New Jersey 


©The PORTof NEWARK 
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- On the job 
for the Wabash every day 


N the past year the Wabash Railway has fur- 72 hours per shipment and replacing hundreds 
ther improved its freight service by theinstal- of trap cars and line cars every month. 

lation of International Chain-Drive Trucks and The Wabash is using International Trucks at 

a battery of All-Steel Semi-trailers. many points in many capacities and so are all the 

This truck and trailer equipment is operated _ larger railroads of the country. And that is easy 

for the Wabash by the Arthur Dixon Transfer to understand; International Trucks have been 

| Company, one of the oldest in the country. giving good service for twenty-three years just as 

These trucks and trailers are on the job ten other products of the Harvester Company have 

hours every day and they are saving as high as__ been giving good service for almost a century. 

INTERNATIONAL HARVESTER COMPANY 


OF AMERICA 
606 SO. M:CHIGAN AVE. (incorPorateD) CHICAGO, ILL. 


NTERNATIONAL 













The International line includes the Special Delivery for loads up to %-ton; 4 and 6-cylinder Speed Trucks of 1%, 1% and 2- 
ton sizes; Heavy-Duty Trucks ranging from 2% to 5-ton sizes; Motor Coaches; and McCormick-Deering Industrial Tractors. 
Below are given a few points of superior International service and design. Write for folder on Internationals for your business, 








All International Trucks are pro- 
vided with auxiliary rear springs. ” 
I ; Herringbone Gears These springs come into action The Steer-Easy steer- G@@ 
wternational Trucks are served by136 The forged steel radiusarmin- in double reduction when needed and assure correct ing-gear ma “Sh 
Sambany-owned branchesinthe United cludes a convenient chain ad- drive models assure spring flexibility under varying truck drive as easily y r 










tates, branches and dealers through- _justment. Intheh greater torque ca- x illustrated is pro- asa passengercar,re- 
Peed Canada, and service facilities in the live axle has a 2-speed pacity and better vided for the double reduction lieving the cramped, 
oeign countries the world over. The range, assuring efficient power all-around perform- drive Heavy-Duties. Another val- tiring position of 
@nch illustrated is in Boston, Mass. transmission in all going. ance. uable International feature! driver. 
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Odd Lots 








Y purchasing’ 10 shares of stock of the leading companies in 10 
diversified industries, greater margin of safety is obtained than by 


purchasing 100 shares of any one issue. 


Adverse conditions may arise in which any industry might be affected, 
but it is unlikely that ten industries would be affected simultaneously. 


Many advantages of trading in Odd Lots are explained in an interesting 


new booklet. 


Ask for F. 305 


100 Share Lots 
Curb Securities Bought or Sold for Cash 











john Muir&(o 


New York Stock Exchange 


50 Broadway 


Members: { 


New York Cotton Exchange 


Associate Members: New York Curb Market 


“Special Department for Women Investors” 


New York 
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nnouncing the . 


A spectacular price reduction due to 
a spectacular public acceptance! 


Withthe Imperial Landau, Chevrolet 
dealers are able to supply a wide- 
spread demand for a low-priced car 
that combines notable style and in- 
dividuality with power, speed, 
economy and handling ease. 


Beauty of line and elegance in ap- 
pointment—an air of fleetness and 


Imperial Landau 
at a new low price 


distinction which bespeaks modern 
design—these are qualities that all 
motor car buyers are demanding to- 
day more than ever before. 


And you need only to inspect the 
Imperial Landau to understand its 
sensational popularity in every sec- 
tion of the land. Here, truly, is an 
order of quality and value that revo- 
lutionizes all previous conceptions 
in the low price field. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 
Division of General Motors Corporation 





The Imperial Landau now only "e 4 5 f..0. b, Flint, 

Former Price $780 Michigan 
Long, low, sweeping lines. Satin black Duco finish with embellishments of a beau- 
tiful shade of cream. Mouse gray top. Such interior appointments as special up- 
holstery, vaulted roof, period hardware, built-in smoking set and maroon leather 
wind laces around the doors. A car of marvelous smartness at a marvelous price ! 
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N interesting development in 

character analysis was intro- 
duced several years ago in the Uni- 
versity of Iowa, Iowa City. Profes- 
sor Edwin Diller Starbuck, a psychol- 
ogist of note, has been in charge. Such 
progress has been made that this new 
“Iowa Plan” of research in reading 
character of students has been adopted 
by the Board of Education in New 
York, and by other cities. ; 

Carl Byoir, quick to adopt ideas 
for the betterment of business, has 
adapted Dr. Starbuck’s plan to the 
business of engaging employees. 
Modified to meet the demands of an 
employer having to keep filled with 
competent young men and women, 
hundreds of important positions, the 
psychology tests, Mr. Byoir finds, as 
introduced by Dr. Starbuck, are prac- 
tical. 

At the request of the editor of 
Forses Mr. Byoir has undertaken the 


‘preparation of a report of his findings. 


It is the story of a psychological 
laboratory conducted under the aus- 
‘pices of one of the busiest business 
offices in New York, and will inter- 
est executives everywhere. 

The General Electric Company, in 
its River Works at Lynn, Mass., as 
recently set forth in Forges, has for 
five years conducted laboratory tests 
dealing with the mental and physical 
ability of applicants. Mr. Byoir’s 
laboratory tests go further still and 
include tests to determine character. 
This will be an unusual article, fully 
illustrated 


W W. GALBREATH, presi- 
e dent of the Youngstown 


Pressed Steel Company, has told the 
story of his career to Charles W. 
Wood who sets it forth in an early 
issue of this magazine. ; 


C. PENNEY who began as an 
yi obscure and diffident clerk and 
who has now about 900 stores 
throughout the United States, em- 
ploying upwards of ten thousand 
people, is an American success of the 
first magnitude. This story has never 
before been told with the authority 
and detail it is to be given in Forses. 


AWRENCE M. HUGHES of 
the New York Evening Post 
says that the “investment market 
has hardly been scratched” and that 
more effective advertising “can mul- 
tiply security holders in the United 
States 300 per cent.” Allowing for 
many duplications in the statistics of 
investors, some figures placing the 
total as high as fifteen million, Mr. 
Hughes gives the number as ten mil- 
lion. 
“Every strata of American life, 


every community in our country, has 
furnished the members of this co- 
lossal industrial partnership. The 
dream of an American industry 
owned and directed by the entire 
American people is slowly approach- 
ing reality,” is his conclusion. 

This article has been scheduled to 
appear in an early issue of Forsgs. 


N AN article on the “Czars of 

the Underworld” the author, 
Howard McLellan, a member of the 
staff of the New York World, quotes 
a. number of men who are authori- 
ties on this perplexed question. 
What Maxwell S. Mattuck, counsel 
for the National Association for 
Credit Men and Lewis McHowe of 
the National Crime Commission have 
to say is supported by remarks of 
business leaders like George A. Post 
of the Silk Association of America, 
by Lew Hahn, managing director 
National Retail Dry Goods Associa- 
tion, and by others. 

E. W. Allen vice-president of the 
National Surety Company says: 
“Business must drive out the 
‘fence’”. This authorative article 
by Mr. McLellan on the whole crime 
situation of America will appear in 
FORBES. 


EE McCRAE, of Pasadena, 

has written us an interesting 
article on new uses for paper. It is 
accompanied by photographs show- 
ing, for example, how inexpensive 
paper manufactured in Los Angeles 
is spread out like a carpet in the 
Hawaian Islands and how pineapple 
and sugar plants are set out in cir- 
cular holes made in this elaborate 
covering. “The paper,” says the 
author, “conserves the moisture, 
eliminates seed growth, routes in- 
sects, saves cultivation and enriches 
growth.” Pineapple and sugar plants, 
he explains, grow quickly through 
this paper protection and lessen the 
cost of cultivating the crop. 


N ARTICLE by David B. 

Carse on the effect modern in- 
vention has in reducing the cost of 
commodities and why labor’s fight 
against invention is doomed to de- 
feat, will appear in ForBEs. 


AMES M. WITHEROW of 
Moorehead, Minnesota, is an 
attorney who has made a special 
study of farming conditions. Mr. 
Witherow has written on this subject 
for Forres dealing especially with 
the problem of labor and the cost of 
materials on the farms. He finds 
complicated conditions but sets forth 
what he regards as possible solutions. 
He writes from the standpoint of the 
larger farmers. 


R. CYRUS FIELD in his 
study of American business 
men has specialized on the executives 
away from his desk. He sets forth 
that it is the character and poise, the 
general cheeriness and optimism de- 
veloped in wider fields, rather than in 
the circumscribed area of his office, 
that make the American business man 
a dominant figure in the world. 
Forses will have the pleasure of 
presenting the remarkable study of 
Doctor Field on this subject. He 
shows not only how optimisim but 
even humor plays an important part 
in business. 


OHN ALLEN MURPHY 
will have in an early issue an- 
other one of his authorative articles, 
this time dealing with one of the 
executives of the Graybar Company. 
Mr. Murphy, the author of several 
books on business, has been especially 
assigned by ForBes to prepare arti- 
cles. His writings bear the evidence 
of’ wide knowledge of American 
business men and methods. He has 
intimate acquaintance with many 
executives, particularly with those 
most active. What he sets forth in 
the pages of Fores is, therefore, 
out of the abundance of American 
success, and not in any sense 
academic. 


R. ROBERT STEWART of 

the University of Nevada, 
whose articles on farm questions 
have attracted wide attention will 
have further contributions in this 
magazine. 


O PACK last year’s cement re- 

quired a quarter of a billion 
sacks and one hundred million paper 
bags. The miles of wire to tie these 
containers would twice girdle the 
globe. 

Hamilton M. Wright, Jr., in an in- 
terview with G. S. Brown, president 
of the Portland Cement Association, 
tells the story in ForBeEs. 


ECORDS of Red Cross head- 

quarters in Washington show 
about one hundred disasters a year 
big enough to call out the organiza- 
tion’s reserves. 

There are fires, floods, tornadoes, 
earthquakes, hurricanes. Buildings 
are torn to pieces or blown or washed 
away ; massive bridges twisted out of 
shape ; streets littered with wreckage ; 
channels of communication cut; trade 
reduced to a standstill. 

How relief follows in the wake of 
calamity is told in a forthcoming ar- 
ticle in Forses by Henry M. Baker, 
National Director of Disaster of the 
American Red Cross. 
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‘Over 1OO,OOO miles 
and good for LQQOOO more’ 


y 

e 

: Another most important and convincing en- 4-Wheel Brakes— Positive, mechanical-type, 

n dorsement from one of the more than 300,000 = quick-acting. 

e satisfied owners of Willys-Knight cars. Belflex Shackles—Keep your chassis as last- 
And now, new reduced prices—impressive re- ingly quiet as the sleeve-valve engine. 

yf ductions up to $300— make the Willys-Knight 8 Timken Bearings in Front Axle — Make 

a, Great Six more than ever the leader in fine 














‘ this the easiest steering car on the road. 
1S : car values. 


ll | ae : : ; Narrow Body Pillars at Windshield —All 
is In addition to beautiful body design, superior other cars ought to have this necessary safety 


coachwork, luxurious appointment8,the Willys- faature. Accidents would be minimized. 
e- 7 — a“ ; : Adjustable Front Seat on Sedan and Foursome 
yn The Knight Engine— Patented, exclusive. models; noticeably greater comfort. 


—_ “e carbon trouhtes, picts tcc... gam Light Control at Steering Wheel—You dim 
only type of engine that improves with use. without lifting your hand from the wheel. 


7-Bearing Crankshaft — Naturally, in so fine 
a Car. 


Shock Absorbers— Air cleaner—Thermostatic 
temperature control—Finest quality uphol- 
stery and interior fittings. 


WILLY S-2* 
KNIGHT 


THE ENGINE IMPROVES WITH USE—IN 
SMOOTHNESS, QUIETNESS AND ECONOMY 


Skinner Rectifier — Prevents oil dilution. 














POPPET VALVE ENGINE LOSES 





“70” Willys-Knight Six, $1295 to $1495. Willys-Knight 
Great Six, reduced prices, $1750 to $2950. Prices f.o.b. 
factory and specifications subject to change without 
notice. Willys-Overland, Inc., Toledo, Ohio. Willys- 
Overland Sales Co., Ltd., Toronto, Canada. 
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1O times across 
the continent 


IN 1923, light and power companies had 
constructed 86,000 miles of transmission 
wires. In 1926, this mileage had reached the 
112,000 mark — an increase of 26,000 miles, 
In straight lines instead of circuits, these new 
wires would reach 10 times across the United 
States. 

Long-distance transmission of electric power 
is just getting under way. Soon large-scale 
super-power projects will link the country 
with a network of high-tension wires. It will 
not be long before a switch in Chicago will 
supply current for motors in New Orleans. 
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Added mileage means added business. Re- 
moteness from power sources today forces 
many industrial plants to do without elec- 
tricity or to maintain their own generating 
plants. The electrification of America’s six 
million farms has been deterred by the dis- Weastiiiitiie satialinisiainiy dhiviustilinediinin,’ Uae 
tance between powerhouse and homestead. ning arresters, insulators, transformers and other 


* : e. ge transmission equipment. New miles of wire mean 
With new wires, the electric light and power the use of more Westinghouse apparatus. 


companies are rapidly reaching new markets. 
estinchouse 





WESTINGHOUSE ELECTRIC & MFG. COMPANY 
Offices in All Principal Cities 
Representatives Everywhere 


ECONOMIC TRENDS IN THE ELECTRICAL INDUSTRY 
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Business Hesitates With 
Favorable Background 


LTHOUGH it is still rather 
early in the month to decide 
on September’s trend in busi- 

ness, it appears that the anticipated 
Fall upturns have not yet material- 
ized in the volume which optimists 
earlier predicted. 

The fundamental situation has not 
changed in any material degree from 
the basis which has given rise to our 
general prosperity during the past 
three or four years and to the un- 
precedented bull market which really 
began in 1921. 

Business is still going along at 
generally prosperous levels, even 
though at somewhat lower volume 
and profits than a year ago. Interest 
rates have firmed up a little but not 
enough to wipe out the declines of 
the past Summer, and credit is defi- 
nitely easy. 


HE chief point of the pic- 
ture, therefore, does not lie 
so much in fundamental change of 
the underlying business structure as 
in the heights which our speculative 
markets have reached and the com- 
paratively high rate at which indus- 
try has been operating for years. 
We have been go- 
ing ahead so rapidly 


By R. W. Schabacker 


pansion nor of a drastic slump in 
the nation’s prosperity. It rather in- 
dicates just what seems now to be 
taking place—a period when the up- 
ward march hesitates for a while to 
consolidate previous gains and gather 
the momentum for a new advance 
in the future. 

What seems increasingly clear is 
that we have entered upon the “high 
production, low profit” era of 
American industry, a period marked 
by intense competition in which the 
volume producers who can turn out 
goods at minimum cost and sell them 
at a minimum profit per piece have 
a decided advantage over the smaller 
type of producer. 

The future outlook for general 
business is therefore “spotty,” and 
indeed it has been for some time. 
Some lines and some firms will con- 
tinue to make satisfactory profits 
while others will lag behind. But in 
a general way, the situation is still 
inherently favorable and whether the 
Fall upturn develops in the remain- 
ing weeks of this month or is de- 
layed a few months more, there 
seems no indication that we are en- 
tering a period of drastic depression. 


S THE usual barometer on 
business, the steel industry is 
currently in a rather indefinite situa- 
tion, with business neither as good as 
it was earlier in the year nor as bad 
as it was during the mid-Summer 
months. The corporation is operat- 
lug) between 70 and 75 per cent. with 
most of the independents somewhat 
lower. Demand from the motor, rail 
and building departments has gained 
moderately but not tremendously and 
prices continue near their low levels. 
Freight car loadings are gaining, 
as is their usual Fall custom, but 
still lag behind the same periods of 
last year and railroad earnings show 
declines of over 20 per cent. from 
1926, though it must be remembered 


that last year was a record one for 
the carriers. 


M OTOR CAR production has 
fallen rather materially dur- 
ing the current year, due largely to 
Ford’s almost complete shut-down. 
The trend, as indicated on the chart 
at the bottom of the page, may be 
expected to turn upward, perhaps 
rather sharply, in the remaining 
months of 1927, due not only to 


beginning of produc- 





under favorable con- 
ditions that we have 


perhaps reached a 500 


AUTOMOBILE PRODUCTION a UNITED STATES & CANADA 
(Inthousands of Units -Cars and Trucks ) 


tion on the new Ford 
but also to heavier 
operating schedules 





point where we must 
stop to catch our 
breath, where the pre- 


400 





vious rate of advance 
cannot be wisely con- 
tinued even though 
the basis which origi- 
nally gave prosperity 
its impetus is un- 
changed. 


Q N such a basis, 
the current 
Situation is neither in- 


dicative of further 
large industrial ex- 





300 





200 











for the other manu- 
facturers. 


Bank clearings con- 











tinue far ahead of last 
year, business failures 
show a favorable de- 
cline, and oil produc- 
tion has dropped off. 

The fall picture is 
not yet sufficiently de- 
veloped to be very 
clear, but the general 
aspect does not ap- 
pear unfavorable for 











business and industry. 
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Capital and Surplus Over $8,000,000.00 





In 1803 the great funnel-shaped 
Mississippi Valley was bought from 
France at a cost of .$15,000,000. 

Assets almost seven times greater 
than the original purchase price of 
the great Mississippi Valley are 
behind this 
the cumulative experience of 
ninety-six years in active banking. 


institution—plus 4/7 





<Mar 
OF THE, 


QUISIANA 
URCHALE 
1803 


EM 
O 
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One of the reasons for THE CANAL 
BANK’s growth and supremacy in the 
South is that it is a fully equipped 
bank of national and world-wide con- 
tacts. ws 
For every banking need you 
will be served competently and 
completely. 


will gladly be mailed executives on request. 


BANK AND [RUST Co. 


of New Orleans 


7 


‘Territorial Supremacy frecentury 4 aquarter 


“Through Ninety-five Years,” an interesting 
booklet on the South’s industrial development, 
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Revolution in Steel Industry 
Achieved by “Armco” Spirit 


The Human Side of the New Rolling Mill Process As Seen by George M. Verity— 
Honesty Not the Best Policy, He Says, But Being More Than Honest and More 
Than Fair—Another Great Industrial Happening Which Contributes to 


Industry” I asked George M. 
Verity. 
“Nothing but a complete revolu- 
tion,” he answered. 
That was all. Just a revolution in 
the method of rolling sheet steel. 
Just another great lighten- 


at THERE anything new in 


By Wesley McCormick 


of The American Rolling Mill Com- 
pany, is, first of all, a humanitarian, 
and while it is a dull year in which 
ARMCO does not do something to 
startle the technical and practical 
world, it was the company’s adven- 
tures into human relationships which 


American Industrial Leadership 


is directly traceable to policies which 
created a working organization. 
Policies affecting relations with 
every- group with which the armco 
company had to deal in the conduct 
of its businéss were formed a-quarter 
of a century ago, but they were at 
that time merely convic- 





ing of the world’s labor 
and another great stride 
toward industrial efficien- 
cy, human friendliness 
and a more general pros- 
perity. 

For 175 years there has 
been little change in the 
basic method of rolling 
sheet iron and steel. Fa- 
natics have dreamed of the 
day when iron might be 
rolled out like paper in a 
continuous process; but 
with all the other great 
discoveries which have 
gone to create the giant 
steel industry of  to- 
day, this dream has up 
to now remained un- 
realized. 

But to-day, in Ashland, 
Kentucky, and Butler, Pa., 
there are continuous roll- 
ing mills in successful op- 
eration. They have un- 
doubtedly cost not less. 
than $25,000,000 to $40,- 
000,000 to build and equip 
them, beginning with hot 
metal from the blast fur- 
nace and running through 








tions. To-day they are 
proved conclusions. 

In answer to a direct 
question, Mr. Verity said : 

“Honesty is not the best 
policy. Being more than 
honest and more than fair 
is the best policy. 

“If you employ a man 
on condition that he makes 
good, you may discharge 
him if he does not succeed 
and still be perfectly 
honest, but that is not 
necessarily the best way. 
Is it not better to see if 
you cannot help him to 
make good by endeavor- 
ing to ascertain what is 
his impediment, or 
through encouraging him 
to greater efforts. Many 
men fail for lack of en- 
couragement, lack of di- 
rection or for lack of an 
all-consuming desire to 
succeed. 

“It requires much of 
time for some men. to find 
themselves and. they -ac- 
complish it in the largest 
degree only in an environ- 








to finished product, and 
this investment had to be 
made by men who had 
faith in their ability to 
work out the new and 
radical problems involved. 
But it is working now, 
and the last reports are 
to the effect that a huge 
machine, without once let- 
ting go of the material it 
gTasps, is actually transforming red 
hot ingots into sheet metal at a rate 
heretofore unbelievable. 

That is, however, not what I called 
to see Mr. Verity about. I was look- 
ing for a “human,” not a technical 
story. George M. Verity, president 








President, American Rolling Mill Company. 
heard of “Armco Policies,” but perhaps you have thought 
of them as a mere idealistic expression. You have heard 
of the “Armco Spirit,” but perhaps you have thought of 
that as a mere symbol of a co-operation which ought to be. 
If so, you will be interested in what Mr. Verity has to say 
about this “Man named Armco”—this real human being, 
quite as human and quite as real, as any of the individual 
workers or individual employers of whom he is the com- 


George M. Verity 


posite expression. 


had moved the writer to ask him for 
the latest news. 

This latest development, worked 
out for the first time at Ashland, 
Kentucky, gives proof beyond doubt 
of the ‘value of a great adventure in 
human relations, as that development 


You have 


ment that brings out the 
best in them. 

“Organized industry did 
not see it in that light two 
generations ago, but to- 
day it is an accepted fact. 
To-day industrial and 
commercial progress is 
being made through or- 
ganized efficiency, through 
taking men into partner- 
ship, through giving them every op- 
portunity for promotion and every 
possible incentive to put their best 
effort into their work. 

“Twenty-five years ago the average 
human unit engaged in steel making 
gave the work of his hands which, 
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JOHN B. TYTUS 


Chief Engineer of The American Rolling 
Mills Company 


under conditions then existing, repre- 
sented not to exceed 50 per cent. of 
his real efficiency. Wherever you see 
real industrial progress to-day you 
will find back of it a working organi- 
zation that is contributing the joint 
effort of head, hands and _ heart. 
Modern efficiency is the result of real 
co-operation between management 
and men, where every possible incen- 
tive for whole-hearted effort is a 
moving power. 

“There is no reason why a corpo- 
ration cannot be as human as an in- 
dividual. It should, in reality, be 
more so, for its complex problems 
must be administered by individuals 
whose responsibilities are so large 
that there is greater need for their 
understanding human psychology and 
for being more human than in the 
earlier days when an _ employer 
usually represented no one but him- 
self.” 

That was all very inspiring; but 
what had that to do with the dis- 
covery of a great new mechanical 
process for the rolling of sheet steel ? 

“Who discovered that process?” I 
asked Mr. Verity. 

“A man named ARMCO SPIRIT,” he 
said. 

Mr. Verity did not wish to with- 
hold one particle of credit from the 
principal engineer under whose direc- 





tion this revolution in sheet making 
was achieved, in fact he eulogized 
him. 

However, behind this achievement 
was an engineer ; associated with this 
engineer was a staff of loyal capable 
assistants, and back of this engineer- 
ing circle was a scheme of group co- 
operation, a plan that had brought 
into life the whole-hearted co-opera- 
tion of the leaders in every depart- 
ment .of the business. Still further 
back of this scheme of organization 
were “broad company policies,” that 
were responsible for the creation of 
a working organization imbued with 
an outstanding spirit of accomplish- 
ment, as well as for the company’s 
happy relations with its clients and 
stockholders. 


A Co-operative Accomplishment 


The particular engineer who had 
been the moving spirit of this new 
development had been raised in the 
ARMCO organization, having had no 
previous experience in the steel busi- 
ness. 

As a young man he had been 
brought up in a paper mill family 
and educated at Yale University. 


Shortly after leaving college he joined ' 


the ARMCO organization where both 
his engineering training and his paper 
mill traditions were available for ap- 
plication to sheet mill manufacturing 
problems. 

The problem of designing a contin- 
uous sheet mill was in the beginning 
discussed with two of the company’s 
vice-presidents who from a life-time 
of practical experience intimately 
knew sheet mill practices. Trained 
in the Armco way of doing things 
and working in co-operation with the 
company’s practical managers, this 
engineer’s ideas as to what might be 
done were gradually broadened and 
crystallized through discussion of the 
problems involved, with all the other 
experienced practical men in the or- 
ganization. 

It was a thoroughly co-operative 
accomplishment backed by able en- 
gineering leadership that did not hesi- 
tate to find help from any and every 
source. It was the aRMco way of 
doing things. 


Another Step Forward 


Through John B. Tytus, the engi- 
neer, was revealed the embodiment 
of ARMCO policies as applied to the 
problems of manufacturing develop- 
ment. There was no smothering or 
restricting of the individuality of 
either the chief engineer or of any 
of his associates. It was the co-or- 
dinated, synchronized effort of an 
entire group, each having an equal 
interest in any result to be secured. 
Mr. Tytus, possibly the most exper- 
ienced engineer of his type in the 
world, is the soul of modesty and this 
accomplishment is the result of his 
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individual ability, plus the co-operg. 
tion of his associates, 

What was going on in the arnop 
organization was not fully known 
until the engineers of the outstandj 
technical trade publications of th 
country were invited into the milk 
at Ashland, Kentucky, and given , 
free hand to describe the completes 
project, then some three years in ae. 
tual operation. 

What. had been accomplished was 
news of the greatest magnitude. Nop 
wonder it was broadcast by the tech. 
nical press much as the Associate 
Press handles political conventions, 

If one visits Middletown, Ohio, 
where the original ARMCO plants are 
located and the general management 
resides, one cannot escape the impres- 
sion that these great industrial hap. 
penings, which are so largely respon- 
sible for American industrial pre- 
eminence, do constitute a very fun- 
damental part of the real story of 
life in the United States to-day. 

Geographically, ARMCO is in 
Middletown. Actually Middletown 
seems to be in ARMCO. It is a beat- 























































































The Armco Safety Trophy, won by thé 
Ashland Division. 
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tiful little city 
made beautiful 
by its industries. 
It is a city of 
glorious parks 
and playgrounds, 
one of the most 
important of 
which is main- 
tained by ARM- 
co individually. 
The whole 
scheme of com- 
munity life is 
generously sup- 
ported by all of 
the industries of 





























































































he tried to ex- 
press them had 
failed. One sus- 
pects that he 
would have gone 
on trying, mak- 
ing some new 
effort to .find 
some other way 
in which to ex- 
press the under- 
lying convictions 
that were the 
basis of all 
ARMCO policies. 
Certainly he is 
not a man elated 





the city. 
“ARMCO Spir- 
it” can be felt 


everywhere. It 

permeates the schools, the social and 
even the civic life of Middletown. 
But it is not a spirit of dictation. It 
is a spirit of co-operation, the convic- 
tion that everybody counts more than 
anybody and that nobody can be any- 
body except in his relations to every- 
body. What is best for the common 
good is the slogan of the Middletown 
Civic Assocation which supports and 
supervises all community service 
work. 

The armco plants themselves are 
things of beauty. There is nothing of 
that ugliness and disorder here which 
have led so many sensitive Ameri- 
cans to refer to industry as a blot 
upon our landscape. Its architects 
believe in well ventilated mills, in 
sunshine and flowers, and have pro- 
vided for them, as ARMCO believes 
that environment is one of the great- 
est influences on human life. 

Mr. Verity and his associates do 
not think they have solved the whole 
social and industrial problem. They 
Impress one, rather, as modest men 
of humble spirit who, although they 
have strong convictions born of long 
experience, are still carefully feeling 
their way. 

“Tt was our starting in such a small 
way in a small community with a 
good natural environment which gave 


Above—Scenes at the Armco interplant field day. 
which has been described as the greatest industrial band in America. 





us our chance,” Mr. Verity said. 
“We had only 350 employees to begin 
with. While we never had any seri- 
ous misunderstandings with our men 
from the very beginning, if we had 
had a larger plant in a bigger city, we 
might have found it impossible to 
sow the seeds of understanding, con- 
fidence, and co-operation that have 
blossomed so fully. As it was, we 
just went in for a friendly human 
understanding of things. We adopted 
an “armco Constitution” and des- 
cribed Armco policies in terms that 
could be understood. They provided 
for a thorough discussion of all our 
problems and differences as we went 
along together. 

“We were, however, aiming for 
something more than mere justice. 
We wanted to find the way to get 
the most out of our business by en- 
couraging everyone to put the most 
they could into our common interests. 
We felt it would pay, and, if, after 
abundant trial it had not paid in gen- 
eral results secured, the continued 
support of our directors would have 
been impossible.” 

No one knows, of course. But 
talking with Mr. Verity, one can not 
escape the impression that he would 
not have abandoned his humanitarian 
convictions even if the way in which 





Below—The Armco Band, 


by success. He 
is gratified, rath- 
er, with the satis- 
factory progress 
made in the interest of their large and 
growing ARMCO family. Big things, 
he feels, still remain to be done be- 
fore industry can fully profit by the 
experiences of the past quarter cen- 
tury. 

In closing here is a statement of 
Mr. Verity’s which accompanies the 
idealistic portrait of the “Armco 
Spirit” which hangs in the main lobby 
of their general offices and which 
appears in much of the literature 
which goes out from the plant: 

“ARMCO Spirit is a comprehen- 
sive, vital force which finds expres- 
sion in the practical application of 
policies BUILDED ON A PLAT- 
FORM OF CHRISTIAN PRIN- 
CIPLES IN WHICH SELFISH 
PURPOSE HAS NO PLACE.” 


Promotion 

PROMOTION comes to him who sticks 
Unto his work and never kicks, 
Who watches neither clock or sun 
To tell him when his task is done; 
Who toils not by a stated chart, 
Defining to a dot his part, 
But gladly does a little more 
Than he’s remunerated for. 

—Edgar A. Guest. 





T he Job of Getting Uncle Sam 
Into the Air 


By Edward Marshall 
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4 HY,” inquires 
the business man, 
“can’t our Gov- 


ernment do something with 
aviation? The governments 
of Europe do. But every 
time our own starts on the 
job it gets crooked (re- 
member the war-scandals), it 
gets political, which is the 
same thing (remember 
Mitchel), or it gets dumb. 
In England, Germany, 
France, Italy and even Rus- 
sia, the governments can 
handle such things. And they 
do. What’s wrong with us?” 

That is the mental attitude 
toward aviation of many 
practical American citizens 
who would rebel if peace-time 
Government control of rail- 
ways were suggested. They 
forget the wrath they felt 
when even in war-time we 
proved our national inef- 
ficiency at such Government en- 
deavors. 

They note that in Europe, where 
governments do control by actual 
ownership or subsidy, aviation really 
has been developed to a practical 
working basis as a public utility, long 
since having passed the purely ex- 
perimental and the stunt stages of 
mind and being, and assume that this 
must be because the European gov- 
ernments have shown ability in ex- 
cess of anything we have at Washing- 
ton. 

The facts are otherwise. Europe’s 


























Captain Charles A. Lindbergh, who is now making 
an aerial tour of the country for the purpose of 
stimulating interest in aviation. 
shown a U. S. mail plane in flight and, directly be- 
low, huge beacon lights which have reduced con- 
siderably the dangers of night landings. A view of 
the Municipal Airport at Dayton, Ohio, is shown 


on the right. 


war thrust all its aviation into gov- 
ernment hands and the prospects of 
another war compel them to retain 
it, meantime pursuing tactics of a 
desperate rivalry for potential fight- 
ing superiority, each against its 
neighbor. But development funda- 
mentally for war needs, while it may 
mean planes at work in peace-time 
carrying passengers and freight, can- 
not be the best development for peace 
needs. Now, as it means subsidies, 
the reverse often has been true, bit- 
terly. as military men may argue other- 
wise. Things grow great which earn 


On the left is 


a profit—the law of trade. 

European aviation, which 
seems so very fortunate, has 
been principally fostered by 
military men without com- 
mercial genius, or by com- 
mercial men who know that 
government will make up any 
deficit bad management may 
cause. It really is out of 
luck, while American avia- 
tion, forced to make a profit 
or stay upon the ground has 
candy in an ornamental box 
which its promoters presently 
will begin to open. 

The first thought of the 
American aircraft industry 
has been commercial useful- 
ness in spite of the fact that 
for a long time it was kept 
alive by the few Army and 
Navy orders... Its future, it 
has known from the begin- 
ning, must depend on private 
business. The first thought 
of the European aircraft industry has 
been military usefulness, for it has 
been assured that it would be kept 
prosperous by governments as 2 
necessity of national defense. 

In other words, military aviation 
in Europe forms a compelled reserve 
for use in commerce, and in America 
commercial aviation forms an implied 
reserve for military use in time of 
need. These are the two ideas, as 
distinctly separated as the continents. 

That really explains why Uncle 
Sam has been so slow in the creation 
of a mighty, frowning, fighting air 
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corps, but seems likely 
to be fast in the cre- 
ation of a_benignly 
smiling civilian aerial 
fleet. Business men in 
Europe wait for gov- 
ernment initiative. In 
America the Govern- 
ment, though it may 
blaze a trail, relies 
upon the initiative of 
business men. 








serve for non-mail 
passenger and com- 
mercial planes. When 
they are ready, planes 
will fly to them. 

The growth of pas- 
senger flights pres- 
ently will mean exten- 
sive ownership and 
use of private planes. 

The day is very 
close at hand when we 








The Government 
pointed out the way 
in aviation, giving the Army and 
the Navy something, though far from 
enough, and in the Air Mail accom- 
plishing titeral wonders. But as soon 
as these were realized even this ser- 
vice was turned over to civilians. 

That our Government, therefore, 
by both failures and successes, really 
has served us well in air is indicated. 
It has proved possibilities and sup- 
plied personnel. Lindbergh was an 
Air Mail pilot. Commander Byrd 
was Navy trained. One of the Pacific 
flights was Army. 


Landings on New Fostal Buildings 


The merit of our Air Mail is dem- 
onstrable. Our large, old cities, 
having been built, like others, for far 
slower days, offer slight chance for 
the ordinary sort of landing field. 
Ground space, fully improved is cost- 
ly. New York’s Postoffice, Chicago’s 
and those of certain other cities, have 
been unapproachable by mail planes. 
Air mail has been trucked to them 
from fields so distant that time-sav- 
ing, the chief advantagé of Air Mail, 
partly has been lost. Now the Post- 
office Department, with record- 
breaking enterprise, announces that 
new postal buildings, two in New 
York City and one each in Chicago, 
Pittsburgh, Boston and Philadelphia, 
will have airplane landings on their 
roofs, literally in the cities’ very 
hearts. Zoom! Citizens, look up! The 
air mail has come! 

American Air Mail users thus will 
be given full advantage of air speed 
for postal service—the first in all the 
world to have it. Surface slowness 
will not grip the mail till it is in the 
hands of postmen or its special mes- 
sengers for final local delivery. 

By adding new routes (the latest 
Air Mail map really is rather splen- 
did) we are trying ceaselessly to sell 
the service to the public, and when 
that sale is fully made and all busi- 


Fleet of airplanes stationed at Curtiss Field, Long Island. 


ness mail is traveling by plane, we 
shall have new surety of prosperity. 
Most of the Air Mail lines even- 
tually will carry passengers. Some 
already do. Light freight will be the 
next beneficiary of air-transport. 
The extension of the Air Mail ser- 
vice will make neglected communi- 
ties ask, Why? Being answered they 
will hasten to build landing fields and 

















To aid visiting aviators in finding the 

landing field, the Statler Hotel in 

Buffalo has om painted on its 
roof, 


properly equip them with flood bea- 
con lights for night flying and radio 
signals for bad weather. Such facili- 
ties provided for mail planes will also 





“There’s plenty of room in the sky.” 


shall see stimulation 
of American  avia- 
tion, a movement comparable with 
that of our great automobile 
development. The automobile, which 
could not be effective till we had 
it, emphasized for us for the first 
time the necessity for hard, well- 
graded highways. Europe, needing 
them for military purposes (self- 
preservation), had built them during 
the era of the horse-drawn vehicle. 
History repeats itself. 


Growth Comparable to Automobile 


America’s good roads have not 
been built or even very urgently ad- 
vised by the Federal Government; 
they were demanded by individuals 
and communities stimulated by auto- 
mobile needs, and were built by town- 
ships, counties, municipalities and 
States. After they were thus 
achieved and not before, the motor- 
car, which we had virtually created, 
became as useful here as it already 
was abroad. We used to get our auto- 
mobile news -from Europe; now 
Europe gets it from America. 

Hard roads have cost us billions and 
their upkeep and new construction 
will cost more billions in the future. 
But they have been more than profit- 
able. Landing field construction will 
pursue a similar course, though never 
being comparatively costly, and as a 
consequence airplanes will go into a 
quantity production such as that with 
which our automobile manufacturers 
have stunned the world. 

This thing is real. Big men see it. 
Gen. W. W. Atterbury, president of 
the Pennsylvania Railroad, recog- 
nizing the inevitability of air lines, 
thinks the railroads should not tackle 
them, as they have begun to tackle 
motor-bus lines, but that they should 
be developed by independent agen- 
cies working in harmony with and 
ceaselessly assisted by the railways, 
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as have been the parlor and sleeping 
car services, express services and tel- 
egraph facilities. 

It is a stirring sign that this great 
transportation expert thinks air de- 
velopment will create for railways 
far more business than it will ever 
take away from them and urges rail 
executives to study this new form 
of transport so that they may help 
to bring about its full co-ordination 
with the rails. He does not ask them 
to obstruct it. He even calls the pub- 
lic’s notice to the fact that since the 
advent of the automobile, which at 
first was thought to be the enemy of 
railways, railway passenger business 
has doubled and freight business 
almost trebled. 

The earnest young Assistant Sec- 
retary of Commerce in charge of 
aviation, Mr. McCracken, announces 
that four railways other than the 
Pennsylvania, are considering sup- 
plementing rail facilities with air pas- 
senger service. 


Big Things Impend 


Within two months a great motor- 
car executive has told me that the 
slump in certain automobile makers’ 
sales, which has attracted the atten- 
tion of the newspapers, is due to the 
congestion of the motor roads, many 
of which are now too crowded for 
comfort and safety, and that a steady 
increase in motorcar sales can be 
accomplished only through more 
thorough roading of the nation. In 
the meantime, airplanes! 

The railroads created the necessity 
for new highways after highways had 
created the necessity for railroads. 
Now the motorcar, created by those 
highways, in turn creates more high- 
ways, and these increase the business 
of the railways. 

Air travel will help both, if history 
repeats itself, as history always does, 
and historical repetitions come swift- 
ly in these days. 

Big things impend. A few weeks 
ago the nation was not too greatly 
awed by Lindbergh’s feat to smile in- 
credulously at his statement that arti- 
ficial landing places should be an- 
chored or constructed along a trans- 
Atlantic air route. Now President 
Coolidge announces that discussion 
will be opened by the Government 
with European powers as to the fea- 
sibility of such a mighty project. It 
will mean trans-ocean mail by air— 
less than two days between America 
and Europe. Lindbergh’s suggestion 
seemed fantastic; presently it may 
seem conservative. 

We all know air-transport renders 
war more terrible. But it makes peace 
more productive and that nation 
which in peace is most productive 
will be most competent to ward off 
would-be conquerors. And if it 
should become an international, co- 
operative effort, as this great plan 
would make it, its threat to both co- 
operators will be tempered. 
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“T° HOMAS A. EDISON has 
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“Aerial navigation gradually 




















transport, speeds up civilization. 
“It is interesting to consider 


years to come, simplification of 
| be more probable than their co 








Thomas A. Edison on Aviation 


on aviation with great faith from time to time. He says, 


articles and passengers in this country and everywhere else. 
Especially it will give us universally quick mail service; it is 


up humanity all along the line; efficient, that is, safe and speedy 


the roof may be the most valuable of every business building’s 
area. When the helicopter is perfected roofs may be the land- 
ing places for communications, goods and passengers. This 
would stimulate progress and at least to some extent relieve 
that intolerable street congestion which now is one of the most 
serious problems of every large community. 

“With trans-ocean flight developed as it seems possible in 


at high speed, therefore, may possibly help men find a means 
toward stopping war. But I’m not sure of this. Men do not 
have full control of themselves.” 


— 


expressed himself to the writer 
will speed up transport of light 


doing much already along this 
line. Quick mail service is of 
primary importance to business 
because it saves interest on 
money in transit. Cash and its 
equivalent in paper or goods in 
transit by slow methods are 
money lying foolishly idle to 
just that extent to which this 
delay is unnecessary. A dollar 
in transit for a week is wasted 
for a wéek, for money has no 
actual value except while it is at 
work. 

“Inefficient transport slows 


that in the cities of the future 


international problems ought to 
mplication. International flight 














Perhaps, indeed, instead of being 
a great menace to the world’s tran- 
quility, mechanical flight in future 
may be the greatest influence this 
troubled sphere has ever known to- 
ward international peace. Take it 
either way—we're due for a great ef- 
fort to make good. 

“We” is an inclusive pronoun. 
Maybe there is room in it for Lind- 
bergh, his “Spirit of St. Louis” 
plane, and, as a third partner, the 
whole United States. 


Airplane Needed for Defense 


Of course, there is another side 
to this peace theory. We must admit 
that if young Lindbergh and his fel- 
low flying Yanks can dart through 
air to foreign countries bearing 
friendly greetings, the airmen of 
those foreign countries might fly here 
bearing bombs. Let’s hope that if 
they try it they'll find that we’re 
equipped for that, also. 

Marshal Foch said very recently 
(and he should know, if anyone) 
that the next war will be won by air- 
craft and lost by lack of them. If he 
is right the combatant nation which 
is not commercially and generally air- 
minded, entirely beyond and aside 
from naval and military aeronautical 
skill and provision, will be unready 


for offense or defense, for it will be 
without efficient and sufficient reserve 
personnel, without reserve material, 
without reserve manufacturing facili- 
ties from which to draw strength for 
its war emergencies. It will have to 
build from the ground up, as, during 

‘the late war, we had to build a mer- 
chant marine—but could not and did 
not, though we strained every energy, 
spending billions. 

Foch intimates that arguments of 
experts, solemn in their conferences 
over international naval proportions, 
are regarded with significant indif- 
ference by the European on the 
street. Only a few cities of import- 
ance could be shelled by battleships; 
all might be bombed by planes. 

Important personal friends abroad 
write me that the recent effort to 
limit naval armament was watched, 
among them, with all that fascinated 
interest which here would be accord- 
ed to a meeting to restrict the size 
of stage-coach wheels. 

Informed Americans are not 
without their own grins when they 
think about such conferences, talking 
ponderously of battleships, when it is 
known the fastest ever launched needs 
a full week for the Atlantic crossing. 
Lindbergh did it in thirty hours— 

(Continued on page 28) 
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Investment Trusts | 
—Investment or Speculation? 


By Merryle Stanley Rukeyser 


HOSE on the borderline of 
financial respectability ride 
waves of public popularity, 
whatever they may be. Among cur- 
rent financial fashions seemingly none 
is developing more rapidly than in- 
vestment trusts. In the last three 
years more than ninety-five invest- 
ment trusts appealing to the public 
have been launched and have raised 
their resources to more than $300,- 
000,000. In addition, scores, if not 
hundreds, of private investment 
trusts have been started by co-opera- 
tive groups. Several corporations and 
individuals have set themselves up as 
counsellors to investment trusts. 

In principle, the investment trust is 
sound and attractive, but, if pro- 
moters of questionable character en- 
ter the field, they will not do so for 
the altruistic purpose of assuring 
diversification and expert investment 
management, which are the avowed 
objectives of an investment trust. As 
one reputable investment trust man- 
ager remarked, “a good deal with a 
bad egg is not a good deal.” 


Purpose of Investment Trusts 


Edmund Burke warned his fellow 
Parliamentarians in London that 
“you can’t indict a whole nation.” 
Neither would it be just to indict a 
whole movement, without infinite dis- 
crimination. Where investment trusts 
assure diversification and expert man- 
agement at a moderate fee, they serve 
an excellent purpose in mitigating the 
ignorance of individuals with money 
to invest. The investment trust is a 
scheme for giving the buyer of baby 
bonds the advantages and talents, 
which big investors are able to avail 
themselves of. 

Unless there are questionable char- 
acters in the background or insidious 
clauses or loopholes in the trust agree- 
ment, an investment trust which is a 


security holding organization, should 
be looked upon as a useful instru- 
mentality. The investment trust raises 
capital from investors by selling its 
own securities and the proceeds are 
placed in shares and obligations of 
business enterprises and govern- 
ments. It is a legal means for co- 








“The investment 
trust,” says Mr. Rukey- 
ser, “is a device to relieve 
the investor of his finan- 
cial worries, but the re- 
sults cannot be satisfac- 
torily achieved unless the 
individual picks from the 
four score of available 
trusts wisely.” 


This is a comparatively 
new form of investment 
in the United States. Mr. 
Rukeyser here points out 
what investors should 
look for in securities of 
this character. 




















operation by large numbers of indi- 
viduals with relatively small amounts 
to invest. By banding together, they 
get greater diversification than is pos- 
sible for the very small buyer, who 
acts independently. 

Moreover, they are able to keep 
on the job all the time men of expert 
knowledge concerning investments, 
who can change their holdings dexter- 
ously in accordance with the shifting 
of the business cycle. The idea of 
the investment trust has been bor- 
rowed from England and Scotland, 
where it has flourished for many de- 
cades. 





As a_ general proposition, the 
Ethiopian in the woodpile lies in the 
fact that the popularity of the new 
vehicle has been so sudden and start- 
ling that it has been difficult to train 
sufficient personnel adequately to meet 
the new demands. A few of the ex- 
ceptionally well-managed trusts and 
funds have summoned men of extra- 
ordinary talent, astuteness and in- 
tegrity. Strangly enough, they are 
inclined to make the most modest 
claims, and are developing soundly, 
but with less fanfare than some of 
the others. Leaving out of consider- 
ation for the present organizations 
which harbor one or more shady pro- 
moters, I refer to some of the other 
trusts which are organized primarily 
from the selling end, with less em- 
phasis on buying expertness than 
the subject warrants. 


Advantages and Disadvantages 


As a matter of fact, though mak- 
ing money through investment and 
speculation is theoretically as easy 
as inducing a European porter to 
accept a gratuity, success in practice 
is comparatively rare where an at- 
tempt is made perpetually to earn 
more than the going rate of return 
on money. 


Stripped of technicalities, the 
mutual savings bank is an invest- 
ment trust, which in New York, for 
example, is limited to investments 
of the highest grade, including Gov- 
ernment bonds, first mortgages on 
real estate, and choice underlying 
railroad bonds. The savings bank 
gives a current return of 4 to 4% 
per cent. Where investment trusts 
contract to pay more than that, it is 
a reasonable assumption that they 
are dealing in more speculative se- 
curities. It is perfectly legitimate 
for them to do so, as the great Brit- 


(Continued on page 38) 
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How the Big Business 
Leaders Keep Fit 


o 


By Otto Stepat 


Directors of the Boys’ Club of New York City, headed by Charles H. Sabin (second from left), chairman of the 
Guaranty Trust Company of New York, cheering a young Babe Ruth at the boys’ camp at Jamesport, L. I. 


HE second, like the first series 
of photographs showing how 
big business leaders of Amer- 

ica keep in fit condition for their 
work, demonstrates that the suc- 
cessful American knows the value 
of relaxation as well as exercise away 
from his office and factory. 

The old idea that the executive 
was the most strenuous of men, 
straining at the collar, giving every 
ounce of energy at all times to his 
unfinished and herculean labors, is 
denied by the photographs. 

Here are men in the front rank of 
American affairs. They know how 
to enjoy life in the wilderness, on 
horseback or on the links. 

Unique among the many, yet in 
keeping with the best American tra- 
dition, is the favorite pastime and 
exercise of Percy H. Johnston, presi- 
dent of the Chemical National Bank 
of New York. 

Mr. Johnston spends his week- 
ends, especially when he cannot play 
golf and tennis, indulging in his 
favorite exercise, sawing and chop- 
ping wood. This hobby keeps him 
in splendid physical condition and 
fit for the many responsibilities that 
come to him from day to day. 

“It has been my observation,” 
says Mr. Johnston, “that the ex- 


ecutives of large business organiza- 
tions do not give enough thought to 
their health until they have some pro- 





nounced warning that the machinery 
is breaking down. 
“Many people of my acquaintance 








ease? 


~~ 


James H. Rand, Jr., president of Remington Rand, Inc., at the wheel of 

his racing boat, “Miss Spitfire,” which recently won the Duke of York Trophy 

at Southampton, England. Speed boat racing is Mr. Rand’s favorite sport. 
With him in the photo is Stanley Reid, motor boat and automobile racer. 
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take all their exercise over week- 
ends—in fact over-exercise—and it 
takes them almost until the middle 
of the following week to recuperate. 
My personal experience has been 
that I draw large dividends from 
regular and systematic exercise. Ill 
health is one of the contributing 
causes Of failure.” 

“Tf you want knowledge,” said 
Ruskin, “you must toil for it; if 
food, you must toil for it; and if 
pleasure, you must toil for it.” 

Health is one of the most precious 
of all possessions, but it must be 
earned. The task is easy ana the 
reward certain. 


“The word exercise suggests 
dumbbells, Indian clubs, walking, 
running, vaulting and various out- 
door games,” says one authority. 
“All these are forms of exercise and 
a man should indulge in some of 
them as much as possible, especially 
those which he enjoys; but exercise 
as a means of earning health need 
include no game, or long walks, or 
hours in the gymnasium, or weights, 
or apparatus.” 

The purpose of exercise for health 
is to give all the muscles of the 
body a chance to use their strength, 
for an unused muscle weakens. 

The strength of the mind and of 


17 
the will are dependent upon the health 


of the body. A business man who 
thinks he can neglect his physical 
health and yet be as shrewd, far- 
seeing and resolute as ever, is the 
victim of a serious delusion. A per- 
fectly well man easily finds his way 
out of difficulties that would floor 
him if he were sick or only half well. 
“The man who is not in good 
physical condition seldom gives birth 
to a new idea in business. Not only 
does he lack imagination, but he lacks 
also the grit and resolution necessary 
to carry a new idea into effect,” is 
the dictum of one of the most 
earnest students of keeping fit. 








These prominent business executives are advocates of the open air life as the best means of keeping fit. They are 
Edward N. Hurley (upper left), manufacturer and banker, on his favorite mount, and Gerard Swope, (upper right), 
president of the General Electric Company, also an expert horseman. Below are shown (left) Percy H. Johnston, 
president of the Chemical National Bank of New York, and (right) Edward J. Pearson, president of the New York, 
New Haven & Hartford Railroad. The golfer is Patrick E. Crowley, president of the New York Central Lines. 
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" Musa-shiya Rubs Aladdin’s 
Lamp of Business 


By Lill Du Soe and Owen Atkinson 


66 IE! More shirtings come?” 

Aisi Musa-shiya, the lit- 

tle Japanese shirtmaker as 

he watched another huge packing case 

being unloaded in front of his shop 

on King Street near the fish market 
in Honolulu. 

“Aie, aie!” he moaned. “Too much 
shirtings.- No can sell for twenty 
years.” 

Long before the World War he 
had been sending orders to the big 
textile firm in England. Now, his 
many requests for materials long held 
up by war-time conditions, were be- 
ing delivered with a rush. 

His shop was small, his business 
limited to a few Japanese and Hawai- 
ian friends. With this great accumu- 
lation of stock, Musa-shiya faced 
ruin—financial collapse and disgrace. 


It never occurred to the shirtmaker 
to refuse his orders—to send the ma- 
terials back to England. He had 
placed those orders in good faith. It 
was part of his code to accept them 
when delivered. But, “Aie! Aie!” 
how was he ever to sell all those 
shirts ? 

He sat himself down among the 
bolts and bolts of English shirtings 
to ponder the situation. With his 
present business he could never hope 
to move the huge amount of stock so 
disastrously dumped on his hands. 
Obviously the only thing to do was 
to get more business. But how? That 


was what puzzled him. He knew ' 


that the big stores on Fort Street had 
plenty of business both from the 
haole, white people, and the Orientals. 
How did they do it? 








Little more schoo] enjoy gradu- 
atings. Because girl also many 
nice dress require. If did net 
worn nice dressings all a parent 
fathers sadly for ashame this 


time. 


Observe rising daughter Musa- 
shiya house please. How you 
liked dressings? 


Rising daughter American style 
very espensively. Just now broke 
the pockets. All right. 1 had 
proudly because this appear- 
ances. Maybe other parent 
father desire of proudly also. 
All right. I had able prepare 


emit onnounce out 


80. 








Musa-shiya the Shirtmaker 


(Also kimono make and Dry Good Sell also) 


SILK OF DRESS SALE 


Monday May 18 
Creep de Shin--Cantons--Georgets--All Color 


This silks which is made best kind apparels balls, banquits, party 
ete and etc just now $1.75 until $8.50 a yards. 


HOW FINDING: Musa-shiya Shap very small! also reside on obscured 
localities 179 N King Streets makai sides. If you came there do not 
paused Fish Market. Pass away until little more River. This shop 


between this place nice sign say so. You will glad for finding I think 




















‘polite call. 








A sample of Musa-shiya’s advertising copy. Owing to the great 
demand for clippings of the ads, a collection of them have been 
published in booklet form by the Star-Bulletin of Honolulu. 


Musa-shiya began a -cautious in- 
quiry among his Japanese acquain- 
tances. 

“How these be-eg store get plenty 
business?” he asked Odo, his friend 
from the Odo Shoten. 

“Ah, they got lots moneys, they 
advertise,” explained the more ex- 
perienced Odo. 

“How are to ad- 
vertise? How much 
costings?” Musa 
wanted to know. 

This friend Odo 
could not tell him, 
so he went in search 
of someone who 
could. -A white 
friend gave him the 
name of an adver- 
tising agency, so 
one morning he 
dropped in for a 





George Mellen 2Qverdectents show 


was entangled in a 

problem of merchandising for the 
Honolulu Iron Works. He glanced 
up with a frown to see the smiling, 
bowing, politely hissing little Jap- 
anese standing before him. 

“How are to advertise?’ Musa- 
shiya asked simply. He was in 
trouble with all these English shirt- 
ings on his hands and he knew it. He 
had to have help and this tall haole, 
(white man) looked capable and 
trustworthy. 

Mellen was interested. Musa- 
shiya’s problem presented a new and 
amusing angle in advertising. He 
agreed to handle the shirtmaker’s ac- 
count. Then came the question of 
copy. Musa-shiya spent a laborious 
afternoon writing his first advertise- 
ment. The next day he proudly de- 
livered it to his adviser. Mellen 
glanced over the scribbled piece of 
wrapping paper. He smiled, then he 
grinned. He clapped the slender 
Japanese on the back enthusiastical- 


ly. Then he read the copy aloud. It 
began : 


MUSA-SHIYA, THE SHIRTMAKER 
(ALSO DRY GOODS SHOBEN SELL) 
BEG TO ANNOUNCE 
O Happy SPRINGTIME. ENGLISH 

SHIRTINGS ARRIVAL. 

HERE ARRIVE SPRINGS ON GENTLE 
FOOT BUT HARDLY CAN TELL FROM 
WINTER GOING WHICH HAVE GENTLE 
MOVEMENT IN HaAwatr ALso. But 
FEELINGS DIFFERENT INSIDE. 
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Musa-shiya, the shirtmaker, as he 
really looks in his finest toggery. 


FEELING VERY GLAD FOR DO SOME- 
THING BUT NO WORK. 

FEELING KINELY FEELING FOR 
SWEETHEART ALSO FUNNY  KINE 
WEATHER. SO ONNONCE BE-EG SALES. 
‘“Musa-shiya, you’re a great copy 

writer,’ said Mellen. “Your stuff 
rings with sincerity. It may not fill 
all the requirements of Webster, but 
it’s convincing. It goes as it stands.” 

So Musa-shiya broke into print. At 
first he was horrified when told the 
cost of advertising, even for a 
Honolulu daily, where the rates are 
comparatively low. But he was a game 
little Japanese. He was willing to try 
this white man’s magic and find out 
the answer himself. 

After the first advertisement, 
George Mellen wrote the copy. But 
he carefully imitated Musa-shiya’s 
style of pidgin-English, improving 
the humor of it as he went along. 
The advertising man took complete 
charge. He visited the tiny shop and 


advertisements. 


made helpful suggestions regarding 
outdoor signs and window displays 
and store management. It must be 
said to Musa-shiya’s credit that he 
tried earnestly to carry out all these 
suggestions. He wanted to succeed. 
He was willing to toil long hours, 
and he believed explicitly in Mellen. 

Business began to follow the novel 
Slowly at first, then 
in rapidly increasing leaps and 
bounds. Musa-shiya hired another 
clerk and a seamstress. The huge 
and forbidding stock of English 
shirting material was being used up 
with gratifying speed. 

He was convinced. He was sold 
on advertising. 

“Mista Mellen,” he told his savior, 
“T think more better all time you feex 
advertisements. I run shop, you run 
onnouncements.” 

Musa-shiya’s fame spread. Visitors 
to Hawaii read his unusual ads and 
went in search of his shop. They 
bought shirts, kimonos and lingerie. 
Women from Chicago, New York 
and Pittsburgh were delighted with 
the courtly, slight Japanese and the 
fine silks and workmanship to be 
found in his store. They sent copies 
of his advertisements to their friends 
in the States—who also ordered 
shirts and kimonos. 

And, strangest of all, the Japanese 
women of Hawaii hurried to Musa- 
shiya. His advertisements were writ- 
ten in a language they understood. 
His ideas appealed to them. He was 
a countryman, and a bachelor at that, 
so they, too, discovered him. 

Musa-shiya grew with his busi- 
ness. His policy had always been 
one of rigid honesty, of fair deal- 
ing with poor and rich alike. He be- 
lieved in giving the best materials at 
the best possible price. He insisted 
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George Mellen 


The kind Jinn who rubbed the Alad- 
din’s lamp of advertising for Musa- 
shiya. 


upon having the best workmanship 
in the garments he turned out. When 
success came to him, he kept right 
on following the only course in busi- 
ness he knew—the golden rule. As 
his sales increased he increased his 
staff, and his watchfulness. Nothing 
must leave his establishment, not a 
single garment that was not up to 
his standard of excellence and 
worthy to bear the label of Musa- 
shiya. 

Mellen wrote more advertising. 
Musa-shiya got more orders for 
shirts, and “dry goods selling.” He 
was receiving orders now from all 
over the world. Copies of his ad- 
vertisements were being reproduced 
in newspapers and magazines, in 
some cases as a sample of the crudity 
of advertising in such far-away 

(Continued on page 36) 

















The Japanese room of Musa-shiya’s shop. Only special visitors are allowed 
to enter this rear room and see the wondrous beauty of the Japanese 
silks kept there. 








“With all thy Getting, get Understanding’’ 
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Fact and Comment 


By the Editors 


Here is a recent chapter from life. In a rather large 
organization there was one youngish man whose extra- 
ordinary industry, unusual commonsense, unfailing at- 
tentiveness and long hours won the attention of his boss 
and led to rapid promotion. At an 


WHY SOME 
YOUNGER early age the young man found 
MEN ARE himself earning a very generous 
MOVED UP 


salary. He was frequently pointed 
to as a real comer. Whenever any emergency arose, the 
boss knew he could find his young protege on the job and 
capable of wrestling with it. 

_. Then success went to the young man’s head. He began 
to take time off to spend his big salary. Some of it he 
spent unwisely. His industriousness dwindled. Not 
once but several times he was not actively on the job 
when the boss sent for him. One of the young man’s 
subordinates meanwhile had been following in his foot- 
steps. He wasn’t as able but he applied his whole mind 
to his job and worked long hours every day. The boss 
discovered that when he couldn’t reach the bright young 
man, he could always reach the younger fellow. And he 
learned that the latter could be depended upon to carry 
out instructions. Whenever the boss has anything special 
needing attention, he now turns to the younger man. 

As matters now stand, one of two things is bound to 
happen: either the first young man will resume the habits 
which won him signal promotion or the understudy will 
take his place before long. It is not enough to reach a 
responsible position ; a responsible position must be filled 
in a responsible way—or vacated. 
ee 


Old ideas won't suffice forever—even Ford has had to 
abandon the car that made him the world’s first billionaire. 
¥:6-4 


Early manageability leads later to manage-ability. 
* * * 

Everybody in the industrial and commercial world, 
even to the humblest employee, is a boss. Whatever 
one’s task may be, intelligent direction of effort is re- 
quired. Despite the organization of industry to make 

routine labor automatic, every in- 


jo act dividual must be a boss in the appli- 
BOSS cation of his personal energies to the 


task at hand. When this principle 
is understood, many minor executives who waste time 
as “busybodies” in directing the efforts of others, will 
achieve true executive calibre by limiting their bossing 
to the co-ordination of one worker’s task with the efforts 
of the entire organization. Old-fashioned bossing, which 


is one part “driving”, one part “snooping”, and one part 
“busybodying”, receives no approval in modern organi- 
zations. 





The World War has wrought very great changes in the 
amount of gold held in different countries. Some coun- 
tries, headed by the United States, have enormously in- 
creased their holdings. Others have lost gold. Russia, 

for example, officially held more than 
<l. $500,000,000 in 1924, but has now only 
ae $85,000,000. France shows only a 

small loss, her holdings then and now 
being upwards of $700,000,000. The United States 
held $1,813,000,000 at the opening of 1914, contrasted 
with upwards of $4,565,000,000 this year. Germany, 
strangely enough, has been able to make a modest gain, 
her supply now being $430,000,000. The Bank of Eng- 
land’s gold figures have jumped from $170,000,000 to 
$740,000,000. Japan with $530,000,000, has multiplied 
her stock of the precious metal almost five times. So has 
Spain, with just over $500,000,000. 

The total gold owned by central banks and governments 
has increased from $4,297,000,000 in 1914 to $8,260,000,- 
000. But this needs an explanation. Dr. W. Randolph 
Burgess of the New York Federal Reserve Bank, whom 
I asked to compile the figures for the following table, 
writes : 

“A careful inspection of the table will indicate that it 
is very misleading in a number of points. It would 
look, for example, as though the total stock of monetary 
gold in the world had increased from four billion to 
eight billion dollars. This, of course, is not true; that is, 
the figures do not represent the world’s total gold but 
simply the balance of gold held by central banks and 
governments. What has happened in these thirteen years 
is that a great deal of gold has been withdrawn from cir- 
culation and deposited in central banks.” 

The figures follow: 


1914 1927 
I (Ebisu a ht May $110,328,020 June $529,763,371 
Ee May 720,010,625 ¢June 710,723,851 
Belgium ......... May 62,271,450 June 89,535,738 
Netherlands ...... May 65,562,984 . June 162,397,950 
Switzerland ...... May 33,036,775 June 87,840,283 
ae May 11,852,032 May 39,457,640 
ee Lae May 28,118,024 May 59,436,236 
i ee ae May 6,772,563 June 8,159,940 
SR as aa od car May 100,702,575 June 501,298,779 
ea May 235,821,875 §June 224,899,812 
NE = os May 7,645,271 Jan. 17,519,400 
Beene... ....<. Jan. 170,327,500 June 740,277,381 
Germany ......... Jan. 409,360,000 June 429,371,936 
aS Jan. 8,100,000 June 9,267,448 
| ESR Jan. 514,600,000 June 85,948,293 
United States ....¢Jan. 1,812,856,241 tJuly 4,565,070,147 
ee $4,297,365,935 Total .... $8,260,968,205 
*Total Cash 


+Total Monetary Gold in U. S. 

+Gold at home. In addition, unavailable” to $270,498,957. 
“gold and foreign exchange §Gold only. The cash fig- 
available abroad” amount to ure is $295,330,337. 
$89,314,803 and “gold abroad, | ‘ 


Open-door life helps men to lead an open life. 
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Congress will soon be busy wrestling with the much 
discussed agricultural problem. We have devoted atten- 
tion to it in our pages—and will continue to do so. Not 
long since we published an article by Senator Capper. One 

reader takes the Kansas Senator to 


aoe task for some of his statements. 
CAPPER’S Among other things he writes: “In 
STATEMENTS 


presenting the farmer’s sad case, is 
it really necessary to make incorrect or untrue statements, 
as, for instance, when Senator Capper says in Forses: 

“‘Under measures of protection, manufacturing, banking, trans- 
portation, and general business, have prospered amazingly. The 
only fly in the ointment of national prosperity is agriculture.’ 

“On wheat (of which Senator Capper’s home state pro- 
duces more than any other state in the Union) the tariff 
act of 1922 puts an import duty of 42 cents per bushel, 
and most other agricultural products are subjected to im- 
port duties and accordingly protected in our home market 
to about the same extent as industry. 

“In another paragraph Senator Capper says: 

“*The railroads of the country are allowed to increase rates 


until they get a return of 6 per cent. upon investments, appraised 
liberally.’ 


“Coming from a man of Senator Capper’s prominence 
in our political and public life such misstatements are some- 
what surprising, for it is commonly known that the rail- 
roads are far from allowed rates bringing them returns of 
6 per cent. upon investments or even the 534 per cent. 
which the Interstate Commerce Commission has declared 
a ‘fair return’ but not, so far, allowed to materialize, 
while wages have been raised and taxes are soaring. 

“The Bureau of Railway Economics has just presented 
facts and figures according to which the Class I rail- 
roads have been operating around the annual rate of return 
of 5 per cent. on their property investment ; for a number 
of years, that is, since the war and government muddle 
with the roads, they have operated at a much lower rate 
of return, some of them even at a loss, and as to their 
being ‘appraised liberally’ our courts may some day get a 
chance to characterize these appraisals as niggardly be- 
yond reason and justice. 

“The farmer’s case is indeed sad, if not hopeless, if it 
can not be remedied without demagogical attacks upon 
other business, especially railroads. But of course it can, 
if the farmer will just plug along, doing his bit of work 
and organization and not put too much trust in scheming 
politicians and legislative quackery of the McNary-Hau- 
gen kind. Then his problem will be solved as sure as 
the general prosperity of the country is dependent on 
agricultural prosperity as much as upon the efficient func- 
tioning of railroads, public utilities and other kinds of big 
business.” 

The agricultural problem is big enough and many- 
sided enough to afford room for more than one viewpoint. 


x ok 
The going is best when you are on the level. 
=e 2 


Why outrage the Maker of All by constantly complain 
ing? re ae 
The rich who use their money only to buy things do 
not acquire happiness. 
a 


Concentrate on delivering; collecting will take care of 
itself. 
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There isa great difference between the average town 
“booster” and the scientific community developer. Boost. 
ing is a fine outlet for one’s emotions in expressing 
local pride, but sound scientific research is the basis of 
substantial industrial development. 


— The “booster” is sure that his com. 
INDUSTRIES munity and its environs is the lost 


Garden of Eden. The scientific 
community developer first makes a survey of the economic 
advantages and disadvantages of his community. He 
finds the facts and analyzes them in their true signi- 
ficance. There are just two types of prospects for com- 
munities interested in industrial development: Large cor- 
porations such as General Motors or General Electric, 
which are decentralizing their manufacturing and estab- 
lishing plants in addition to their main manufacturing 
point; and independent organizations, either new or es- 
tablished corporations, which can lower manufacturing 
and transportation costs by relocating their business. 

Corporations of both types which are interested in 
establishing distribution houses or assembly plants 
strategically located in trade territories that are their 
logical market, are also likely prospects. 

The scientific community developer makes efforts 10 
secure industries for which his community and trade 
territory are best adapted. These efforts are not near- 
ly as spectacular as those of the “booster” but are much 
surer to achieve the desired objective. 

The modern world is a competition of excellence. 
Superiority in itself will not bring results, but natural 
advantages, made known through intelligent publicity, 
will pay. No form of advertising brings greater results 
than well-written and well-displayed community adver- 
tising based not upon hopes and claims but upon facts. 

s+ » 


Even the Atlantic is made up of just so many drops. 
: ©: 2 


Flying ships are little likely to cut into the use of auto- 
mobiles any more than automobiles have cut into railway 
transportation. Our railroads are carrying far more 
freight than they did before the first automobile was 


TRANSPORTATION invented. True, short-haul passen- 


BY RAIL ger business has diminished through 
IS NOT th . psn 
DECREASING € universal employment of passen 


ger cars, but total railway business 
never before was so great as it is this year. It will be 
many a day before aviation will prove a serious rival 
of motoring, 

Again, take the now often-despised trolley car. Many 
people imagine that motor busses have almost killed trac- 
tion lines. The fact is that not more than five per cent. 
of the total electric railway trackage in the United States 
has been abandoned in favor of bus transportation in the 
last ten years. Busses are now more commonly feeders 
than competitors. According to Lilley, Blizzard & Com- 
pany, who specialize in traction bonds, “the electric rail- 
way companies themselves are now operating this service 
on more than 13,600 miles of road, or nearly six times the 
abandoned trackage.” Also, “the electric railways in this 
country carried 237,000,000 more passengers in 1926 than 
they carried in 1925.” 

Incidentally, more horses are utilized to-day than before 
the advent of motor cars, trucks, tractors, and power- 
driven harvesting and other agricultural machinery, 
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Florida indisputably has a wonderful future. No State 
ever suffered more than Florida has gone through during 
the last two years. Yet her public finances and her banks 
are in extraordinarily strong condition. The heaviest 

losses have been in “lots” blindly 


BRREIGN bought at ridiculously over-boomed 
FARMERS prices. That form of foolishness 
TO FLORI 


has passed. Florida’s development 
hereafter will be along more solid lines. Tourists will 
increase, aS will the buying of Summer homes by the 
wealthy from other parts of the country. But the great- 
est expansion will come from the establishment of indus- 
tries, facilitated by the railway and port building now go- 
ing on and—more notably—from the development of 
Florida’s unrivaled agricultural and horticultural re- 
sources. This last will be slower and less spectacuar than 
past exploits ; but it will have in it the seeds of permanence 
and sound prosperity. Constructive work along these lines 
is now under way. Here is one instance, told by one 
reader, William H. Byington: 


If the valuable farm land in the State of Florida were colon- 
ized properly, Florida would prove the Winter vegetable garden of 
the whole Atlantic Coast. 

In the past seven years we have handled a tract of over 100,000 
acres in Florida. We have drained some of this land at an 
expense of several millions dollars and have also moved settlers 
on to it. We have confined our efforts to getting settlers from the 
mining regions of Pennsylvania and the factory districts of New 
England and the Central West. These settlers have principally 
been Czecho-Slovakians, Hungarians and Poles. Our reason for 
working amongst these people was the fact that in the farm- 
ing regions, when we attempted to move a good farmer, we found 
great opposition from the local bankers. ; ; 

We are now making arrangements to bring our settlers in 
from Europe and let the European be a pioneer in Florida as he 
was it. the Middle-West and Far-Western States. We are now 
making arrangements to loan these settlers this land as a bank 
loans a merchant money and let them make enough money off of 
the land to pay for it. We are making arrangements also to 
build houses for them and carry them for a period of ten years. 
We are bringing a new farm element into the United States 
which does not conflict to-day with any other farming section. 

What the State of Florida needs is settlers, and after seven 
years of hard work, we are convinced there is only one way to 
get the settler and that is to bring him from Europe. 


One is often asked, “Will Florida come back?” It will. 
It will come back along the lines here suggested. But 
“lots” bought in all sorts of out-of-the-way parts of the 
State are little likely to reach for many a day the prices 
paid for them. 

x * * 

“Step on the gas’—only when you can see straight 
ahead. 

Es 

Are there too many railway freight solicitors? Is the 
scrairble for shipments being carried senselessly far? 
These questions are raised by the head of a Southern 
door and sash company, who writes: ‘We want to call 

attention to a practice of railroad com- 


T : ° 

BAe panies that we believe is a waste of 
FREIGHT their money and unquestionably is an 
SOLICITORS? 


annoyance and a waste of time to in- 
numerable business men. We refer to the practice of 
sending out freight soliciting agents. There may be or 
may have been justification for some few freight solicit- 
ing agents, but it undoubtedly is being carried to excess. 


, 
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There are some eight or ten who call on us every week, at 
times coming three or four at a time, although we con- 
sistently refuse to route our freight. This does not, so 
far as we can see, in any way increase the total revenue of 
the railroads, the freight that is. diverted to any one road 
having been diverted from some other, and the public is 
not benefited, but unquestionably rates have to be some- 
what higher to carry the salaries and expenses of these 
soliciting men, and undoubtedly a great deal of time is 
wasted by the business men on whom they call. We be- 
lieve that it would be well worth an effort on your part 
to attempt to alleviate this undiluted nuisance.” 

Assuming, for the moment, that this condition actually 
exists, how should it be remedied? If one road were tc 
curtail its business-getting efforts, would it not suffer? 
Would not an agreement among all the interested compan- 
ies be necessary before effective action could be taken? 
The Government and the courts have given evidence lately 
of taking a commonsense view of practical business prob- 
lems. Therefore, it ought to be feasible to find some 
workable procedure calculated to stop this unnecessary 
practice of the railroads. 


x * * 
Yes-men cost. 


* * * 

We are in a buyer’s market. That fact cannot be dis- 
puted. In practically every line America has productive 
capacity in excess of current demand. Under such cir- 
cumstances the science of selling becomes of vital impor- 
tance. It is significant that the largest 


SUCCESS , . . 
DEPENDS and strongest companies are doing dis- 
LARGELY ON tinctly better than less well-known 
SELLING 


concerns. For example, the profits of 
General Motors have reached new heights. General Elec- 
tric, another giant, is doing very well. So are many other 
powerful organizations, including a number of prominent 
department stores. These prosperous enterprises are ag- 
gressive sellers—and usually large-scale advertisers. One 
New York dealer, Mark Ross, sends the following, from 
a talk made by St. Elmo Lewis, characterizing it as “a 
prodder whenever I begin to lag”: 

“The selling process is the ultimate purpose of an or- 
ganization, and if it fails, the company fails. Its vital 
importance is ebvious. It is the only reason why a busi- 
ness exists. 

“We sell to a public. That public is a peculiar thing. 
It is busy, indifferent and exacting. We know less about 
it than we should, but we do know, however, that: 

“1. Itisa fallacy that the public will automatically seek 
the best. It has to be educated and directed. 

“2. It is a fallacy that the public knows the difference 
between price and value. 

“3. It isa fallacy that the ‘public knows what it wants.’ 

“4. It is a fallacy that the public will automatically re- 
ward enterprise and service. 

“5. It isa fallacy that the public will demand over any 


great length of time what it is not reminded of.” 
a oe 


A river that stopped carrying on would dry up. 
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How to Do Your Own 
Business Forecasting 


No. 10—The Trade Cycle, a Meaningless and Deceptive Term—Tripartite Devia- 
tion As a Substitute—Practical Rules and Conclusions 


By Paul Clay 


Chief Economist, Moody’s Investors Service 


N understanding of the 
A habits and nature of trade 

movements is patently essen- 
tial to forecasting. To most men 
these movements mean trade cycles, 
and herein lies one of the chief diffi- 
culties. The trade cycle as it exists 
in the minds of most men is so un- 
real and imaginary that even the ad- 
vocates of the various cycle theories 
have so broadened their definitions of 
the same as to pretty nearly eliminate 
the cyclical character from it. The 
typical reader, however, is bored with 
the definition without absorbing it, 
and his mind bounds right back to 
the conception of a rather fixed cycle, 
the kind that never existed in trade. 

Professor Wes- 
ley C. Mitchell in 
his introduction to 
“Business Annals”, 
a history of busi- 
ness changes, made 
one of the wisest 
remarks ever ut- 
tered on this sub- 
ject; namely, that 
“the annals show 
that the only zor- 
mal condition is a 
state of change.” 
The only NOR- 
MAL in business is 
CHANGE. This 
idea will bear much 
repetition; and in 
our opinion one of 
its meanings 1s that 
the traditional trade 
cycle is mostly mythical. The actual 
movement of trade has the character 
not of a cycle, but rather of a tripar- 
tite deviation, which we shall describe 
in a moment. 

A cycle, according to Webster, is 
a circle or orbit; or it is “an interval 
of time in which a succession of 
events is completed”; or it is a uni- 
formity and continuity in the same 
order. It is some such conception as 
this that is called up in the typical 
mind by the phrase “trade cycle.” 
However, any fixed interval of time 
is not adhered to by the movements 
of trade; these movements do not 
proceed in the form of a circle or 
orbit; and they show no uniformity 
and continuity in the same order. 


The actual trade cycle that exists 
in business life consists of excessive 
commitments ; consequent liquidation 
and trouble; and recovery from the 
trouble. In this sense we do experi- 
ence a trade cycle; and in the same 
sense, excessive eating, indigestion 
and cure constitute a digestion cycle. 
Historical evidence points very clearly 
to the conclusion that business de- 
pressions would not occur but for 
the excessive commitments in the 
form of over-expansion of inven- 
tories, liabilities, credits, etc. With- 
out the business depressions we 
should not have the recoveries; and 
without the two we should not have 
the alleged trade cycle. It was ob- 





served in the last chapter that infla- 
tion has been the antecedent and pre- 
sumably the cause of every panic, 
business depression or serious col- 
lapse. 

Having thus observed that the 
phrase “trade cycle” is largely mean- 
ingless and deceptive, let us begin by 
defining the trade movements which 
do occur, and then explain the defi- 
nitions. In this way our thought will 
be the more easily conveyed; for in 
this, as in so many other subjects, 
the eyes of the mind are so blinded 
by inherited tradition, trade myths, 
false axioms, untrue history and dis- 
torted records that it is extremely 
difficult for even the most candid 
man to perceive the truth. We look 


through eyes colored by misconcep- 
tion and traditional fallacy. 

Hence, it is a great thing to grasp 
the idea that “the only normal condi- 
tion is a state of change.” The secu- 
lar trends in every industry are 
changing from time to time; the sea- 
sonal curves are in continual process 
of evolution; and at all times there 
are youthful industries, on the one 
hand, and decadent businesses on the 
other. Political and legislative influ- 
ences are forever deflecting the trend 
of business. But amid all this change 
there are two outstanding tendencies 
or characteristics which seem to yield 
an intelligent understanding of trade 
movements. These are: 

(1) Normal ex- 
pansion in the phy- 
sical volume of 
trade. 

(2) A tripartite 
deviation from this 
normal at irregular 
intervals. 

The norma! ex- 
pansion consists in 
the United States 
of a typical annual 
increase of three to 
six per cent. in the 
physical volume of 
trade. Trade grows 
more rapidly than 
population which 
increases here at 
less than two per 
cent. per annum 
because our stan- 
dard of living and our per capita 
consumption are continually rising 
with the growth of wealth and in- 
come. The tripartite deviation means 
a deviation of three parts from this 
normal expansion. These three parts 
are: first, an abnormally rapid ex- 
pansion due to over-confidence and 
producing inflation; second, an era 
of consequent liquidation amounting 
to panic or depression; and third, a 
natural recovery to normal after this 
liquidation is over. In this tripartite 
deviation it is important to observe 
that the liquidation and depression 
are consequences of the inflation; 
and also that the recovery to normal 
is the inevitable sequel or conse- 
quence of the liquidation. 
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Hiram Blauvelt 


Vice - president, Comfort Coal - Lumber 
Company, declares that The Dictaphone 
is an invaluable aid to the smooth and 
efficient working of the company’s chain 


What’s Wrong 












of 14 coal and lumber depots 
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1- 
Executives say:— 
“Out sick, so my letters have to wait.”’ 
“Tf i could only dictate while it’s fresh 
in my mind.” 
“I’m forced to cut dictation short.” 
“She can’t help me with other things.” 
“If she could only take it as fast as I 
think.” 
p- “It’s the ‘ring and wait’ system.”’ 
“She can’t get out all she’s taken.” 
‘d i sy enough! I'll send in the coupon 
low on general principles. 
li- 
re 
a- 
$s 
re 
1e 
1e 
- 
id 
ye 
id 
le 
Heed this experience of Hiram Blauvelt. ‘*All our offices have Dictaphones ™ 
c- Then resolve to let The Dictaphone help and they are virtually indispensable. . 
y- you to get things done. Note coupon Telephone and verbal orders or agree- Alicia King 
yf offer below. ments are recorded infallibly; and Private Secretary to Mr. Blauvelt, finds The 
‘I never could turn out the volume such records, in addition to their Dictaphone fer tess taxing than shorthand 
fe ¢ work I do without my Dicta- convenience, have saved us hundreds ? 
is phones. Their chief advantage tome of dollars. Letters of all kinds and What's Wrong 
r is their instant availability in record- memos on price changes, etc., are With Shorthand? 
ing ideas which otherwise, if not done far more quickly and accurately A : 
c- forgotten entirely, would tax my than by shorthand.” Secretaries say :— 
n mind and interfere with rest and Although Alicia King, Private Sec- “Em cure tee ortd that, Sut...” 
S recreation. retary to Mr. Blauvelt, is a capable — en ae ae” 
al “If vacations leave-us short- shorthand writer, she says, ‘‘I ve nay a ae eee ae 
0 handed, I can still dictate as usual much prefer that Mr. Blauvelt should inant ieee alitie tute in eae 
e and get relief help from the nearest use The Dictaphone. His dictation ence.” 
f Dictaphone office if necessary." is so rapid and covers so many sub- Ruarschoeevpiemateceeieteemnall 
IS So says Hiram Blauvelt, Vice- jects that it would trouble me to alesse: preghgnnibet vibes wel : 
n president of the Comfort Coal-Lum- handle it in shorthand. And I could “Mo time for real secretarial work. 
h ber Company, which operatesachain accom lish very little else. I'd be That's enough! Vl show him this trial 
it of 14 coal and building material just a hard-working machine. . 
T yards. His Dictaphones (he has one ‘But transcribing Dictaphone cyl- ' 
n at home and several at the office) inders is no great effort. You just MAIL WITH 
- help him find time for such diverse type what you hear, as fast or as YOUR LETTERHEAD 
a activities as playing poloand writing _ slowly as you like, while with short- inncesetiieantnaiaiite . 
g fiction and business articles for nu- hand everything is written twice and .3a ties ae oc Chey 
viet : be 
- merous publications,—without neg- the strain on nerves and health is 0 PI silane diieaiandilis dn 
S lect of business. He continues: terrific.”’ ioe prensa ee atk ae 
S obligation. 
S 0 I want to read what leading execu- 
‘ ay | TAT 3 T 0 tives or secretaries say about increasing 
their ability with The Dictaphone. 
d Mail me FREE copy of your booklet, 
a “What's Wrong with Shorthand?"’ 
: TRAE DICTAPAUNE = | o:2:22 
a Executive () (Check One) 
_ - For Canadian inquiries, address Dictaphone Sales Corp. 
. ( REG.US.PAT. OFF. ) Led., 33 Melinda St., Toronto, Canada 
. 2 World-Wide Organization— 
: and double your ability to get things done Lye tatetete Sands Bie Rea J 
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In forecasting, then, the prob- 
ability or natural expectancy points 
always to normal expansion; and 
this probability and expectancy con- 
tinue in force until inflation as pre- 
viously defined actually develops. 
As soon as it does develop, then the 
probabilty points to this tripartite 
deviation; and as soon as this devia- 
tion is completed, the probability 
again points to normal expansion. 
Furthermore, inflation does not oc- 
cur at any regular dates; and one 
cannot reliably or logically forecast 
the duration of either the normal ex- 
pansion or the tripartite deviation 
therefrom. 


Normal Expansion 


In the United States the physical 
volume of trade has expanded dur- 
ing the past twenty years at 
the annual average rate of 


3% per cent., notwithstanding that 
some of the leading items show 
twice this rate of growth. Even for 
prosperous years taken by themselves, 
exclusive of both inflation and de- 
pression years, the growth rate is 
only about 57% per cent. 

However, it would be arbitrary 
and untrue to define the normal as 
being an annual growth of just ex- 
actly 3% per cent., for the normal 
may be as low as 3 or as high as 5 
or 6 per cent. Such variation is 
itself normal; for it is caused large- 
ly by unevenness in the distribution 
of prosperity as between different in- 
dustries. During 1925 agriculture 
did not fully share the general pros- 
perity; and during 1924 cotton 
textiles suffered a major depression, 
although business in general experi- 
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In fact, then, the normals in gep- 
eral trade and in indexes or barom- 
eters thereof, must be defined not by 
a line but by a fairly wide path, not 
with mathematical exactness but jn 
broad terms with allowance for vari- 
ability. When we say, for instance, 
that trade activity is 4 per cent. 
above normal or 2 per cent. below, 
this really means little except that 
we are assuming an exactitude which 
is unattainable in the measurement 
of trade. It might mean, for ex- 
ample, that we had underestimated 
the normal by 4 per cent., or that the 
normal itself had changed since we 
established our method of measure- 
ment. About all that we really know 
about the normal is that it implies 
some sort of growth and that this 
growth responds to the increase in 
population, to the betterment 
in the standards of living 








about 314 per cent. In think- 
ing of normal one need not 
concern himself with prices 
and values, for it is physical 
volume that we produce and 
consume. Even during the 
war period of 1914 to 1918, 
inclusive, the expansion. rate 
in physical volume was. only 
3.78 per cent. as compared 
with an average of 3.44 per 
cent. for the sixteen years 
ended with 1925. In the 
long run the normal is de- 
termined by standards of 
living and population growth 
and the resulting consump- 
tive requirements. 
Furthermore, this prone- 
ness to growth is extremely 
persistent and can be traced 
through long periods of his- 
tory. As Carl Snyder says 
in his excellent book on busi- 
ness cycles, “In business data 
covering any _ extended 
period, the chief element is 
that relatively constant and 
even rate of change, which 
is represented by growth, 
the growth of production, of 
transportation and of gener- 
al trade....If then we are 
to find a means for rapid 
and accurate comparison... 
the simplest and _ easiest 
method . . . is to use precise- 








Traditional Trade 
Cycle Mythical 


and to all the determining 
factors in population and 
living standards. By regard- 
ing the normal as a path 
rather than a line, the fore- 





‘cy N OUR OPINION,” says caster may escape many 


Paul Clay, “The traditional 
trade cycle is mostly mythical. 
The actual movement of trade has 


the character not of a cycle, but — 


rather of a tripartite deviation.” 
2 

“The eyes of the mind are so 
blinded by inherited’ tradition, 
trade myths, false axioms, untrue 
history and distorted records that 
it is extremely difficult for even 
the most candid man to perceive 
the truth. We look through eyes 
colored by misconception and 
traditional fallacy.” 

* * 

“Thus far the best practical 
business forecasting has been done, 
not by economists expert in the 
technique of statistical and re- 
search methods, but rather by 
shrewd business managers with 
little or no knowledge of such 
technique.” 














ly this actuarial expectancy 
derived from the measurable 

rate of growth in each line of in- 
dustry.” 

Railroad traffic grows at the rate 
of about 5.7 per cent. per annum; 
pig iron production 7 per cent. ; cop- 
per consumption 6 per cent.; coal 
production 6.5 per cent. and foreign 
trade at the rate of about 434 per 
cent. annually. Our consumption of 
meat when taken per capita of popu- 
lation is smaller now than it was in 
1900; and lumber consumption is 
not growing. So it is that trade as a 
whole expands at the rate of about 


fallacies and illusions. 


Tripartite Deviation 


The very first step in this 
deviation is the occurrence 
of inflation; and, as previ- 
ously observed, it usually 
requires about three months, 
and rarely more than four 
months, to accomplish the 
transition from what might 
be called healthy expansion 
to real inflation. The indis- 
pensable characteristic of in- 
flation is over-confidence; 
and while this over-con- 
fidence may be fostered by 
rising prices, good trade, 
high wages, etc., it is nev- 
ertheless erratic and irregu- 
lar in occurrence. It some- 
times develops when not well 
fostered, while at other times 
it fails to develop in spite 
of very favorable conditions. 
One cannot, therefore, pre- 
dict inflation; but he can 
well afford to wait until it 
becomes an actual fact and 
then base two important pre- 
dictions upon it. This wait- 
ing is not costly or unprac- 
tical because the inflation al- 


enced only a slight reaction of about ways becomes an actuality before the 


2 per cent. in physical volume. The 
course of trade is made by “the 
wavering doings of human beings,” 
and the normal rate of growth is 
not capable of mathematical defini- 
tion. Even if the distribution of 
prosperity were perfectly equal, we 
should still have waves of optimism 
and pessimism, of extravagance and 
parsimony: these would still be 
normal for human nature as it is; 
and the normal rates of trade ex- 
pansion would vary accordingly. 


beginnings of a panic, trade collapse 
or bear movement. 

Whenever it does become actual, 
the forecaster can be sure that there 
will follow, first, a major trade de- 
pression and, second, a subsequent 
recovery to normal. Such a depres- 
sion usually has a duration varying 
from seventeen to thirty months and 
the recovery a still longer duration. 
The occurrence of inflation, then. 
warrants two long-distance fore- 
casts; namely, that of depression and 
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AVEMENT of portland cement concrete adds a lasting 

distinction to any street. On fashionable boulevards 
or busiest commercial arteries its true, rigid surface re- 
mains unmarred by traffic year after year—indefinitely. 
No concrete pavement has ever worn out. 


When the concrete street must be cut through for 
underground piping or conduits it may be quickly and 
easily patched with no unsightly blemishes left to mar its 
even surface. Thus concrete provides a pavement of 


enduring beauty. 


Firm, rigid, unyielding concrete is the ideal paving 
material—the engineer's answer to the challenge of 
modern traffic. It requires little maintenance. And it is 
the safest street, wet or dry. 


PORTLAND : CEMENT 


CONCRETE 


Sor permanence 
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More than 3,500 cities and towns 
have built portland cement 
concrete streets within the last 
fwe years. Their experiences 
with the beauty, durability and 
economy of concrete pavements 
have been compiled in booklet 
orm for those interested in 

mm street improvement. If 

4 would like a copy write to 
oe of Portland 
Association, Chicago. 
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that of recovery. Inflation itself is 
the first step or part in this tripar- 
tite deviation; the depression is the 
second step; and the recovery is the 
third part. 

There is practically no risk of 
error in forecasting depression as 
soon as one has become sure that in- 
flation actually exists. Sometimes, 
however, it is not easy to become 
sure. Real inflation means such over- 
expansion of liabilities, inventories 
and commitments as to necessitate 
future liquidation regardless of the 
wishes of business men, and some- 
what regardless of prices. Occa- 
sionally, as around the end of 1902 
and 1912, inflation exists without 
being very clearly discernible. 


Results of Inflation 


Whenever it does exist, liquida- 
tion and depression are certain to 
come. In the Spring of 1920, for in- 
stance, the inflation of prices and 
trade activity had gone so far as to 
place business in a dilemma, either 
horn of which meant liquidation. If 
the expansion were to keep right on, 
it could not possibly be financed for 
lack of loanable funds in the banks; 
and scarcity of capital would certain- 
ly produce liquidation. But if the 
expansion of sales let up, even tem- 
porarily, business men could not 
meet their current liabilities, since 
these were so heavy; and forced 
liquidation would result from the at- 
tempt to meet these liabilities. A 
similar condition existed at the end 
of 1906 and on other occasions. 

Nor is there any substantial risk 
of error in predicting a recovery of 
trade to normal when once a wave 
of forced liquidation has about spent 
itself. The very force of the liquida- 
tion so depresses the costs of raw 
materials and of labor per unit of 
outpri that in spite of possible de- 
lay, about the only thing business 
can do is to improve. 


General Conclusions 


This view as a whole recognizes 
four movements in general trade if 
we count the tripartite deviation as 
being three. Yet it should not be 
confused with the..conventional busi- 
ness cycle of four parts; namely, 
prosperity, liquidation, depression 
and recovery; for the two views 
have but little in common. In our 
view the “cyclical movement” itself 
is not essentially the result of econ- 
omic forces, but is rather in the na- 
ture of a _ psychological deviation 
therefrom, representing the conse- 
quences of inflation, a general error 
of judgment on the part of busi- 
ness men. Besides this, we regard 
the tripartite deviation itself as be- 
ing, from the standpoint of causa- 
tion, essentially. one movement rather 
than three. 

Normal expansion is here regarded 
as the standard or natural condition 


bal 


of trade toward which it gravitates 
all the time in a patent or latent way. 
We do not consider “prosperity” to 
be a correct description of the con- 
dition immediately preceding liquida- 
tion; for, in our opinion, the sine 
qua non of this condition is the in- 
flation of the liabilities of business 
men, which is certainly not synony- 
mous with genuine prosperity. Ac- 
cordingly, inflation in this view is 
the only road to a major depression. 
Nor do we think that there are many 
regular and trustworthy sequences 
in business events or statistical series. 
To our mind, the so-called cyclical 
sequence applies much more logic- 
ally to the seasonal curves or varia- 
tions of business than to the major 
swings thereof. 

Now if this general view and out- 
line is even approximately correct, 
it carries with it some practical rules 
and conclusions which ought to be 
of much value to business men. For 
one, it follows that the business man- 
ager in making a forecast for prac- 
tical use need not know the technique 
of the alleged business cycle; for 
the practical questions all the time 
are whether trade is in an era of 
normal expansion, and if not, what 
step of the tripartite deviation is it 
in. Secondly, the fact as to the in- 
flation or deflation of the current 
liabilities of business men is vastly 
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more important in this view than js 
the calculated percentage of trade 
activity or business indexes to 
normal. 

Third, a trade reaction if not ip- 
duced by inflation is bullish rather 
than bearish, because it tends to cur- 
tail liabilities and thereby to prevent 
a business depression. Fourth, dur- 
ing a period of prosperity or normal 
expansion, there is no serious gen- 
eral danger except inflation. Fifth, 
inflation itself, whenever it becomes 
a fact, is a warrant for a broadly 
bearish position as to materials, in- 
ventories, labor, shares of stock and 


long-term bonds. For like reascns, 


a major deflation or thorough con- 
traction of liabilities and credits j; 
in itself a warrant for a broadly 
bullish position on all these things. 

Thus far, the best practica! busi- 
ness forecasting has been done not 
by economists expert in the technique 
of statistical and research methods, 
but rather by shrewd business man- 


‘agers with little or no knowledge of 


such technique; and we venture the 
opinion that by the above practical 
viewpoints professional forecasters 
can get closer to the intuitive genius 
of these business managers. 

This is the tenth of a series 
of articles on Business Fore- 
casting. The eleventh will 
appear in an early issue. 


Getting Uncle Sam Into the Air 


(Continued from page 14) 


and the other day at Mitchel Field, 
New York, an American bombing 
plane of a new sort successfully met 
tests. Its ninety foot wings seemed 
not to feel the burden of its crew of 
six, its half-dozen machine guns and 
its full ton of explosives. It is de- 
signed to carry these 700 miles with- 
out refueling. 

A war bird of that brood could 
take off from a plane-carrying fast 
ship more than three hundred miles 
from a selected coast, fly to that coast, 
drop its destructive cargo and get 
back to its mother ship without the 
slightest difficulty, unless stopped by 
other aircraft, and if other aircraft 
tried to stop it they would know that 
they were trying. The turrets of this 
Yank aerial battle-cruiser are all ar- 
mored. 

Of course, we do not know and 
cannot guess what other nations have 
and plan. They do not give their 
military secrets to the press associa- 
tions, as we do. Surface-traveling 
Naval plane carriers might approach 
our coast without discovery by us be- 
fore they loosed more powerful 
planes than ours to smite us. Con- 
ceivably vast fleets of planes might 
fly across, engined with incredible 
power, and bringing high explosive. 
And there will be or now may be, 
stealthy underwater carriers of 


planes, uncannily mysterious. I know 
experts expect them. 

But this is the United States and 
its American business men at last are 
waking up to aviation. 





Likes Forbes Best 
The Editor : 

Of the several magazines which 
reach my desk monthly and semi- 
monthly, I want you to know that I 
read Forses with more interest than 
any of the others. I am happy to say 
that I have been receiving it for near- 
ly six years and expect to be a sub- 
scriber for years to come. 


W. V. HOAG, 
Alexander & Hoag, Seattle, Wash. 





Source of Inspiration 
The Editor: spit , 
Without any exceptions,. ForBEs is 
the most excellent magazine that en- 
ters my office. A number of plans 
which have worked out successfully 
in our own business have been in- 
spired by articles appearing in your 
magazine. After a day of close ap- 
plication to business details, the mind 
is soon refreshed and invigorated by 
devoting a short time to the reading 
of Forses. 


H. P. THURBER, Secretarv. 
Minnesota Fire Insurance Co. 
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ASTERS of Art they 

were. Masters of 
enameling on clay. Their 
gems of modeling covered 
with brilliant colors are 
unequaled today. And the 
gifted craftsmen of Venice 
and Limoges have left us 
superb proof of their ability 
to apply enamel to metal. 


That enamel can be some- 
thing besides ornamental, 
that it can actually be use- 
ful, is a discovery and a 
development of this age of 
machinery and engineering. 
Step by step the art has 


TUT hy 





become a science. Better 
metal, better glazes, better 
methods, and better heat 
—electric heat. 


The glowing units of the 
electric furnace give a heat 
that is perfectly uniform 
and constant—vital factors 
if the enamel is to be 
smooth. And in the electric 
furnace there is no smoke to 
mar the glistening surface. 


Such stories are legion. 
With electric heat as an 


Luca Della Robbia (1400-1482), 
the first of the famous Florentine 
family, developed to a point of 
artistic perfection the intricate 
technique of ing clay. 












ally, manufacturers offer 
us today hundreds of well- 
finished products. Even an 
army of men using Della 
Robbia’s methods could 
not do this work at any 


cost. 





General Electric engineers have applied 
electric heating to processes used for bath- 
tubs and jewelry, for cast iron and bread, 
for tool steel and glue pots. In the G-E 
booklet entitled ‘Electric Heat in Industry’* 
you will get some idea of its range of appli- 
cation and of the possible value of electric 
heat to any manufacturing business. 


GENERAL ELECTRIC 
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THOUGHTS ON 














HE optimism of the chief in 
any organization or depart- 
ment is contagious and stimulates the 
entire group. An executive should 
be a man-builder, delegating tasks 
to other men, but not trying to do 
their thinking for them; rather, help- 
ing them to think for themselves. 
Men grow with responsibility. De- 
partment heads should learn to meet 
emergencies; it is in times of need 
when initiative is required that hu- 
man values are weighed. Common- 
sense methods call for sympathetic 
supervision which adjusts responsi- 
bility to the capacity of the indi- 
vidual.—Robert E. M. Cowie, presi- 
dent, American Railway Express Co. 
x * x 
The inlet of a man’s mind is what 
he learns; the outlet is what he ac- 
complished. If his mind is not fed 
by a continued supply of new ideas 
which he puts to work with purpose, 
and if there is no outlet in action, 
his mind becomes stagnant. Such a 
mind is a danger to the individual 
who owns it and is useless to the 
community.—Jeremiah W. Jenks. 
From B. M. Craver, Honesdale, Pa. 
a BE 
Practical application of knowledge 
to the making of things which are 
useful in man’s everyday life is in- 
dustry’s contribution to the advance 
of civilization—Pierre S. Dupont. 
x * 


No man ever was glorious who 
was not laborious—Benjamin Frank- 
lin. 

From E. A. Pietrautonio, 
tain, Mich. 
* * x 
FTER more than a quarter of a 
A century of motor cars, and 
their development beyond the wildest 
dreams of the original producers, 
our railroads are today carrying far 
more freight and far more passengers 
than they carried before we had any 
motor cars. 

In a similar way when air trans- 
port becomes an every-day fact, 
whether that be a dozen years or 
twenty years from now, I am equal- 
ly sure that the railroads will be 
carrying still more freight and still 
more passengers than at present.— 
Elisha Lee, vice-president, Pennsyl- 
vania Railroad. 


Iron Moun- 


THE TASK 
(Specially written for Forbes.) 
By H. Ellis 


Strike down yon selfish being, 
And raze that brutish ape. 

A Man is on your anvil: 

Now beat him into shape. 


What is his anvil sounding? 
Vibrations moved through you. 
The hammers of the He-men 
Are making souls anew. 





A Text 


ISDOM is better than rubies; 

and all the things that may 
be desired are not to be compared 
to it—Proverbs 8:11. 


Sent in by H. C. Moore, 
New York City. What is your 
favorite text? “Forbes Epi- 
grams” is presented to senders 
of texts used. 











66 
ing a leader of men will nev- 


er complain of the stupidity of his 


helpers, of the ingratitude of man- 
kind, nor of the inappreciation of the 
public. These things are all a part 
of the great game of life, and to meet 
them and not go down before them 
in discouragement and defeat is the 
final proof of power.—Elbert Hub- 
bard. 

From C. W. Hamilton, 


* * * 


Akron, O. 


The whole question of successful 
salesmanship settles right down to a 
very few considerations—three to be 
exact. First: how much faith have 
you got in yourself and the things 
you are selling? Second: how in- 
telligent are you on the subject? 
Third: how much work are you will- 
ing to put into it?—Henry Cragin 
Walker. 


Send us sparkling “Thoughts,” and 
we will send you “Forbes Epigrams” 
if your contribution is printed. If not 
composed by you, state source of quo- 
tation and author's name. Names of 
winners will be printed. 


HE men who is worthy of be- 


ANY a brilliant intellect has 
make shipwreck of life be- 
cause of the lack of training in thrift, 
while many a man of mediocre abili- 
ty has made himself rich and _in- 
fluential largely because of his 
tendency to conserve his earnings. 
Thrift does not come at our beck 
and call, nor can it be slipped on or 
off like an old coat. It is established 
by example rather than by precepr; 
by practice rather than theory, and 
yet thrift can be carried to the ex- 
treme. Thrift, to become fixed as 
a habit, must be practiced with regu- 
larity and be given an opportunity 
for exercise over an appreciable 
length of time, and unless it be- 
comes fixed as a habit it is of com- 
parative little value. Spasmodic sav- 
ing, followed by spasmodic extra- 
vagance, makes for ruin as surely as 
habitual improvidence.—Frank C. 
Mortimer, vice-president, Citizens 
National Bank of Los Angeles. 
* * * 


We do not read the Bible as much 
as our ancestors did, but messages 
of light that have traveled for a mil- 
lion years tell us of other universes 
having the same laws and the same 
lawmaker. Messages from the cells 
of our own body, from every atom 
in the universe, tell us of motion, of 
power, pulsating in all animate and 
inanimate things. Life is enshrouded 
in mystery. These messages tell us 
that we cannot understand God, but 
that we must believe in him.—Secre- 
tary of the Navy Wilbur. 

a 


ON’T be too anxious. Of 
course, I wouldn’t give a fig 
for the man who isn’t ambitious. 
But there is a happy medium. 
Anxiety begets restlessness and dis- 
satisfaction. Promotion always 
comes in time—if you’re entitled 
to it. I never asked for an increase 
of salary in my life. But I can't 
remember when I deserved it that I 
didn’t get it just the same.—Isaac M. 
Scott, president, Wheeling Steel 
Corp. 
a ak 
Commercial progress in industries 
has always been measured by ad- 
vance of knowledge of those en- 
gaged in the industry—Herbert 
Hoover. 
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$75,000,000 | 
worth of 


COLD! 


HE rapid expansion of the electrical 

refrigerating industry is the latest 
scientific-commercial accomplishment 
on a large scale. In the past five years 
sales of household electric refrigerators 
have doubled each year. In 1926 they 
amounted to $75,000,000 for a quarter 
of a million machines. 


Into these cold-producing machines went 

ae 45,000,000 pounds of copper—in coils, 
— is CI Se ae motor windings and parts, switches and 
mil- . wiring. And much of it was Anaconda 
Tses > ZA, PKG Et SSS ene 
ame a ARE eee tne cr Copper. 
cells Valk eo: Kawteeieges y 
tom 


—s x ~SREA RES wy ptmt §=Anaconda Copper is the product of the 
= CEs . ay ame §=world’s largest manufacturer of copper, 
1 us ies Stag brass and bronze. Its dependability is 

: YP assured through the coordinated super- 
vision, by a single organization, of all 
operations from ore to finished product. 


THE AMERICAN BRASS COMPANY 


General Offices: Waterbury, Connecticut 
Offices and Agencies in Principal Cities 
Mills and Factories: Waterbury, Conn.. Ansonia, Conn., 
Torrington, Conn., Hastings-on-Hudson, N.Y., Buffalo, N. Y., 
Kenosha, Wis., Detroit, Mich. 
Canadian Mill: Anaconda American Brass, Ltd., 
New Toronto, Ont. 
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Little Bits 





ICE PRESIDENT Charles G. 
Dawes, who is also a success- 
ful business man and banker, earned 
his first national recognition through 
the vigor of his famous explosive 
phrase. 





Part of the 
ready acceptance 
of his exclamation 
is that it was, in 
large measure, a 
sample and sym- 
bol of American 
virility. 

When not in 
debate, however, 
or on the witness stand answering 
folly in the guise of reform, Mr. 
Dawes, who was chief purchasing 
agent for the United States Army 
in France, is a companionable man 
with friends everywhere. 

Among his many contacts in 
France was one with a Frenchman, 
a working man whose mastery of 
English amazed the Brigadier Gen- 
eral. The man used even American 
slang. 

“Where did you learn to speak 
English so well?” Mr. Dawes asked. 

“T learned it in Denver, Colorado, 
replied the Frenchman, “I had to 
learn English there. When you get 
as far west as Denver and tell them 
you can’t speak English, they tell you 
to go to hell.” 














J. O'BRIEN, now president of 
J e the far-flung Byllesby public 
utility organization, was a very young 
man when he was delegated to take 
charge of the local plant in Ottumwa, 
Iowa. John, a diplomat even in his 
youth, recognized that it was of vital 
importance to win the goodwill of the 
Press. 

He began “cultivating” the leading 
local newspaper man and succeeded 
so well that a dinner invitation came. 
The shining light of the Fourth Es- 
tate was intensely religious. 

The youthful utility leader, par- 
ticularly anxious to make a favorable 
impression at the family dinner table, 
began to tell his choicest story as 
soon as all were seated. 

He became conscious of a signifi- 
cant silence, but. accepting this as ‘a 
mark of attention, went gaily on. 
Pausing at the end of a sentence, he 
discovered, to his confusion, that the 
august head of the house was in the 
middle of saying: grace! 

P. S. At that, the party proved 
effective. 


ESSE GRANT CHAPLINE, 

president of LaSalle Extension 
University, has made it a practice for 
years not to eat any luncheon, and he 
says his digestion and health are 
much better for the habit; besides 
it gives him an uninterrupted day. 

A visitor from a branch office one 
day asked the information man why 
all the office boys were scurrying to 
buy salted peanuts for one man, oy- 
ster crackers for another, chocolate 
bars for a third. 

“President Chapline has called a 
conference for 11.30,” was the ans- 
wer, “and some of the men want 
something in their pockets to ward 
off starvation,” was the - explana- 
tion. 


ELAND O. HOWARD, Chief 

of the Bureau of Entomology of 
the United States Government, has 
had much to do with the successful 
warfare against predatory insects. As 
president of the Association of Eco- 
nomic Entomologists he has rendered 
marked service to the cotton interests 
and to fruit growers everywhere. 

Dr. Howard is such an authority 
that he prepared many definitions for 
leading dictionaries. 

This became known through a pe- 
culiar circumstance. A discussion 
arose at the Cosmos Club in Wash- 
ington between scientists as to the 
exact meaning of a word. Some 
sided with Dr. Howard, but all agreed 
to leave it to the dictionary. 

The definition was word for word 
as Dr. Howard had phrased it. 

How did you happen to be so sure, 
the famous entomologist was asked. 

“IT wrote it,” was his truthful 
reply. 


Mga dee BORAH who spends 

much of his vacation riding 
horseback in Idaho, is a repository 
of many western stories. 

One of them deals with a mining 
man in the Coeur d’ Alenes, who al- 
though becoming 
later a United 
States Senator, 
had early days of 
struggle in which 
education played 
little part. 

On one occa- 
sion, Mr. Borah 
relates, his friend 
and colleague sat down in a crude 
restaurant in a frontier town and, 
looking around the wall at the signs, 
began to roar with laughter. 
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“What are you laughing at?” he 
was asked. 

“Why the way that fellow spells 
beans.” 

The sign read, correctly, “Pork 
and beans, 25c.” 

The two men fell into a violent 
argument, the newcomer finally bet- 
ting $500 that the mining man, who 
had always seen the crude sign in- 
correctly spelled “benes” did not 
himself know how to spell the word. 

The bet was accepted and the dic- 
tionary brought in. 

But the certainty in the manner of 
the challenger had given the keen 
prospector, who afterwards became 
rich, a new idea. Perhaps, after all, 
he had been wrong all these years 
about the spelling. 

“Well, how do you spell beans?” 
exclaimed his friend, thumping the 
dictionary. 

. “Why I spell beans the same way 
that fellow does, was the reply.” He 
won the $500. 


HE editor of Forsss was telling 

some business men the story of 
Musa-shiya, of Honolulu, related in 
this issue. 

“T can match that with the romance 
of the leading household utensil firm 
in the country,” said Judge Turner, 
of Spokane. 

“The founder was formerly a poor 
tinsmith of Walla Walla. In the de- 
veloping farm regions of the Big 
Bend there was a good and growing 
market for stoves if he could sell on 
credit. 

“But he had no credit himself, and 
no capital, and he was on the verge 
of starvation. 

“One night a rich wholesale stove 
merchant from Portland, Ore., stop- 
ped at the leading hotel of Walla 
Walla. The tinsmith in his neighbor- 
ing shop at midnight was lustily (and 
with deep design) pounding his soli- 
tary sheet of tin. 

“The visiting merchant tried in 
vain to have the clamor stopped. The 
tinsmith, deaf to all argument, said 
that he had to work all night; busi- 
ness demanded it. 

“The next day the merchant, who 
had slept little, sought out the mar- 
velous workman, commended him for 
his abnormal industry, and urged him 
to accept a shipment of stoves on 
credit. 

“The business thus curiously 
started grew until it dominated the 
field in that part of the State of 
Washington.” 
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bet. N writing surface which gives Elliott-Fisher<its 
who abilicy to do several jobs in a single operation. 
in- This feature explains why Elliott-Fisher-equipped 
not accounting departments get so much more work 
ord, done in far less time and at lower cost. 
dic- But accuracy is not sacrificed to speed. Elliott- 
Fisher is self-checking. And its automatic-electric 
r of operation allows the operator to devote all the 
noi time to productive work. 
ame 
all We welcome the opportunity to show business 
a. men just where Elliott-Fisher can effect actual sav- 
ings and give them closer control of their business. 
1s ?” Ask us to explain these facts to you. 
the 
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Big adding machine buyer. S 
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selves .auitoniatically. Mistakes are less likely to occur. 
and Every Sundstrand machine has this valuable feature. 
Tge Direct subtraction—which means-no complements to 
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Te : an.operation as ordinary addition. Sundstrand performs 
alk direct subtraction by simply touching a key. Touch an- 
a other key and this machine multiplies by the automatic- 
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afi. Addto these features complete visibility, portability and 
dependable endurance, and you will see how definitely 
in §f superior Sundstrand machines are. Yet Sundstrand prices 
The _ are comparatively low. They will be sent on request. 
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Elliott-Fisher Company has 
acquired the business and 
assets of the Sundstrand Cor- 
poration. 

Products of both com- 
panies are marketed by the 
General Office Equipment 


Elliott-Fisher Division 


The Elliott-Fisher Division mar- 
kets Elliott-Fisher Accounting- 
Writing Machines designed to meet 
every accounting requirement. 





3 42 


MADISON AVENUE, 


Vention of “Forbes” insures good service 


Corporation through its 
Elliott-Fisher and Sund- 
strand Divisions. 

Sales and service offices are 
maintained by GOEC in the 
principal cities of the United 
States and foreign countries. 





Sundstrand Division 


The Sundstrand Division markets 
Sundstrand Adding, Subtracting 
and Bookkeeping Machines and 
Cash Registers. 


ery YORK cCitTt® 
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. Do you 


Would you insure your 
success in themanager’s 
job? The Remington 
Rand Man— by the 
application of modern 
methods and machines 
in your business — 
can help you. 





Karpex 
Visible Systems 





Remington Rand 


Kardex + Library Bureau - Safe-Cabinet - Remington Typewriter - Dalton - Baker-Vawter - Powefs 
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REMINGTON 
Standard Typewriters 


\jreally manage 
your business ? 


F course, you think you do. 
That’s your job. But do you 
really manage your business or 
does your business sometimes man- 
age you? 
Managing a business is a big man’s 
job. A job for a man of judgment, 
decision“and power. How big a 
man are you? 


Are you big enough to take advice 
as well as to give counsel? 


Are you big enough to send for 
assistance when you need it? 


Do you know where to find really 
intelligent and practical help and 
advice on your office management 
problems? 


You can never expect to know all 
there is to know about modern 
business management, for that 
would be a herculean task. That 


PeUiol EL 


Sare-CaBINET 


Da.Ton 
Adding Machines 












REMINGTON Ranp Business SERVICE, TONAWANDA, N. Y. 


Record Protection 














which is right today is wrong to- 
morrow. Plans that are economical 
this year may be wasteful twelve 
months hence. Business strategy 
is never twice alike. 


But there is a man who through a 
great international organization is 
in intimate touch with the results 
of the world’s best thought on mod- 


ern methods of business manage- 
ment. His services are yours to 


command. 


The Remington Rand Man is 
backed by 6 Research Laboratories, 
27 Plants and 4000 Business Spe- 
cialists. He is ready to help you 
cut your office costs by the aid of 
machines, systems, records and 
files, giving the highest attainment 
in speed, accuracy and economy; 
quietness, protection and control. 
Mail the coupon—now! 
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. 
PoweErs 
Accounting Machines 


Baker-VAWTER 
Loose-Leaf Equipment 





LrsrAry Bureau 








Send for the 


‘Remington ‘Rand : EF 


Remington Rand Business Service, Dept. F-9, Tonawanda, N. Y. 
We are interested in cutting office costs. Send the Remington Rand Man. 








(Man Today! 
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(Continued from page 19) 
places as Honolulu, in others as ex- 
ample of Oriental cleverness and 
shrewdness in adapting the copy to 
the shop it advertised. 

Not only has Musa-shiya’s shop 
become known to a_ world-wide 
clientele, but the advertisements 
themselves have been sought after by 
thousands of visitors to Hawaii. It 
has become the vogue among the resi- 
dents to slip these ads in with their 
letters “back home,” because of their 
quaint, humorous trend. So popular 
became this demand for copies that 
Mellen made up a little booklet which 
he titled: “How Musa-shiya, the 
Shirtmaker Broke into Print.” Al- 
ready over six thousand copies have 
been distributed—all upon requests. 
It reproduces a number of Musa- 
shiya’s advertisements, contains a 
short account of how he happened to 
start advertising and the astonishing 
results obtained. Frankly, it is pure 
advertising. 

Last Fall, among the visitors to 
Honolulu were Samuel Blythe, the 
well-known political writer, and Bob 
Davis, of the Munsey publications. 
To a friend there Davis said: “We 
made a bee line to the shirtmaker’s 
shop as soon as we arrived. Sam and 
I knew all about Musa-shiya. We 
had often read his refreshing ads 
and noted reproductions in numer- 
ous publications everywhere. Natural- 
ly, we were curious; we wanted to 
see this man and his workshop. 

“T think his advertising is the most 
remarkable achievement I have seen 
in my forty years in the publishing 
game, because it is pure paid adver- 
tising. No press agent stunts, no at- 
tempt to force anything on the public. 
What gratuitous mention it has re- 
ceived—and I’ve seen it and heard it 
mentioned from London to San 
Francisco—was given because the 
publishers wanted to give it. And 
what makes them want to? /t is paid 
advertising that is worth reading.” 


Honored by Advertisers 


At a recent annual meeting of the 
Pacific’ Coast Advertising Clubs, 
Musa-shiya was awarded a silver 
cup, “for the most constructive and 
effective display of advertising for a 
specialty shop.” It fell to the lot of 
this Oriental tailor to walk off with 
Hawaii’s first advertising trophy. 

It was then he began to be noticed. 
The Honolulu Advertising Club in- 
vited Musa-shiya as a special guest 
to one of their weekly luncheons. It 
was his initial bow to the public. Be- 
ing of a shy nature, he had never ap- 
peared at a large gathering before. 

Because Mellen had always pic- 
tured him in the advertisements as a 
pigeon-toed, barefooted, grinning, 
dwarfed Japanese in a shoddy kimo- 
no, the club members expected him to 
be just that kind of an Oriental. 


Then came the surprise. In walked 
a dapper, slender Japanese in a well- 
tailored suit. He wore tortoise shell 
glasses, had a kind, friendly face, and 
a delightful, smiling personality. 
Gravely he addressed the large as- 
sembly in fluent Japanese. Nipponese 
brothers in the audience applauded 
loudly. Mellen translated his short 
but polite and formal address of ap- 
preciation for having been invited to 
attend the meeting. 

The cosmopolitan gathering greeted 
him with a roar of approval. Short- 
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pears in elegant kimonos. Nine-tenths 
of the tourists who visit his shop 
have never been to Japan, and seeing 
the male costume of that country, it 
gives them something new to talk 
about. He has never employed wo. 
men as clerks, nor is he likely to, 
Nevertheless, he has them behind the 
scenes, for his seamstresses and cut- 
ters are women, the best in town. 
His brief opinion of clerks is that if 
you must boss them, they aren't 
worth keeping. 

The direction to his establishment 











———— 








The entrance to Musa-shiya’s 


ly afterwards, the Honolulu Chamber 
of Commerce invited him to become 
one of their members. He accepted 
and now sits with the city fathers 
in earnest discussion of how to make 
the “Crossroads of the Pacific” an 
even bigger, better, and more brother- 
ly place in which to live. 

A few years ago the Japanese 
Chamber of Commerce of Honolulu, 
of which Musa-shiya is, of course, 
also a member, decided that all 
japanese merchants in the city aban- 
don their national kimono. Musa- 
shiya, however, is the one exception. 
He wears the full ragalia in his 
speciality shop. It helps business. 
His handsome, sedate kimonos are 
fashioned from the most luxurious 
brocades, silks any woman would 
envy, while on his stockinged feet he 
wears the most expensive cork-soled 
sandals. But this is only while in the 
store. Outside, he is the model for: 
“What the well dressed young 
Japanese will wear.” 

This ambitious shopkeeper has a 
grave, unruffled, but courteous young 
Oriental as floorwalker, who also ap- 


shop “near the fish market.” 


is usually given as “How Finding 
Shop :—Musa-shiya very small re- 
tired place but finding all right. Sap- 
pose you pass in front famous fish 
market, King Street, makai (towards 
the sea) sides and go for River. But 
not on top. This shop between this 
place. Nice sign Musa-shiya say so.” 
Adorning the doorway, you will see 
a gold lettered sign, that causes you 
to halt, “stop-look-see.” 

The shirtmaker, another of Mel- 
len’s suggestions, never overlooks 
any local events. When a large 
tourist party, convention or one of 
the world tour liners arrives in port. 
he sends each individual on his 
monogrammed stationery a signed in- 
vitation to call at his shop for tea. 

Tiny, pretty’ Japanese girls in 
flowery kimonos act as_ hostesses, 
serving the guests from lacquer tea- 
trays laden with dainty cakes. Visit- 
ors do not soon forget that tea party 
at Musa-shiya’s. Long afterwards 
they keep remembering it with sub- 
stantial orders- from their home 
towns. 
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Reduce Selling Costs 


Qveration of Salesmens Cars 


hy Llanned 















To executives responsible for the 
supervision and the expense of 
salesmen’s automobiles, Oakland 
offers a definite plan of motor car 
operation to reduce operating costs. 


This plan was developed after an 
intensive study of the operation of 
motor carsin business. Itis thorough, 
comprehensive and deals in sound 
fundamentals. 


Its outline is given in a booklet, 
“Experiences of Various Companies 
in Handling Automobiles with Sales- 
men”, which contains much other 
valuable information. Hundreds of 
executives who have read it tell us 
that they regard it as extremely 
helpful. 


This booklet will be mailed without 
charge on receipt of the coupon. 


Oakland has built the Pontiac Six 
and the Oakland All-American Six 
in body types which readily adapt 
themselves to business, both in price 
and design. A study of this booklet 
will reveal that Oakland has gone 
even further and has developed a 
complete plan to control operating 
and selling costs incident to the use 
of automobiles in business. 


OAKLAND MOTOR CAR CO, 
PONTIAC, MICHIGAN 


°\neeaiammenenetnaiinoneesiaiiemen 
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COUPON 


Oakland Motor Car Company, Dept.L, 
Pontiac, Michigan 
Gentlemen 


Please send me a copy of the book, “Experiences of Various 
Companies in Handling Automobiles with Salesmen”—also 
tell us more about your fleet users’ plan. 


(Name) 
EIS ANN ee EE Tae Sa 
(Company) stints Sells 
EE a ee I icialencctestichans 

Pa Se Ses a ee a aap” a ull 

















OAKLAND -PONTIAC 
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There are 420,000 owners 


of American Telephone and 


Telegraph Company stock 


HE parent company of the Bell System is publicly 
owned and it is operated by a management spurred 
to constant improvement by the largest industrial research 


organization in the country. 


Vital facts that insure safety for A. T. & T. investors: 


Uninterrupted dividend record for 47 years. 


q Earnings 


that provide an ample margin of safety above dividend re- 
quirements. @ A. management recognized as far-sighted and 
conservative and yet progressive. @ An ownership averaging 
91.65% of the common stock of the associated telephone com- 
pariies comprising the Bell System. @ A business that is an 
integral part of the growth of the country. 4 A research and 
engineering staff that insures unceasing developments and im- 


provements in service. 


A. T. & T. stock can be bought in the open market to sccure 
a good return. Write for booklet, ‘‘Some Financial Facts.’’ 


BELL TELEPHONE 
SECURITIES CO. ine 


195 Broadway 





NEW YORK 











Two Rector Street 


x 








E extend the facilities of our 
organization to those desir- 
ing information or reports on com- 
panies with which we are identified. 


Paid-up Capital and Surplus, $100,000,000 


Electric Bond and Share Company 


(Incorporated 1905) 


New York 
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Investment Trusts 
(Continued from page 15) 


ish and Scottish investment trusts 
do, but it is important for the jp. 
vestor to know precisely what he js 
getting in common and preferred 
shares and debentures of investment 
trusts. 


In some of the printed matter, in- 
vestment trusts seem to overstress 
the element of safety, saying about 
themselves what would perhaps be 
justified only concerning savings 
bauks, which are surrounded by 
greater restrictions. The first point 
then is that an investment trust 
has some of the elements of a 
speculative savings bank. The prac- 
tical significance of this observation 
is that, if the investor is more inter- 
ested in safety of principal than in 
the rate of return or the possibility 
of an appreciation of principal, he 
should definitely eschew investment 
trust securities and stick to the sav- 
ings bank. 


Advantages 


Secondly, unless the investor gets 
the advantage of both diversification 
and continuous expert supervision, he 
should not pay much for the services 
of an investment trust. In the United 
States, several types of trusts have 
developed. One is the unit share 
type, which gives the investor a pro 
rata share in a large group of com- 
mon shares of well known com- 
panies listed on the New York Stock 
Exchange. 

In connection with some trusts of 
this type, the salesmen who sell 
to the small investors make much 
of the fact that the power of sub- 
stitution of collateral is greatly re- 
stricted. This is in effect saying to 
the investor: “We are selling you 
good securities which have been 
amply diversified, but, since some 
of the managers of the fund may 
later use bad judgment, we have 
legally tied their hands.” Possibly 
they will have to stand by and see 
certain of the collateral wither and 
decay in case of deterioration in 
management or other causes which 
sometimes turn the successes of to- 
day into the has-beens of to- 
morrow. 


American and Foreign Methods 


Some of the most successful 
British and Scottish trusts on the 
other hand, are almost “blind pools,” 
giving wide discretionary power to 
the management. Most of the 
American trusts ‘set up more restric- 
tions than the foreign trusts, but this 
is possibly because the investment 
trust is new in this country, which 
has not yet trained a generation of 
experienced investment trust man- 
agers in which the general public 
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has complete confidence. Among the 
American trusts, it is almost, though 
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A point on overhead! 
—from the Distributor 


ables the buyer to minimize 

his investment in stocks,” 

says the professor of economics. 

“Agreed,” the buyer may well 

say. “I have been able to reduce 

my overhead on stocks of raw 

materials and maintenance sup- 

plies to a point where it doesn’t 
bother me a bit.” 

Theory and practice unite in 


“ G teste distribution en- 


verifying this prime function of | 


the distributor, particularly today 
when buying is more than ever 
for immediate use. Today the dis- 
tributor sees his original idea of 
service—to make supplies quickly 
available — taking on new and 
valuable corollaries. 


For now the business man need 
no longer tie up credit in stocks, 
but can put into production his 
capital and his borrowings from a 
money market made easier partly 
because it need not finance those 
stocks. 

It is this broadening service 
which, in the opinion of many 
competent observers, makes the 
distributor’s position one of in- 
creasing strength. 


, SS 


As distributor in the broadest 
sense of the term, Graybar serves 
industry with everything electrical 
everywhere. 


The Graybar Tag— 
symbol of distribution 





Graybar Electric Co., Executive Offices: Graybar Building, Lexington Avenue and 43rd Street, New York City 
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Ever MAN wants to 
own his own home and 
have a car. This page 
tells how you can have 
them and other things 
you want most. 





Which of these things 
do you want most? 


URS is an old insurance company 

with a new idea. The new idea is 
this. You have no interest in death. You 
dislike the thought of it. You don’t want to 
talk about it. 

Your interest is in life. In success. In 
getting the things you want. In having the 
most possible fun while you live, with the 
-least worry. Most of all, probably, you 
want happinessand success for your children. 

There is a way to secure every one of 
these things. 

We have prepared a very re- 
markable booklet that tells how. 
The subjects which it covers are 
listed at the bottom of the page; 
the coupon will bring it to you 
without any obligation or cost. 





Look at the list. These are the things you 
want, aren’t they? The booklet tells how 
to get them. If you need furtherinformation, 
after reading it, a Phoenix Mutual Counselor 
will be glad to be of service to you. You 
will find him a very unusual man. He is 
competent to help and advise you, for he 
has had long years of practical experience 
or he has been through an intensive course 
of training in our service school in Hartford. 
His whole idea of life insurance is to put 
the emphasis on the /jfe—on the 
things that make for more fun in 
living, for freedom from worry, 
for larger success. 

Pick out the things you want to 
get and the booklet will tell you 
how togetthem. Send for it today. 


@) PHOENIX MUTUAL 


LIFE INSURANCE COMPANY 


Home Office: Hartford, Conn. 


o“» TO GET THESE 





HERE are just a few of the 
things you can do under the 
Phoenix Mutual Plan: 


1 Retire with an income when you 


REALLY own your home, NAME 


PxHoentx Mutuvat Lire Insurance Co. 


Send me by mail, without obligation, your new book, 
“How to Ger THe THINGs 


First Policy Issued 1851 


MAIL THIS em? 


290 Elm Street, Hartford, Conn, 


You Want.” 





Senp your children to college. 
CrEATE an estate. 

Make sure your income will go on 
even though you become totally 
disabled. 

Leave an income for-your family. 


OR 


Ub WN 


| 
| 
| 
are 60 or65. | 
| 
| 
| 
| 


a 











BUSINESS ADDRESS 


HOME ADDRESS 


_ STATE. 
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not literally, true, that the inves. 
ment merit of the trust varies jy 
inverse ratio to the complexity of the 
restrictions. To my way of thinking 
investors should keep out of invest. 
ment trust securities unless cop. 
vinced through independent invest;- 
gation of the capacity and integrity 
of the active managers. If assuraq 
as to these qualities, investors shoul 
give their representatives leeway to 
use their intelligence and specialized 
knowledge. 





Protective Legislation 


Life insurance companies, fire in- 
surance companies, and various other 
mutual stock companies, which are 
essentially financial in character, reg- 
ularly buy and sell securities on be- 
half of their stockholders or policy 
holders, as the case may be, and, 
though subject to supervision by 
state insurance commissioners, the 
managers have wide discretionary 
power in respect to buying and sell- 
ing individual securities. Even the 
savings banks, which are restricted 
as to classes of securities, are free 
to change the contents of their port- 
folios at their discretion as long as 
they comply to the general restric- 
tions set up by law. 


The fact.that the Attorney-Gen- 
eral of the State of New York has 
sent out a questionnaire to invest- 
ment trusts operating within the com- 
monwealth is a public recognition of 
the importance of the new financial 
machinery. Possibly legislation and 
provision for banking supervision are 
necessary. 


Unseasoned Investment 


Not having established a record 
through a complete business cycle, 
American investment trusts are nec- 
essarily still somewhat unseasoned. 


And yet, though the classic invest- 
ment trust is new in this country, 
the essential idea behind the trust 
has long been practised in the United 
States. The Union Pacific Railroad, 
for example, with its vast holdings 
of Illinois Central, New York Cen- 
tral, and Baltimore & Ohio, is an 
investment trust in railroad common 
shares as well as a railroad operating 
company. Until the Nickel Plate di 
vested itself of Chesapeake & Ohio. 
it was likewise to a limited degree an 
investment trust in shares of affiliated 
lines. 

Apart from questions of form, 2 
investment trust differs from a hold 


——< 








Pleased 
The Editor: 

I am highly pleased with Forses. 
It is complete, snappy and depend- 
able. I get several magazines regu 
larly, but never fail to read ForsEs. 

MARCUS HARWITZ, 
General Manager, 
Regal Typewriter Co., New York. 


————— 
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you buy 
hand-to-mouth 


you'll have to 


es 










know more about your business!”’ 


“Don’t misunderstand me, Elliott! I’m not 
criticizing hand-to-mouth buying. 

“I’m for saving money just as much as 
you are. 1 want to get away from frozen 
capital and surplus stocks and all the rest 
of it. But don’t be penny wise and pound 
foolish about it. 

“If you want to buy in small lots for im- 
mediate requirements only, you’ve got to be 
on your toes all the time. A little misjudg- 
ment or a shipping delay can lose you more 
on one deal than hand-to-mouth buying 
can Save you in a year. 

“It’s essential to know, every minute, 
every detail of your stock, your sales and 
price trends, styles, preferences and a dozen 
other things. The only way you can do it is 


ACME 


VISIBLE 
RECORDS 
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to get your facts out in the open, staring 
you in the face every day on Acme Visible 
ne eo ee 


Every important fact shows up on Acme records 
in a way you can’t miss — signalled in color, vivid, 
clear. Scarcely a business record exists that can’t be 
more useful when put on Acme Visible equipment. 

Many of the thou- 
sands of waysin which 
Acme _ safeguards 
business, make up 
the text of our new 
illustrated book 
“Profitable Busi- 
ness Control.” 
You'll enjoy read- 
ing it. Send the 
coupon for your 
copy. Without 
obligation, of 
course. 





ACME CARD SYSTEM COMPANY 
116 South Michigan Avenue, Chicago 
Gentlemen: 


F-9-27 


‘a You may send me your book 
“Profitable Business Control” 


Please write me concerning 
your system for handling. 


ia You may send your nearest 
representative to see me 


records. 





NAME 





FIRM NAME 





CITY STATE 








‘These two Todd machines 
imprint and sign checks for the 
City of Toledo with record speed 

and economy 


Preparation of payroll checks at the 
Department of Finance, City o 
Toledo, formerly meant the usual days 
of tedious work, extra help and slow 
progress that this weekly or monthly 
operation still means to many organ- 
izations. Since the installation of two 
Todd machines—the Todd Check 
Signer and the Todd Super-Speed 
Protectograph—this department has a 
record of time-saving that will inter- 
est every executive with an eye for 
economy in business methods. 

The Todd Check Signer cut the 
four days formerly required to sign 
the city payroll to two short hours. 
It required only the supervision of 
an executive and the service of one 
employee. 

This remarkable new Todd machine 
reproduces a» genuine signature on 
checks at the rate of 7500 an hour! 
The signature itself is far safer than 
one written by hand. It can be com- 
bined with a photograph or seal, mak- 
ing duplication or forgery a practical 
impossibility. An effective combina- 
tion of master and subordinate locks 
require joint action by executive and 
operator in order to open the machine. 

The Department of Finance at 
Toledo protects the payroll checks 
against alteration by the use of the 





Todd Check Signer 


Let a Todd representative demonstrate 
the simplicity, speed and economy of these 
remarkable machines. The saving in ex- 
ecutives’ and employees’ time and the 
added safety and efficiency of the Todd 
System are advantages every business ex- 
ecutive should know. The Todd Company, 
Protectograph Division. (Est. 1899.) Roch- 
ester, N. Y. Sole makers of the Protecto- 
graph, Super - Safety 
Checks and Todd 
Greenbac Checks. 


















Super-Speed Protectograph 


Super-Speed Protectograph for writ- 
ing amount lines. The Super-Speed 
imprints these checks in half the time 
required by another machine. 1200 
checks can be written with an indeli- 
ble imprint shredded into the fiber of 
the paper by this machine in one 
hour’s time! 


S. F. Nowak, Commissioner of 
Treasury at Toledo, says of the Todd 
Check Signer and Super-Speed Pro- 
tectograph used by his 
department: 

“This system of writ- 
ing and protecting checks 
is, beyond doubt, the most 
efficient we have ever seen 
and we heartily endorse 
the use of these machines 
in any concern having a 
quantity of checks to 
write.” 





THE TODD COMPANY 
Protectograph Division 
1154 University Ave., Rochester, N. Y. 
Gentlemen: Please send me further in- 
formation about the 
(C) Todd Check Signer 
C) Super-Speed Protectograph 


9-15-27 


Name 


Address 








Business. | 














“ TODD SYSTEM 


OF CHECK PROTECTION 
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ing company in that the investment 
trust is usually a silent partner in the 
enterprises of companies whose 
shares are held as collateral, where. 
as the holding ;company ordinarily 
plays a part in management. In this 
connection, the significant point jg 
that, though the managers and direc. 
tors of a company such as Union 
Pacific or Nickel Plate are account- 
table to stockholders and must act in 
accordance with the law, they have 
large discretionary power in the mat. 


ter of increasing or reducing outside 
investments. 


Can Storms Be Weathered? 


An investor, who through an in- 
vestment trust, pays a fancy price 
for management of his funds, and 
then through alleged safeguards ties 
the hands of the managers is paying 
for something that he really does not 
get. 


Unless the managers of the invest- 
ment fund can sell as readily as they 
can buy, the whole venture becomes a 
fairweather proposition, which is 
bound to suffer when and if major 
bear markets recur. Where the 
power to sell out is greatly restricted, 
the adventure becomes little more 
thai participation in a bull pool. 
That this observation is of practical 
significance is shown by the dissolu- 
tion of several units, when the man- 
agers thought—erroneously—that the 
summit of the bull speculation had 
been attained. 


Unless an investment trust is 
equipped to weather financial storms, 
it is a wholly unsatisfactory vehicle 
for permanent investment. Readers 
of the circulars of some of the more 
flamboyant American investment 
trusts get the idea that they are a 
little more secure than the Rock of 
Gibraltar, and could not deteriorate 
unless the Caucasian race was swept 
from the land and seas by an uprising 
of the Mongolians. 


Not Immune 


Where expert, honest and prudent 
management is wedded to the prin- 
ciple of diversification, a high degree 
of safety is attained, but it is a mat- 
ter of record that the investment 
trust theory does not inevitably save 
mankind from its financial follies and 
blunders. In the period between 1887 
and 1897, the British investment 
trusts went through a painful period 
of seasoning. Many were too ver- 
turesome, and scattered thrift funds 
into promotions, instead of. into 
proven enterprises. If the diversifi- 
cation is solely among financial cats 
and dogs, the product cannot be 4 
high grade investment. 

Two British investment trusts 
were launched in the sixties of the 
last century. About ten years later 
this form of.investment company 
became more popular. In the eighties, 
many new trusts were organized. The 
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g-called Baring crisis in the London 
money market caused many invest- 
ment trusts to suffer huge losses. 
In this connection, Dr. Leland Rex 
Robinson in his book on “Investment 
Trust Organization and Manage- 
ment” candidly reports: “In the 


ime of self-searching, many com- |, 


nies realized their mistake in ‘load- 
ing up’ too heavily with securities 
of certain projects, and neglecting 
the first rule of safety in distributing 
their risks. Over-zealous directors 
had been shunting speculative issues, 


ylar sale, into strong boxes of their 
companies. Doubtless many of them 
sincerely believed that these issues 
were sound. Certainly the fact that 
‘carpet bagging’ bonds of American 
states, and other questionable paper 
found so ready an access to the port- 
folios of many ‘companies reveals 
an eagerness to net more than 8 
per cent. which could be more con- 
servatively earned overseas.” 


Charges for Management 


Even to-day, despite the admirable 
record of the well-managed British 
and Scottish investment trusts, tem- 
pered economists in Lombard Street 
do not feel that investment trusts 
necessarily answer every cry in the 
hearts of investors. 

In the matter of unit shares and 
of all investment trusts, apart from 
character and capacity of manage- 
ment, the crucial question is what 
do the backers of the trust get out 


of it They should, of course, be 
adequately compensated for their’ 
services. The Investment Managers 


Company, of which Edgar L. Smith 
is president, is particularly forthright 
in clearing up this essential point. 
The Investment Managers Company, 
which is not patterned along the 
classic British lines, but which has 
struck out a new and original model, 
fixes the following charges: 


(a) 1 per cent. on the face of the 
value of certificates when issued, to 
be paid by the subscriber in addition 
to the amount of his subscription. 


(b) % of 1 per cent. quarterly on 
the actual value of the fund on the 
last day of each quarter. 


(c) 1 per cent. on the actual fund 
of certificates upon the date when 
they are redeemed. 


What Is Fair Compensation? 


_ The Second International Securi- 
ties Corporation reports that it pays 
the American Founders Trust an an- 
nual fee of one-half of one per cent. 
of the value of the corporation’s 
average resources. 
_On the other hand, the Interna- 
tional Securities Trust, which is un- 
der management closely affiliated 
with the Second International, bases 
4 management charge on 4 per cent. 
of income. In practice, thus far this 





Principle has netted approximately 
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This speed 
is worth dollars 


Radiograms go direct to the country of 
destination without relay. Thousands of 
a business firms use this modern method of 


f RADIOGRAMS fast communication because they find that 


go direct to: the directness of Radiograms means speed 
FRANCE and accuracy—saves and earns dollars on 
GERMANY important deals. 
GREAT BRITAIN 
HOLLAND When minutes count say to your secretary, 
Bol “Send that message as a Radiogram 
POLAND . 
Ptednsah ‘tm pe ” 
RGENTINA / j 
BRAZIL la RCA 
HAWAIL JAPAN, 
— st agg In New York, Boston or Washington, phone for 
EAST INDIES, an RCA messenger for speedy Radiogram service. 
FRENCH In other cities file Radiograms to Europe and 
INDO.CHINA, South America at any Postal Telegraph office; to 








9 and to ships at sea § transpacific countriesat any Western Union office. 


Send Today for Radiogram Rate Sheet 
RADIO CORPORATION OF AMERICA 


RCA OFFICES IN THE FOLLOWING CITIES 
NEW YORK CITY 


EE ET eT Hanover 1811 25 East 17th Street ........:....2- Algonquin 7050 
19 Spruce Street ...........0ss0005 kman 8220 264 Fifth Avenue ......... Madison Square 6780 
ee Pree Rector 0404 19 West 44th Street............ Murray 4996 
126 Franklin Street............0+.s0- Walker 4891 1824 Broadway.................. . Columbus 4311 

BOSTON, 109 SE ETE! LR Liberty 8864 

WASHINGTON, D. C., 1112 Connecticut Avenue, Main 7400 

CHICAGO, 100W. Monroe Street.............. Dearborn 1921 

SAN FRANCISCO, 28 Geary Street............ Garfield 4200 

HONOLULU. T. H.., 923 Fort Street. ........cccccsccess 6116 
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| 
119,000 ! 
Homes Celotexed in | 
| 
Five Short Years | 
| 
| 


EOPLE have been quick to appreciate and 

demand the new degree of home comfort 

and heating economy that Celotex makes 
possible. 


Since 1922 more than 119,000 new homes have 
been Celotexed. With this same material thou- 
sands more have been remodeled. Sales have 
multiplied 29 times in five short years. 

These facts establish Celotex as one of America’s 
fastest-growing industries. 


And Celotex is an industry as basic as building 
itself. Its market is not limited to homes of any 
size or price class. Every home owner wants the 
increased comfort and substantial fuel-saving 
that Celotex makes possible. And every home 


owner can afford them. 


To meet this fast-growing demand is a prac- 
tically unlimited yearly supply of bagasse, the 
cane fibre from which Celotex is made. The 
production of Celotex is now on the basis of 
350,000,000 square feet per year. Many of 
America’s leading business men are identified 
with its success. 


Complete information about Celotex may be 
secured by addressing Dept. M-169, The Celotex 
Company, 645 No. Michigan Ave., Chicago, Ill. 


* [INSULATING LUMBER ] 
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the same as % of one per cent. op 
the principal sum. Those who aq. 
vocate the latter method assert that 
it deprives the managers of any ip. 
centive to get an unduly high retyrp 
on capital, and induces them to place 
first emphasis on safety of principal, 
Some of the British trusts pay a flat 
service charge for management, and 
others make an appropriation {o; 
expenses and allow the managers to 


save for themselves as much. as the 


y 
are able to. ; 


Cost of Securities 

Several of the other American 
trusts are meticulous to make clear 
the nature of compensation, by 
others are backward in this regard, 
In the case of unit shares, where 
excellent common stocks are held, 
the setup seems beyond criticism, but 
in some instances too large an amount, 
it 1s understood, has been charged 
as a premium over the prices at 
which the shares were originally 
bought. The trust is likely to be 
exploited unless the managers or af- 
filiated fiscal agents turn in securities 
at cost, including regular brokerage 


.commissions and transfer taxes. If 


the managers or fiscal agents are per- 
mitted to act as dealers, they may 
be tempted to assert that purchases 
which show a profit were made for 
their own account, and that pur- 
chases which show a loss were bought 
in behalf of the trust. 

Some of the leading British and 
Scottish trusts charge only 2 or 3 
per cent. for putting securities in 
trusts, including selling expenses, but 
the British market offers less sales 
resistance. Some of the American 
trust managers assert that, where 
the securities are sold through sales, 
up to ten per cent. is a legitimate 
charge. That may be so, but, as 
the charge rises above the British 
and Scottish level, the attractive- 
ness of trust securities as an invest- 
ment diminishes. 


Are Managers Distinterested ? 


The best of the British and 
Scottish trusts seek, in addition to 
assuring diversification and expert 
management of funds, -to give evi- 
dence of disinterested services. It 
is uncommon for investment trusts 
to be offshoots of houses of issue, 
as has been the case in this country. 
Where the sponsors are honest and 
able, such offshoots of investment 
houses are more desirable than inde- 
pendent ventures, sponsored by high 
pressured salesmen, with window 
dressing of reputable individuals 
without specialized investment ¢x 
perience, as directors. But such af 
alliance with a house of issue makes 
the investment trust a little less thal 
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ideal, though in many particular in- 
stances it is likely to prove a good 
speculative investment, if the purists 
will permit the hybrid expression. 

The danger of such groupings is 
that, when a house of issue is loaded 
up with a new security offering, in 
which it has full confidence but which 
is not being readily absorbed by the 
market, it will unload a huge block 
into its allied investment trust. If 
that is done habitually, the time may 
come in the course of an adverse 
period in the economic cycle when 
the trust, which should be liquid to 
take advantage of the opportunity of 
buying good securities below their 
intrinsic value in times of popular 
pessimism and alarm, will be borne 
down by frozen assets, which may 
or may not eventually thaw out. 

The investment trust is a device 
to relieve the investor of his financial 
worries, but the results cannot be 
satisfactorily achieved unless the in- 
dividual picks from the four score 
of available trusts wisely. 


Five Helpful Rules 


Five simple rules of thumb are 
likely to be helpful. 

Firs-—and most important of all 
—is the question of honest, capable, 
and prudent management. Unless 
competent direction is assured, the 
whole value of the investment trust, 
which is a scheme whereby experts 
invest other people’s money, falls 
down. 

Second, it is important to deter- 
mine at what price securities of out- 
side companies are placed into the 
investment trust. 

Third, the investor should inquire 
how much of the earnings on his 
capital he will be allowed to keep—in 
other words, the precise nature of 
the deductions which the promoters 
will make for themselves in the form 
of dividends on founder’s shares, 
special fees, intermediate profits on 
securities, etc. 


Adequate Reserves Important 


Fourth, he should inquire into the 
policy in respect to reserves. The 
best managed foreign trusts allot 
one-half to two-thirds of incomes for 
reserves. Unless adequate reserves 
are set up, debentures and other 
Semlor issues are especially unattrac- 
tive. Some of the recent American 
Promotions are silent in respect to 
reserves. 

Fifth, the investor should investi- 
gate the policy as to publicity of the 
trust. The investor is entitled to re- 
ceive periodically—and certainly not 
less than once a year—a balance sheet 
and income account, drawn up by 
certified public accountants, which in- 
dicate the extent of the collateral be- 
hind the trust and the success with 
which operations have been con- 
ducted. A quarterly report as to 
farnings is preferable to an annual 





report. 





Owners’ Cost 


Sheets Show 


Wisconsin Motors have won 
their spurs in truck, tractor, bus 
and industrial installations. In 
each exacting service owners’ 
costs show a definite saving per 
operating day. 


A one-season record might 


easily be accidental, but the 
year-after-year consistency of 


Wisconsin’s superior perform- 
ance is conclusive. 


Steady refinement of the high- 
efficiency, basically right, over- 
head-valve principle has had the 
inevitable result — more work 
from fuel and oil, more ease 
(and less need) of repair, more 
power per cubic inch. 


Write for the facts that prove it 


WISCONSIN MOTOR MFG. CO. 
MILWAUKEE 


Wisconsin Motors are manufactured 
in a full line of Sixes and Fours 
with a power r of 2D to 10 
H.P., for trucks, ses, tractors 
and construction machinery. 
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This service regularly opens the Financial Section of Forbes and is supplemented by short, concise analyses, on later pages 
of each issue, by well known and authoritative specialists in the more important 

















Incomplete Reports Show July Profits 
in Further Decline from Last Year. 
Car Loadings Still Low 


R Ciscoe: of net operating railway 


income for the month of July are 

currently being made public by the 
individual roads in the Class I system and 
generally, as had been indicated by car 
loading figures, they fall at least moder- 
ately below the figures for the 


financial and commodity divisions 


five or six periods during the year when 
the figures fluctuate on a fairly level keel, 
preparatory to their later advance through 
the crop-moving season. 


T HE latest figures show the weekly 
loadings at just about 1,050,000 cars, 
the highest for any week this year but 
still more than 50,000 cars a week below 
the high record figures turned in for the 
corresponding week in 1926. 

The largest declines are still apparent 
in coal loadings though ore shipments are 
a very close second both with declines of 


any signs of great strength appeared a 
this writing and most rates are hovering 
near the lowest of the year. 

Rates on call money eased off a littl 
further with the ruling rate now at 3y, 
per cent., with only a few variations from 
that posted figure, though the plethora of 
money has brought call loans outside the 
stock exchange down to figures as low a; 
3 per cent. on some days of special ease, 








same month of last year. 

For the first time this year the 
monthly reports seem to show the 
majority of roads in lower earn- 
ing brackets than in 1926, and for 
the July reports thus far issued 
not more than about one road in 
five has shown July net improved 
over the previous year. Where 
such gains are turned in they 
range not more than about five 
per cent. while the margin of re- 


Highlights of the News 


Rail Net Far Below Last Year.... 
Large Government Financing Ex- 


pected 


ere eeeeeeeeeereee eee eeeee 


Boll Weevil Scare Helps Cotton to 


New High Record Prices....... 


Should Daring Air Flights Be Dis- 


? 
duction in those roads reporting Cc ere enn F hich) V; ti elas 
losses from 1926 runs as high as oolidge sAeturns Hrom Vacation. . 
close to 20 per cent. New French Loan Rumors....... 
Petroleum Output Takes First 


Net Declines 


T is still too early, at this writ- 
ing, to form an adequate judg- 
ment on what the final returns 
will show, but on a basis of those 





Large Decline in Many Months. . 


Car Loadings Still Under 1926.... 
Italy Stabilizing Lire 


Automatic Air-Field Lighting..... 
German Chemicals 


Again Lead 


| 

} 
roads which have thus far re- | T borne» le edt a Ait ‘Li Worab De pate vibes 
ported an estimate might be haz- || rans-Atlantic Air Line........... 
arded at around $85,000,000 for || Corn Crop Still Below Average... 
July of this year. Such a final Bigger Navy Drive Probable...... 


figure would compare with slight- 
ly over $87,000,000 for the preced- 
ing month of 1927 but show a 
considerable reduction from the [|L— 





Canadian Wheat Prospects Gain... 
| Tragic End for Dole Air Derby... 











total net operating income of 
$116,895,000 turned in for July of last year. 

Some of the chief conditions which ap- 
pear able tn account for the 1927 decline 
in rail profits are a shorter crop of wheat 
in certain sections of the Southwest, the 
wage increases which raise expenses above 
those of last year, a drop in coal shipments 
due to the strike and a falling off in 
passenger traffic which has mounted to 
rather striking figures in some of the in- 
dividual roads, especially in the Southern 
district. 

Figures on car loadings are running 
rather true to form though the movement 
continues at a level about 50,000 cars a 
week below 1926 periods. The first few 
weeks in August are usually one of the 


about 20,000 cars a week below the same 
period of last year. 








and 











Interest Rates Show Some Firmer 
Signs After New Low Levels. Brokers 
Loans Decline. Bank Clearings Up 
he general, there have been no appreci- 

able movements in money rates during 
the past few weeks and the situation is 
still one of decided ease. There have been 
no further reductions in the various 
classes of accommodation but neither have 


2 Wks. Year 
Ruling Prev. Prey, 
Call money ......... 3% 3% % 5% 
60-90 day time...... 4 4% 4 
Commercial paper.... 4 4 Hy 
New York rediscount 3% 3% 4 
§ Bigs money is currently quite 
stable at its lower rates but 
toward the close of last month the 
rate eased off further from 4% 
to presently ruling rates of from 
3% to 4% for prime names. In- 
46 dications are that rates are about 
at their lowest levels for the time 
47 being and that the next movement 
should be one of at least moderate 
50 recovery. Indeed there is just now 
some tendency toward a firmer 
49 basis but at time of going to press 
54 the posted rates have not yet re- 
55 flected the moderately firmer trend. 
Following an expansion of more 
than $131,000,000 in three  suc- 
cessive weeks, brokers’ loans, as 
46 reported by the Federal Reserve 
55 Board, have shown a slight re- 
49 action and the latest figures are 
off a little over $22,000,000 from 
55 the previous weeks. 
52 Brokers’ Loans 
54 HE latest figures reported 
show a comparatively small 
49 reaction when compared with the 
rapid gains of previous weeks but 
the latest totals are the first to 





show any decline at all since about 
the middle of July. At that time they 
stood around $3,059,000,000 and from that 
figure the rapid and successive advances 
have carried them up to a new high for 
all time which was reached around the 
middle of last month at slightly over $3,- 
190,000,000. 

The latest totals stand just under $3,- 
170,000,000, and are still almost $450,- 
000,000 above the figure of $2,742,000,000 
shown at the corresponding time last year. 

As has been the case for several weeks, 
the trend in such loans, as reported by 
the Federal Reserve, shows a_ tendency 
toward increase in loans made by New 
York banks for their out-of-town cof 
respondents while showing a reduction 
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loans made by the metropolitan banks for 
their own city accounts. 


Government Financing 


HE financial community is awaiting 
with keen interest the anticipated an- 
nouncement of the Government’s plans for 
Fall refunding and new financing. Between 
now and December. 15 approximately $2,- 
000,000,000 of Government bonds and other 
securities will come to maturity, the lar- 
gest single factor being the $1,245,000,000 
of Second Liberty 434’s which have been 
called for redemption as of November 15. 
Most of the financial authorities. ex- 
pect another offerjng of long-term Gov- 
ernment bonds at an interest coupon of 
about 334 per cent., similar to those of- 
fered in a previous exchange for the 
Second Liberty 434’s. That offer has met 
with rather disappointing response from 
the holders of the Liberties. This is per- 
haps partly due to the general lethargy, 
especially of small holders, in making any 
exchange at all, once they have bought a 
bond, and it is anticipated that anywhere 
from $100,000,000 to $200,000,000 of the 
Second Liberties will not be turned in 
for exchange or redemption on the dates 
set, even though interest automatically 
ceases on November 15, 1927. 
‘$ ONSIDERABLE discussion is being 
aroused by the apparent indisposition 
of the remaining Federal Reserve Banks 


to reduce their discount rates from 4 per 
cent. to 3% per cent., which latter figure 
is now the ruling rate for the country. 
The chief laggard is the Federal Reserve 


Bank of Chicago which still maintains its 


4 per cent. charge. At this writing there 
are still 4 of the 12 Federal Reserve dis- 


tricts still on the 4 per cent. basis, the 
other 8 having dropped to the lower 
figure. 


*Latest Weekly Bank Clearings 


District 1927 1926 
New York ..... $7,655,997,000 $6,218,041,000 
i Lass .5- 620,996,000 561,800,000 
Philadelphia ..... 536,236,000 510,794,000 
COU. 0.b.0%000 719,207,000 676,386,000 
Richmond ....... 294,944,000 300,752,000 
pO RRs 265,736,000 273,264,000 
CE racks 56:0 1,452,458,000 1,354,493,000 
San Francisco.... 763,432,000 741,912,000 
ee eee 296,726,000 300,674,000 
Minneapolis ..... 180,080,000 167,703,000 
Kansas City.... 313,248,000 324,738,000 
TR Wee Giceces 177,653,000 177,912,000 





Total $13,276,713,000 $11,608,469,000 
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erate Reaction But Cotton Moves 


Against Trend to New High Levels 
be OLLOWING the rather rapid and 

general advances during most of 
July and the early part of August, 
commodity prices turned reactionary after 
the middle of last month and are cur- 


47 


rently off rather materially from the high 
levels of their previous upward move- 
ment. 


Month Year 

Latest Prev. Prev. 

Dun’s Index,...186.335 185.598 185.129 
Bradstreet’s . 12.5830 12.3803 12.6441 


The better known monthly indexes have 
hardly had time to reflect the reaction at 
this writing, and even the Irving Fisher 
weekly index of 200 representative com- 
modities has not had any very serious set- 
back. That copyrighted figure enjoyed 
the iongest upward movement it has had 
in many months during July and most of 
August, toward the close of the latter 
month reaching a figure just under 140 
and the highest recorded since late last 
Spring. More recently, however, the tend- 
ency has been toward moderate reaction 
from this comparatively high figure. 


Prices Generally Lower 


Witt the exception of cotton prac- 
tically all of the important staple 
commodities are down from fractions to 
rather heavy losses from the quotations 
ruling at around the close of last month. 
As usual in recent fluctuations of the gen- 
eral market, the largest changes are tak- 
ing place in wheat and this item has de- 
clined more than 6 cents a bushel since 
the middle of August. 

In general, weather conditions for the 
grains in the Northern Hemisphere have 
been good. Reports from Canada have 
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raised the Dominion estimates on fin 
wheat production for this season and suc) 
news has opened up the weakened tech. 
nical position of the market after its rather 
long advance. It is still noteworthy, hoy. 
ever, that wheat prices are fractionally 
higher this year than they were at the 
corresponding period of 1926. 





Domestic Commodity Prices 
2 Wks. Ve 

Latest Prev. pre 
Wheat, September.... $1.37  $1.43% $1.364 
Corn, September...... 1.10 1.13% 28%, 
Oats, September...... 46 49% 38% 
Cotton, Mid., October 21.50 19.45 19:39” 
eee es era aR pas. Zt 7.80 8.00 
Coffee, No. 7, Rio.. 14 14% .19 
Sugar, ea 056 -059 .056 
Beef, Family ........ 21.00 19.50 23.00 
Iron, 2X, Philadelphia 22.75 22.75 23.25 
Steel, Pittsburgh..... 33.00 33.00 35.00 
CS BE Oe ee 6.60 6.75 8.80 
COnper.{ swe snes 5 autios 13.25 13.38 14,12 
Zinc, E. St. Louis..... 6.27 6.40 7.37 
UR oWnbbccethect eens 64.25 65.00 65.15 
Rubber, September.... .35 -36 .40 
Crude Oil, Mid-cont.. .97 -97 2.05 
Sammie lied ek -17 -19 21 


- HE other grains have generally moved 
with wheat prices and quotations for 
oats, rye and even corn are off from frac. 
tions to over 4 cents a bushel. The statis. 
tical position in corn remains strong and 
suggesis that the current reaction is due 
more to technically overbought conditions 
than to any material change in the unde:- 
lying situation. 

Cotton has once more been the most im- 
portant point of interest, however, in the 
. entire commodity market. Apparently 
there is no stopping this staple short of 
violent flictiiations, once it gets started in 
either direction. The statistical situation 
has just about reversed itself in only 
about six months and prices are once 
miore above the levels prevailing before 
‘the decline began in the summer of 1926. 


Boll Weevil Scare 


cor ren has been ably assisted by 
weather conditions, boll weevil scare 
and decreased Government _ estimates. 
Prices are off somewhat from the high- 
est figures’ reached in the current upward 
movement but are still more than $10 a 
bale higher than a few weeks ago. 

Coffee, sugar and other staple food sup- 
plies have also tended lower and so has 
rubber. 

The miscellaneous metals have taken 
their part in the reactionary trend and 
following the rather general and long re- 
covery during the early Summer, copper, 
tin, lead and zinc are all off fractionally 
from the quotations current during most 
of August. J 

Despite indications that the statistical 
position in the petroleum industry 1s om 
the mend, there has been more weakness 
than strength in this market and that for 
its refined products. After a resting pericd 
at low levels, gasoliné has again sagged 
off to new lows for several years 4 
about 4 cents a gallon under last year. 
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Tragedy in Hawaii Derby Leads to 
Agitation Against Daring Attempts 
and Threatens Progress of 
Aeronautics 


HERE are still so many potential 
trans-Atlantic fliers poised and ready 
for the take-off, as soon as weather cot 
ditions permit, that it is difficult to keep 
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schlee, flying the Pride of Detroit, have 
negotiated the Atlantic and are now pro- 
ceeding. across /ASiz 

world speed flight. 
Drouhin, 


® Federal Government as a site for a na- 
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Pilots Brock and 


of them all. 


Asia in their round-the- 
Levine, deserting 
rests still idle in England 
with his pilot Hinchcliffe, following the 
fight of | lamilton, Minchen and Princess 
Lowenstein westward across the Atlantic 
ending in tragedy. ; ‘ 

The Dole air Derby from California to ; 
Hawaii turned out to be a tragic affair, 
with about 10 lives lost, directly or indi- 
rectly, while only two planes and four men 
actually arrived at their destination. The 
Derby was won by Art Goebel and Lieut. 
W. V. Davis of the Woolaroc, first, and 
Martin Jensen and Paul Schluter of the 
Aloha, second. 


Heroes or Fools? 


‘THE tragic consequences of this flight 

have aroused public statements against 
such contests and the writer would fain 
usurp his usual position as a mere histor- 
ian to speak a personal opinion on the 
subject. Through all the ages of man’s 
growth from savagery to civilization, 
human sacrifice, in glory and honor, have 
ever been the price of progress. And if 
we discourage the daring, pioneering 
spirit in aviation we shall most certainly 
delay the time when that great modern 
development shall reach its natural goal 
of human usefulness. 

Lieutenants Byron Connell and Herbert 
C. Rodd, American naval aviators, have 
recently broken the world record for Class 
C-2 seaplane duration flights previously 
held by Fritz Loose of Germany. They 
stayed in the air 20 hours and 45 minutes, 
and also established a new world record 
for speed on a 2,000 kilometer course with 
500 pounds dead weight, their average for 
the distance being slightly over 78% miles 
per hour. 

Further agitation for a municipal air- 
port in New York has swung toward the 
proposition of asking Congress to allow 
the use of a site on Governors Island. 
Mayor Hague of Jersey City has mean- 
while offered ground in that city to the 


tional airport. 


A New Invention 


NEW invention which lights flood 
lights on an airfield automatically at 

the approach of an airplane has recently 
been successfully tested near Pittsburgh. 
The inventor is T. Spooner, research 
engineer of the Westinghouse Electric & 
Manufacturing Company. The sound 
waves of the motor im an approaching 
Plane are amplified by the invention suf- 
ficiently to control a switch and auto- 
matically turn on the flood lights at the 
airport for the safe landing of the ap- 
Proaching plane. 
Another proof, if more were needed, 
that one of aviation’s greatest barriers is 
danger of fog, has been furnished by balk- 
ing of a recent attempt to drop air mail 
onto an out-bound steamship on the At- 
lantic Ocean. The fog completely hid the 
vessel from the pilot’s view and the plane 
was forced to return to its landing field 
Without even sighting its goal. 


NOTHER entry for the feutifs 
trials to find a suitable bombing 
» to be ordered from the winning 





in large numbers, appears to be 
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Reducing the Cost-per-Call 


by making your men’s calls really count 


He” much does it cost you per call for your men 
who are out “pounding sidewalks” all day? And of 
the calls they make, how many are effective? 

When you consider the number of follow-ups—when 
you multiply the cost of a call by the number of calls 
before the first order, it comes pretty high. 

Yet there is a way that cuts, not the cost per call, but 
the number of calls to an order. 

A way that leaves a definite impression of your firm, of 
your representative—the first time—on prospects. That 

es your man welcome when he returns. 

It’s no secret, this new way. Thousands of sales man- 
agers are using it with an effectiveness that is indicated by 
their continued use of this new method. 


The Pencil of Exclusive Features 


This new way is the Autopoint Pencil. Your man 
presents one to a new prospect—with your firm name— 
your advertisement -—stamped imperishably on the barrel. 

Autopoint is such an attractive gift that it is always 
nearby. Your advertisement comes to your prospect’s mind 


a dozen times a day. 


He carries it with him in his pocket all the time. 


YOUR ad registers! 


And the cost of Autopoint is so small that the savings 
in salesmen’s time offset it many times over. 

Sales executives are invited to inquire further regarding 
Autopoint. Write on your 


Full information, an im- 
pressive list of nationaliy 
known users, and a sam- 
ple of this amazing pencil, 
will be sent at once. 


Do not delay—find out 
about Autopoint now. 


Clip the Coupon 
and Mai' NOW! 





letterhead, or use the coupon. 
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AUTOPOINT COMPANY 
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Name 
Firm 


i 


A new way many 
sales managers 
now employ to 


cut sales expense 











“The” Better Pencil” 


4619 Ravenswood Ave., Chicago, Iil. 
Without obligation, please send booklet, your business- 
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How Is The Market For Steel 
Shares Shaping Up? 


Expectations are voiced in financial circles of important 
consolidations in the steel industry. What is the tentative 
program under discussion; what companies are likely to 
be included? 

In the light of merger prospects, what is the outlook for 
prices, costs and earnings? 

What about profits for the full 1927 year in view of much 
reduced mid-summer production? Have steel company 
shares “discounted” current conditions and possibilities lying 
ahead? Or is the “big steel market” still to come? 


A background of fact and analysis necessary to solu- 
tion of these significant questions is comprised in 
a series of special articles now being published in 


THE WALL STREET NEWS 


Published daily by 
The New York News Bureau Association 
42-44 New Street New York City 


Send me your newspaper daily for three months, on trial, check for 
$2.50 enclosed. 


SECO DO Te A ee RD ha ee 
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the Sikorsky biplane S-37. It was Origiy, 
ally built for Capt. Rene Fonck to fly 9, 
Paris but conforms to the Army SPecificg 
tions and will probably be entered jp 
competition. Meanwhile, the third entry 
the Keystone bomber is still undergojy 
tests from the Army flying field at Bris. 
tol, Pa. 

Announcement has recently been made 
on good authority in this country that both 
North German Lloyd and Hapag a 
working on projects for establishing , 
trans-Atlantic air line to carry passenge, 
and freight from Germany to Amerig 
and to begin operations within the next 
couple years. 











































On Seven Days’ Approval 


KEYS TO SUCCESS 


How You Can Develop 
Your Personal Ability 
By B. C. FORBES 


One of the greatest books on how to achieve 
success in life and business. Intensely prac- 
tical, vivid, inspiring, invigorating. Mr. 
Forbes points out not only the qualifications 
for success but also how to develop them to the 
fullest extent. 





FORBES MAGAZINE, 
120 Fifth Avenue, 
New York, N. Y. 
All right! Send me one copy of B. C. Forbes’ “Keys to Success.” I will either return 


it to you within 10 days after I receive it, without further obligation to me, OR I 
will remit $2, as payment in full. 
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Boll Weevil Infestation Adds Anothe; 
Bullish Factor as Cotton Rises 
to New High Levels 
A PPARENTLY there is no end to th 

bullish parade of figures that th 
buyers of cotton can muster to their aif 
in sending quotations on up to new high 
levels. First there was the tremendoy 
gain in consumption, due to low price, 
Then came the Mississippi floods an 
later the official reports of greatly «&. 
creased acreage, and a short crop. Ani 
now, as though these were not enough, 
the boll weevil has signed up to tour th 
country under the bull banner for cot 
ton and has already made sufficient im. 
pression on buyers to send the price up to 
new high levels for the year. 

After gaining momentum through mast 
of July and August and topping off its 
long advance with further gains of 20) 
points a day, the maximum allowed under 
Exchange rules, cotton prices have re. 
acted moderately at the present writing, 
but there is little to indicate that the up- 
ward move has been abandoned. It does 
appear, however, that the long advance ¥ 
has more than discounted all the bullish 
news on cotton and that the advance is 
being carried too far, just as the declines 
were also carried too far, and demanded 
readjustment. 

Cotton’s Record Advance 


INCE last December when future op- 
tions reached an extreme low level 0 
just about 12 cents a pound, the recov- 
ery in cotton has been almost steady and 
quite rapid. During the past month such 
future prices crossed the 22-cent mark 
and showed a total advance of 1,000 points, 
or $50 a bale in only about 8 months, one 
of the most rapid bull markets in the long 
and checkered career of King Cotton. 
The grains cannot boast any such 
strength, for they have been in a reac 
tionary trend for the past few weeks and 
are currently down anywhere from a cet 
to 6 cents a bushel. Wheat has led the 
decline on a combination of weakened 
technical position and a number of rather 
dampening news reports on prospects for 
this and next year’s crops. 


ik HE Department of Agriculture re 
ports an estimated crop of 2,579, 
000,000 bushels of wheat this season in 2 
countries of the Northern Hemisphere, 4 
gain of nearly 2 per cent. over the figur¢ 
for last season which stood at 2,534,000, 
000 bushels. 

The same Department also reports that 
returns from about 21,000 farmers in the 
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And now the famous Arrow 


Shirts and Gotham Underwear will 


be made in ATLANTA 


Tue history of Cluett, Peabody 
parallels closely the history of many of the 864 nationally- 
known concerns that have established Southern head- 
quarters in Atlanta. To begin with, these great concerns 
placed their Southern sales offices here because of the 
transportation facilities, the economy of routing men and 
merchandise. 

The coming of hand-to-mouth buying caused them to 
warehouse their goods here, so as to better serve their 
Southern trade. They found that quick service, “over- 
night” delivery, meant increased volume and profit. 


Then, as the Southern market expanded and developed, 
with amazing celerity, they analyzed the field for branch 
plant location from which to produce for this rich market. 
And as it developed that Atlanta location off +.“ vital 
economies in the fundamental factors—savings in .. 
power, raw materials, building costs, taxes and many othe. 
economies—they have, one by one, located their branch 
factories in the Atlanta Industrial Area. 


Report Gains 


A year ago, Sears Roebuck opened up their three million 
dollar branch in Atlanta. On the first anniversary they 
made this statement. “We have accomplished in our first 
year what we had hoped to accomplish in two .. . Atlanta 
taught us we were losing business.” 

Selecting the more aggressive concerns that sell the 
South from Atlanta, the Industrial Bureau secured 
from them statements of business gains since their 
Atlanta branches have been in operation. These 
concerns cover a widely diverse group of industries. 

The executives replying report gains that average 
41.07% a year for a period averaging twelve years. 
That is what an Atlanta branch actively and ag. 


Cluett, Peabody & Ccmpany’s new factory 
in Atlanta, which will produce the fameus 
Arrow Shirts and Gotham Underwear 


Industrial Headquarters of the South — 
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gressively managed, can mean 
to a business. We will be glad 
to make a survey to determine 
whether or not it can mean 
as much to your business. 


Without cost or obligation, 
the Atlanta Industrial Burean 
will report to you, in full de- 
tail, the economic factors in- 
volved in your consideratica 
of Atlanta as a location for 
your branch office, warehouse 
or factory. Write 


Above is shown 


INDUSTRIAL BUREAU 
1062 Chamber of Commerce 


TLA 
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Shaving the 


Bud get 
$26, Sp) 


yeart by 











—M R. E. FRANK WARD, 


General Superintendent, of the Gillette 
Safety Razor Co Company’s Boston fac- 
tory, tells just how it is done: 

“Before our FINNELL Electric 
Floor Machines were installed, 22 
men were kept busy mopping. It 
was laborious and did little good. 
To clean our present floor space the 
old way would require at least 30 
men. This would cost $41,000 per 
year for labor alone.” 


“Using the FIN- 
NELL System, 10 
men now scrub 80,- 
000 sq. ft. of office and 
factory floors in an 11- 
hour night. They cover the entire 
plant—400,000 sq. ft., in 5 nights. The 
linoleum floors are also scrubbed and 
waxed every other month. Our en- 
tire cleaning cost now is about $15,- 
000 yearly, including labor, brushes 
and repairs. The FINNELL SYS- 
TEM therefore saves $21,600 every 
year, or $100 every night! It re- 
duces the cleaning cost from 10.3 
cents to 3.4 cents per sq. ft. per year 
—66 2/3% less!” 
“State inspectors say our floors are the 
cleanest of any factory they have ever seen, 
e believe im clean floors for c 
ant oe all ao Gee thalaeenelll niteot aa ae. 
ployees and the reduction of fire and acci- 
dent hazards.” 


Make Your Floors Pay Dividends 
Too 
pe eng may have 500 sq. ft. or 500,000— 
in store, ce building, factory, bank, hotel, 
hospital, school—there is a FINN ELL Sys- 
tem to suit your individual needs. An in- 
vestment that not only reduces costs but 
also promotes efficiency and public esteem is 
worth pevertantion, Write today for the 
facts on how to make your floors pay get 
io i FIN L SYSTEM. IN 
> et, tod. mn x: 


in principal ” cities ar 
rt, Ind., and G2, Seat 


FINNELL 


ELECTRIC FLOOR: MACHINE 


It waxes It polishes + It scrubs 
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chics producing areas indicate intentions 
to sow about 14 per cent. greater acreage 
in wheat this fall than last year. Most 
of the increased plantings are to take p'ace 
in Kansas, Nebraska, Texas and Okla- 
homa. Plantings abroad are also expected 
to show a gain and indications appear that 
wheat acreage for the entire world this 
coming season will be the largest that has 
ever been sown. 
Smaller Corn Crop 
ORN has reacted along with wheat 
and the other staples but its statis- 
tical position still appears unimpaired. De- 
partment of Agriculture has raised its 
estimate of the domestic crop for this 
year over 100,000,000 bushels since July 
Ist, but the most recent estimate still 
stands at only 2,385,226,000 bushels, com- 
pared with last year’s crop of 2,647,000,- 
000 and with the 5-year average of 2,- 
767,000,000 bushels. This year’s produc- 
iton is indicated as the smallest in a de- 














Petroleum Production Shows Material 
Decline for the First Time Since 
July. Rubber Down—Coal Up © 
| padelaengger yr ogg he latest weekly re- 
port of the American Petroleum In- 
stitute shows one of the most optimistic 
declines in domestic output of crude that 
has been shown in many moons. The 
latest figures estimate a daily average 
production of 2,518,400 barrels, a decrease 
of more than 57,000 barrels a day from 
the previous week and the largest decline 
reported since last July. 

The latest report is less than 70,000 bar- 
rels a day from the highest output of all 
time, reported at 2,586,000 for the week 
ended July 30, 1927, and is still over 15 
per cent. ahead of the corresponding 
weeks of last year, but the rather ma- 
terial drop may be significant in view of 
the final working out of the plan for pro- 
rating and curtailment in the Seminole 
field. 

Rubber Declines 

UBBER—Prices have eased off 

moderately under disappointed sell- 
ing after another increase in world stocks 
as lately reported from London. Planta- 
tion shipments for the first half of 1927 
were more than 5 per cent. ahead of 
those for the same period of last year. 


OAL—No settlements have been 

reached in the long strike of union 
miners in the bituminous fields but pro- 
duction of both hard and soft coal has 
risen rather sharply in recent weeks. De- 
spite this fact, demand remains satisfac- 
tory and a few companies have announced 
increases in anthracite grades. 














Large Tourist Income This Season. 
Harvests in Full Swing and Estimates 
on Wheat Crop Are Raised 

USINESS conditions are reported 
very satisfactory with the usual fall 
expansion well under way in most lines. 
The tourist season is at its height and 
estimates of tourist expenditures in Can- 
ada are considerably higher than last year 
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Treasury Street 

where the Spanish 
Adelantado 


kept his strong box 




















A GREAT, level square lies open to the sky, 
fronted by the blue waters of Matanzas Bay 
; . the center of America’s oldest town— 
Constitution Square, in St. Augustine. Into 
it leads an ancient, twisting street, overhung 
with balconied houses. Here is the Governor’: 
Palace, where Florida’s adelantados held council, 
Farther on, a bastioned fortress frowns over 
the surrounding country. Everywhere are 
evidences of the Spanish, the English and the 
early colonists north of Florida—successive con- 
querors of the city since 1565 

Plan now to see this country for yourself! 
Investigate, at the same time, Jacksonville's 
opportunities for business and investment. 
Nearly two hundred nationally known manv- 
facturers have made Jacksonville their head- 
quarters in the Southeast; have found it a 
treasure city. Its freight rates compare favor- 
ably with those of the largest Eastern cities. 
Its deep-water, land-locked harbor is one of 
the finest on the Atlantic coast. Jacksonville's 
power rates are among the lowest in this coun- 
try. Labor is abundant; labor troubles are un- 
known. If you have money to invest—if your 
business would be better served by a South- 
eastern factory and distributing office, investi- 
gate these advantages. 


Spend your vacation in Jacksonville this 
winter! Enjoy the sports and pastimes of this 
city of homes and parks. Whether you come 
for business or for pleasure, bring your family 
with you! For further information and for 
booklet with hotel rates, write to Believers in 
Jacksonville, P. O. Box 318, Jacksonville, 
Florida. 


Believers in 


acksonvill 


An Association of Representative Business Mes 
Incorporated For The Single Purpose of Com- 
munity Advertising. Affiliated With Jackson 
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GRAHAM BROTHERS 
Two Ton Dump Truck 
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Here is the 2-Ton Dump Truck that 
road builders, contractors and engineers 
have been seeking. 


Power — smooth and plentiful — from 
the 6 cylinder engine. 


Four speed transmission and selective 
gear ratios in the rear axle to apply the 
power without strain—for any pull, 
for any speed. 


Four wheel brakes (Lockheed Hydrau- 
lic) to make the greatest possible use 
of speed with safety. 

Chassis built for the unusual stresses 
of dump truck work. See it... Com- 


pare it with any other 2- ‘Ton ‘Dump 
Truck ever built. 


GRAHAM BROTHERS 


Evansvitie — DETROIT — stocxton 
A DIVISION OF DODGE BROTHERS, twe 
GRAHAM BROTHERS (CANADA) LIMITED. TORONTO, ONTARIO 





ro ttt four meets, 91645 


(CHASSIS F. O. B. DETROIT) 
os ie SOLD BY DODGE BROTHERS DEALERS EVERYWHERE 
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in steam stations. 


Wherever located from Maine to 


vice to the communities served. 


Number Five 





power plants are efficiently operating from the 
standpoint of local conditions and satisfactory ser- 


NATIONAL ELECTRIC 
POWER COMPANY 


In Maine, where there is abundant water power 
and where fuels are expensive, approximately 90% 
of the output of the power stations of National 
Electric Power Company's subsidiary is hydro-elec- 
J tric energy. While in Pennsylvania, where high- 
grade steam coals are relatively cheap, over 90% 
of the output of the power plants of National 
Electric Power Company's subsidiary is generated 


Oklahoma, the 


57 William Street 


New York 
































You’ve often thought 
of subscribing to FORBES. 
Why not do it now? 


FORBES 


Date 


Foreign), or I will remit on receipt of your bill. 
Name 
Address 





Just fill in and mail coupon below. 


24 issues—twice-a-month—$5§ per year 
B. C. FORBES, Editor 
nner ner nnn e----------- SUBSCRIPTION COUPON 


Send FORBES for one year—24 issues. Enclosed find $5.00 ($5.50 in Canada—$6.00 


FORBES for September 15, 1927 


when the official estimate was over 3200. 
000,000. 

Foreign trade is one of the few yup. 
favorable factors, with figures for the |g. 
test month reported as the least favor. 
able in some time. The aggregate valye 
of foreign trade for the month was $28. 
000,000 below the figures for last year. 
Imports advanced $2,700,000 while exports 
declined more than $30,000,000 below the 
same period of 1926, a third of the latter 
decline being in wheat alone. 


Canadian Wheat Crop 

age sagincd S for a bumper wheat crop 

this season, however, are very good 
and improving steadily, the only danger 
now appearing in an early advent of kill. 
ing frosts. On July 3lst the Dominion 
Government estimated this year’s wheat 
output at 357,367,000 bushels for all of 
Canada, compared with only 316,960,000 
bushels last season. Since that report 
private estimates have continued to in- 
crease, and with apparent justification, 
with the latest authoritative figures at 
over 400,000,000 bushels for the three 
Prairie Provinces alone. 

The harvest in these chief producing 
territories is in full swing but there have 
already been a number of frosts, with 
damage reported severe in some sections, 
and it is likely that final yields will be 
brought down somewhat in case of any 
further cold weather over the growing 
belt. 





















Coolidge Family Returns to Capital 
from Western Vacation. Presiden- 
tial Booms Continue. Prospects 
for Additional Cruisers 
RESIDENT COOLIDGE and his 

family have wound up the official va- 
cation in South Dakota by a final burst of 
rest and travel through Yellowstone Na- 
tional Park and the chief executive is 
once more returning to the business of 
managing the nation’s affairs from the 
Capital. 

Although nothing further has _ been 
made public it appears that there have 
been several attempts by Republican lead- 
ers to sound out the President on any 
weakening of his resolution not to run 
for another term next year but it also 
appears that the chief executive has not 
changed his mind on this score. 


Presidential Booms 
M EANWHILE, the respective booms 
for various candidates continue. 
Vice-president Dawes is about the only 
one mentioned as a candidate who has 
declined the offer of a boom, replying to 
overtures that he is not a candidate for 
the nomination. It is not felt, however, 

that he is definitely eliminated 

Secretary of the Navy Curtis D. Wil- 
bur has refuted rumors that he was plan- 
ning to advise “a 100 per cent. increase in 
the shipbuilding program.” The Navy 
now has eight new cruisers provided by 
act of Congress, on most of which work 
has been started. 

It is felt that perhaps as many as 10 
additional will be asked for in the com- 
ing session but that appears to be the 
maximum and probably eight is the num- 
ber which the President will recommend 
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to Congress for appropriation. 
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British Industry Continues Quiet. 
Trade Reports Show Germany Again 
Leading in Chemical Industry 


REAT BRITAIN—Operations in the 

iron and steel industry continue at 
a low ebb and many of the large works 
on the Northeast coast are closed for the 
annual holiday. Stocks are still accumu- 
lating at an unfavorable rate, despite cur- 
tailed production schedules and makers 
have generally cut prices under the sum- 
mer quotations. Output of the islands dur- 
ing July was 683,000 tons, a decline of 
70,000 tons from the previous month and- 
comparing with 950,000 tons of steel in 
March, the record month for this year. 

Sterling has held generally close to its 
high levels of last month though there 
has been a fractional reaction and indica- 
tions are for further weakening in the rate 
during the rest of the fall months. The 
gold situation is only satisfactory and de- 
mand from abroad continues strong. 
Unemployment showed a moderate in- 
crease during July but has shown a tend- 
ency toward improvement since then. The 
commodity indexes and cost of living 
figures are somewhat lower in the most 
recent reports. 

French Loan? 

F RANCE—Security markets have no 

disposition toward wide fluctuation, 
due partly to holidays, and money rates 
continue easy. The Bank of France still 
appears to be accumulating gold, largely 
from England, and some move toward 
stabilization of the franc is expected in 
Continental circles before the close of the 
year. 

There are plenty of rumors that France 
will establish a large loan in the United 
States for refunding French obligations 
to this country but no definite or official 
announcements are forthcoming and it is 
generally felt that such moves will wait 
for the return of Secretary of the Treasury 
Mellon from his European trip. 





German Business Better 
ERMANY—General industry still 
seems to be on the up-grade but the 

iron and steel markets are weaker. The 
textile boom continues, chiefly on the basis 
of old orders, however, since new busi- 
ness has fallen off decidedly, a conse- 
quence, perhaps, of higher cotton prices. 

Crop reports have recently shown con- 
siderable improvement and condition is 
now reported better than last year, though 
still below 1925, in winter wheat, rye and 
barley. The potash industry has kept well 
ahead of last year thus far in 1927 and 
Prospects are repprted very favorable for 
the balance of the year. 

The Reichsbank continues to accumu- 
late gold, chiefly from Russia. Stocks on 
the Berlin» Bourse had a drastic break last 
month but have since recovered moderate- 
ly though trading has declined. Trade re- 
Ports recently issued in America show 
that Germany still leads the world in the 
chemical industry. England is second, 
France third and the United States a low 
fourth. 


[TALY—Aiter many rumors it now 
seems definitely assured that the Gov- 


ernment policy will be to restrict further 
deflation and stabilize the value of the 
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“ACE HIGH” WITH THE YOUNGER CROWD! 


RDINARILY, this modern 
generation scorns precedent. 
History is nevertheless re- 
peating—in a way which we 
find interesting and gratify- 
ing. Something about Fatima 
—its greater delicacy, its 
more skillful blending of 
flavors—has made it, as in 
other days, an outstanding 
favorite with the younger set. 





everywhere! 











The Bache Review 


Will keep you informed on the busi- 
ness and financial situation. 

Readers of the Review are invited to 
avail themselves of our facilities for 
information and advice on stocks and 
bonds, and their inquiries will receive 
our careful attention, without obliga- 
tion to the correspondent. In writing, 
please mention The Bache - Review. 
Sent for three months, without charge. 


J.S. BACHE & CO. 


Established 1892 
Members N. Y. Stock Exchange - 
42 BROADWAY NEW YORK CITY 


























Are 
OIL STOCKS 


a Buy Now? 


Oil production is declining, prices are slightly 
firmer and new field work is restricted. 


UP MOVE AHEAD? 


Is it time to take a broad bullish position on oil 
securities? Os, should the majority of oils be avoided 
and individual issues sold? 

We have given clients a NEW Analysis of the oil 
in‘lustry, containing spacific recommendations. 

Copies are available, FREE. 


Simply Ask for FRS-15 


AMERICAN INSTITUTE OF FINANCE 
266 Tremont Street, Boston, Mass. 
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lire at present levels around $.0544. 














of Your Executives 


Read Forbes? 


Many 
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.... Your Los Angeles 
business will be cared 
for promptly and care- 
fully at the “Citizens.” 


iE free Information Bureau “| 


maintained for visitors. You 
are cordially invited to call, 


FIFTH AND SPRING 


CITIZENS 


NATIONAL BANK 


LOS ANGELES 
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This loose leaf 
binder offers a 
simple method of 
keeping your  per- 
sonal property ac- 
counts. Separate 
sheets for— 
























































Summary of Income 
Bonds 

Stocks 

Mortgages 
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Ask for Folder ND-1 











A.B. Leach & Co., Inc. 


57 William St., New York 
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Optimistic 

H. S. Black, chairman, United States 
Realty & Improvement Company, inter- 
viewed by Fores: 

“So far as general business conditions 
are concerned, per- 
sonally, I am an 
optimist. I cannot 
see a cloud on the 
horizon. General 
business throughout 
the country was 
never more promis- 
ing. 

“In the early part 
of the year there 
was considerable enthusiasm felt with re- 
spect to practically every industry ex- 
cepting that of the automobile trade, 
and, greatly to the surprise of many 
financial leaders, even this is showing 
better results than in previous years, owing 
largely to the tremendous export market 
being developed. The steel tonnage shown 
for the last quarter was in excess of the 
previous quarter and indicates very hand- 
some earnings for that great corporation 
this year. Encouraging reports come from 
agricultural districts, the only exception 
being that part of the Mississippi Valley 
which suffered so severely from floods. 

“The most sanguine feature of the out- 
look is the money situation; large fi- 
nancial institutions are having difficulty 
in finding outlets for their vast accumu- 
lation of funds, and are compelled to seek 
foreign fields. This would indicate, for 
the next two years at least, unusual pros- 
perity. 

“I do not believe the political situa- 
tion will inject a disturbing element, the 
consensus of opinion being that both par- 
ties will come out with sound platforms 
and probably similar to a large extent. 
So far as candidates are concerned, I 
have no doubt that conservative selec- 
tions will be made. The feeling among 
the leaders of the country, particularly 
those heading important industrial corpor- 
rations, is that nothing should be done by 
either party to disturb the prosperous 
conditions now existing.” 


Business Good in Canada 

















E. W. Beatty, 
Pacific Railway: 

“Basing my belief on first-hand observa- 
tions and on reports from Canadian 
Pacific representatives throughout the 
country, as well as on freight traffic fig- 
ures, I venture to say that business in 
Canada is better now than at any time 
since the war.” 


president, Canadian 


Farmers Prospering 


E. P. Peck, president, Omaha Grain Ex- 
change: 

“The $100,000,000 wheat crop Nebraska 
is harvesting and marketing now, is not 
the only blessing this State is enjoying. 
With an estimated yield of 218,000,000 
bushels of corn and a 75,000,000-bushel oat 
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any other state in the corn belt. An estj- 
mate of its value is, of course, prob. 
lematical now, but at the price of liye. 
stock right now, it is worth at least $1 a 
bushel for feeding on the farms. This in. 
dicates a period of prosperity such as 
Nebraska has not enjoyed for years. [t 
indicates that Nebraska’s farmers are in 
the position to liquidate their debts, start 
out with a clean slate and purchase the 
necessities in quantities such as they have 
not been able to afford for some years.” 
No Car Shortage 


J. M. Davis, president, Delaware, Lack- 
awanna & Western Railroad: 

“This is one year when I can say posi- 
tively that there will be no car shortage 
to impede the movement of the crops. | 
can say this because of the progress made 
by the railroads in co-ordinating car 
movements in accordance with the needs 
of shippers. 

“Through the car service division of 
the American Railway Association the 
movement of cars will be regulated this 
year as never before. Working with 
shippers’ advisory boards, this agency is in 
a position to dispatch thousands of cars 
from one part of the country to another 
at short notice.” 

Finds Business Spotty 


Standish Backus, president, Burroughs 
Adding Machine Company, in an interview 
with FORBES: 

“From present indications, I believe 

that general busi- 

ness, where not con- 
trolled by local con- 
ditions, will be fair- 
ly satisfactory, al- 
though spotty, dur- 
ing the remainder 
of 1927, provided no 
unforseen unfavor- 
able conditions arise 
and the situation of 
the Western farmers remains as good as 
the present outlook apparently warrants. 

“Caution will characterize purchases by 
merchants and manufacturers. Volume of 
business will vary from good, in certain 
more favored localities, to bad in less fav- 
ored ones. 

“On the whole, however, business should 
compare well with that for the corre- 
sponding period of last year for com- 
panies doing a purely national business, 
and probably better for companies having 
a substantial percentage of foreign trade.” 


Credit Conditions Sound 

Louis G. Kaufman, president, Chatham 
Phenix National Bank and Trust Com- 
pany: 

“The financial and credit structure of 
the United States is stabilized and while 
this lasts the industrial and business pros- 
pects must prove steadily progressive, g0- 
ing year by year from well to better. 

“One of the most encouraging facts of 
present-day business is the steadily mount- 
ing popular savings and the great increase 
in the number of actual investors in this 

















crop, Nebraska is in better condition than country. This is a sound development. 
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Just off the Press 
A New Book for Every Man 


HOW TO FINANCE 
HOME LIFE 


By ELWOOD LLOYD IV 
Financial Editor, Los Angeles Evening Herald 
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Daytonis Big 3 / 


NATIONAL FRIGIDAIRE 


CASH REGUiSTER COMPANY 


PRODUCT OF GENERAL MOTORS 
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The statement quoted below is taken from an article by 
Mr. Howard Egbert, Publicity Director of the National 
Cash Register Company, Dayton, Ohio. 


“Dayton is the home of the great National 
Cash Register Company, ‘model factory of 
the world.’ The General Motors Corpora- 
tion has several units located in and ad- 
jacent to the city including the big Frigid- 
aire Corporation. The Dayton Rubber 
Manufacturing Company is Dayton’s third 
largest manufacturing house and is one of 
the best known companies in Obio.” 


It is only seven years ago that the pioneer 
low air pressure tire—the Dayton Thorobred 


al 
Thore 


Cord—was developed. It was the first tire 
to combine comfort with amazing mileage 
and safety. In 1925 another outstanding 
tire development—the Dayton Stabilized 
Balloon—was introduced. Considering these 
facts, this enviable record of growth to the 
third place in a manufacturing city of more 
than 500 plants is particularly significant. 
Only products of the highest quality could 
produce such an amazing record of progress. 


The Dayton Rubber Mfg. Co., Dayton, Ohio 
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Textiles Are 
Sluggish 


High Prices for Cotton Create 
Feeling of Unease and 
Buyers Are Holding 
Off—Silk Profits 
Decline 


By V. E. Carroll 


Editor, Textile World 
River fluctuations in cotton haye 


had a circumscribing effect upon 

business in cotton fabrics. Neither 
manufacturers nor. buyers have any firm 
assurance that raw material will be main. 
tained at the level it has reached and with 
this lack of faith by both parties to trans- 
actions it is only natural that orders are 
hard to secure and buyers are influcnced 
by the apparent supineness of the seller. 

The latter has been compelled to raise 
the price of merchandise but has not had 
his heart in securing the new lure of 
values. 

The weather has also been a factor in 
slowing up demand. With the coldest Au- 
gust on record there has been a noticeable 
effect upon seasonable goods which have 
not moved either from jobbers’ stocks or 
at retail with anything like favorable mo- 
mentum. With this seasonal retardation 
buyers are not inclined to look forward 
into the future and are not anticipating 
their requirements to any such degree as 
was evident earlier in the summer. 


No Curtailment 


A GOOD deal is being said about the 
desirability of curtailment by cotton 
manufacturers, but no particular evidence 
of shut-downs has come to light as yet. 
Selling agents are beginning to realize 
that at an increased level of prices con- 
sumption of goods is bound to decline and 
are advising their principals that if new 
levels are to be maintained the buyer must 
not gain the idea there is any undue surplus 


_to be disposed of. 


The only way in which such an idea can 
be dispelled is by a more or less general 
curtailment. Manufacturers, however, have 
many arguments to advance for continuing 
at full capacity and it remains a ques- 
tion whether, with any prospect of prices 
remaining at new levels, a program of cur- 
tailment will be instituted, with the at 
tendant increased cost of production. 

This is, particularly true of those manu- 
facturers who own cotton considerably be- 
low current figures. The number of these 
may not be large but they are likely to 
have a marked effect upon their smaller 
competitors who realize that in order to 
sell on a parity with the larger units they 
must have every advantage which accrues 
from low costs. 


Woolen Goods Market 


N the wool goods markets, although talk 
I of higher prices is very general, so fat 
these new levels have not materialized. In 
fact it is difficult to predict very much 
about the season at this writing, for out- 
side of staple goods, which form a com 
paratively small part of the business 7 
in men’s wear as well as in dress g000% 
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ines have not been formally opened and 
probably will be delayed to an unusual 
degree. 

The men’s wear market is growing 
more and more to resemble the market 
for women’s wear in respect of the un- 
certainties of demand. Manufacturers are 
realizing this fact and are postponing their 
openings so as to have a clearer idea of 
the trend of demand ,if possible before 
committing themselves on new  season’s 
fines. The consequence of this develop- 
ment is that the season has been pushed 
backward at least a month later than was 
the case not so very long ago. 

It is appreciated that this lessening of 
the period between manufacture and con- 
sumption has a tendency to lessen specula- 
tion—a desideratum which has been worked 
for by all who have the best interests 
of the trade at heart. Of course, it means 
increasing difficulty in keeping plants in 
operation continuously but over against 
this is the greater safety of doing busi- 
ness if some assurance can be gained that - 
the type of fabric produced will be ac- 
cepted by the trade in general. 


Silk Market 


BSENCE of profits are to be noted -in 

the silk goods markets, due to compe- 
tition for current business. This is par- 
ticularly evident in the case of satins, prices 
of which have been radically reduced in a 
few instances. It remains to be seen 
whether contracts taken at considerably 
higher figures will be cancelled by buyers 
who may demand that the new level apply 
to these orders. The decline which raw 
silk has sustained has been the principal 
cause for buyers remaining out of the 
market. 

Many feel the low point has not. been 
touched although there are those who 
are advising manufacturers to contract 
ahead for their supplies at this level. Pro- 
duction naturally is on a declining basis 
with little chance of improvement in this 
connection for some time to come. 


Rayon Firm 


thee! continues to be the one excep- 
tion to dullness in the textile industry. 
An increasing demand has easily absorbed 
an enlarged amount of product. Special 
interest is evident by the hosiery trade and 
altogether there would seem to be chances 
of a shortage before the year is concluded. 
Naturally prices are very firm under these 
conditions. 

It is a surprising fact that in spite of 
the call for the domestic product imports 
are steadily increasing. At present nearly 
2,000,000 pounds a month are coming into 
this country. 





Gold From Holland 


LTHOUGH the monthly figures on 
the movements of gold show Holland 

to have been the only consistent shipper 
of the metal to the United States this 
Summer, the flow of gold from that source 
now has ceased. 
During August Holland sent approxi- 
mately $5,000,000 gold to New York, fol- 
lowing shipments of $3,200,000 in June. 
There have been no receipts of gold 
from Holland for several weeks, doubt- 
less because of a change from the special 
conditions that caused the Summer trans- 
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Standard Milling Co. 


Analyzed in our latest Weexty Review 


Securities carried on conservative margin 
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A Single Investment 
Embracing 
30 Great Industries 


investment in FIXED TRUST SHARES gives 
ou a convenient unified interest in the growth and 
prosperity of all these 30 basic American industries. 


Stand. Oil of Ind. Ingersoll-Rand 
Stand. Oil of Cal. Int. Harvester 
Vacuum Oil Co. Otis Elevator 

Amer. Tel. & Tel. du Pont 
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Such an investment may be considered as safe as 
America as a whole. 
as industrial America grows, and can be depended upon 
to give a better-than-average return. 
Send for descriptive booklet 
“* A Fixed Investment in America’s Prosperity” 
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U. S. Steel American Can 


It will earn and grow in value 









































fers. 





How Many of Your Executives Read Forbes? 





Mention of “Forbes” insures good service 














Odd Lots 


For Safety— 
Counterbalance Your Holdings — 
BUY ODD LOTS! 





Safety is only one of 
the many features ob- 
tained by Odd Lot in- 
vestors. 


Write today for copy 
of our booklet fully ex- 
plaining the many ad- 
vantages of Odd Lot 
Trading. 


Ask for F-304 
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Diversify! 


Holdings in several 
classes of securities give 
better balanced invest- 
ments. 


Odd Lots 


Make this method of 
safeguarding more avail- 
able to the average in- 
vestor. 


Large or small orders 
given the same careful 
attention. 


Write for convenient 
handbook on Trading 
Methods and Market 
Letter J-3. 
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Market Acts Sluggish Trying for New Average Highs—Trey 
Is Still Upward But Currently Too Dangerous for 
Any But Speculative Funds 





By R. W. Schabacker 
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FTER recovering to the previous 
A high levels of late in July stock 

market averages met a good deal of 
selling early in the present month and 
prices are at this writing experiencing con- 
siderable difficulty in getting through the 
previous highs. 

For about a week stocks have given 
indications of being tired, trading has 
grown rather sluggish and declined in com- 
parative volume below the two-million- 
share mark, while considerable distribu- 
tion has been evidenced under cover of 
further sharp advances in General Motors, 
Steel, and the other leaders. 


NDER the circumstances, we would 
expect some further irregularity with 
perhaps moderate reaction, which may have 
already taken place when these lines reach 
our readers. Such reaction should not go 
as far as the one early last month, how- 
ever, if the market is still to retain our 
confidence in continuance of the bull trend. 
After the current period of hesitation, 
prices should give indication of underlying 
strength by renewed operations for the 
advance and the average of 50 industrial 
and railroad stocks ought to go through, 
perhaps on the second try, into new high 
ground. 


WE have not abandoned our expecta- 
tion of a larger shake-out before the 
close of the year, however, and would ex- 
pect such a push into new high ground 
to be accompanied by further fireworks, 
to be rapid, in large volume and short- 
lived, for the purpose of forcing another 
covering by premature shorts and for 
tempting new longs into the market in 
preparation for a subsequent reaction of 
larger proportions. 

In other words we expect another up- 


ward drive in stocks to new high levds 
but we do not feel that such a move wil 
be very safe to follow and think it may 
better be utilized to lighten holdings. 











EANWHILE, there is no indication, 

as yet, that the market has definitely 
broken out of its long upward trend. Such 
a signal will depend upon the bottom o 
intermediate reactions rather than upot 
further advance. 

So long as the average of 50 stocks, a 
plotted in the above chart, holds above 17) 
on reactions, the trend will still be upward, 
though a good shake-out could take place, 
of course, from present levels without 
breaking that resistance point. 

The writer does not feel that the proph- 
ecied reaction will materialize from pres 
ent prices around the highs of early At- 
gust, and that is why we expect further 
spectacular advances before such a ft 
action materializes, though the gains will 
probably be conducted chiefly in individual 
issues, under cover of which distribution 
in other sections of the list may be effected. 


The Fall business upturn, long heralded, 
does not seem to have developed in very 
strong fashion, interest rates are ‘lisplay 
ing a tendency toward somewhat firmer 
levels and the unsettling era of a new 
Congress to say nothing of a new Presi 
dent is still before us. 


T HE market continues, therefore, a dat- 
gerously speculative one and a de 
cidedly selective one. Profit opportutl 
ties are still present but until the prospect 
clears itself of present doubt, we woul 
advise watching the show from the wilgs 
unless from a purely speculative stand 
point, in which case purchases ought 
be protected by rather close stop orders. 
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Mortgage 
Bond Market 


Easy Money Basis for Con- 
tinued High Volume of Fi- 
nancing Though Lenders 
Are Particular on 
Security 


By Matthew V. Cass 


HE easy money situation has proved 
| to be a boom to builders in the 
West and in the South. Dream- 
ing of the time when they would secure 
finances to build structures that would rival 
similar types of buildings in New York 
and other leading cities in the older part 
of the country, they discovered that capital 
was seeking investment. Apartment house;, 
commercial buildings, industrial plants, 
schools, churches, clubs, and theatres are 
to follow as result of this discovery and 
successful overtures to mortgage bankers 
made recently. 
Chicago has been the heaviest borrower 
outside of New York in the last few 
weeks. The records show that the builders 
in the “Windy City” have planned a num- 
ber of wonderful apartment structures, 
which when completed will compare with 
the best buildings of the kind in the coun- 
try. They are to be of commanding pro- 
portions and will be located in the Lake 
Shore section. Cleveland, Detroit, Cincin- 
nati, and Minneapolis are the other cities 
of the Mddle West where first mortgage 
issues, in large amounts, are to be floated 
against new construction. ; 
St. Louis builders have borrowed about 
$5,000,000 from bond houses and stands 
next in rank to Chicago in that respect. 
Sioux City, Wichita, Kansas, and Los 
Angeles have building operations which 
bond buyers of the West, if not the East 
as well, will be asked to participate as 
mortgagors. 


Types Wanted 
W HILE the space situation in Chi- 
cago warrants the erection of more 
apartments, particularly of the 1,000 room 
sort, conditions in other places demand not 
only multi-family housings but office build- 
ings, schools, clubs, etc. 

Mortgage intersets are not as keen to 
answer the applications of promoters »! 
the latter buildings as they are to finance 
the erection of suites, the reason being 
that the country is turning to apartment 
living, because of the comforts it af- 
fords. e 


ALTIMORE led the borrowers in the 
Southern tier in the last few weeks. 
It has been estimated that more than 
$4,000,000 will be the total of issues writ- 
ten against new operations in that city. 
In addition to the bond issues old line 
mortgage dealers have advanced a lot of 
money to Baltimore builders. 
Washington, New Orleans, Oxford, N. 
Carolina, Charleston, West Virginia, and 
Point Comfort, Va. also were successful 
in obtaining financial support for projects 
which have been planned for early erec- 
tion in these places. Naturally, the bulk 
of the borrowing will be used to provide 
modern housings. 
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Lvedters Trustee 
Shares 


Series A 
An Investment Trust 


Are represented by certificates of The 
Chase National Bank of the City of New 
York, Trustee, which evidence partici- 
gute interests in’ shares of Common 
Stocks of fifty-five (55) leading Amer- 
ican corporations. All of the eens 
stocks are listed on the New York Stoc 
Exchange. 


The list of Common Stocks includes 
United States Steel, Atchison, General 
Motors, Reading, Nickel Plate, So. Cali- 
fornia Edison, ew York Central, Chesa- 
— & Ohio, Baltimore & Ohio, duPont, 

elaware & Hudson Westinghouse Elec- 
tric, Eastman Kodak, Union Pacific, 
Woolworth, and forty other equally rep- 
Soeeenes companies in their respective 

s. 


Price at Market 
About $1514, per Share 


(Subject to Change) 


The Semi-Annual Dividend paid 
August 15, 1927—$0.806 per Share. 


Certificates of The Chase National Bank 
of the City of New York, Trustee, is- 
sued in 1,000, 500, 100, 50, 25, 10, 5 
Share Denominations. 


Write for Circular F.B.-915 


Colyer & McGuire 


Incorporated 
120 Broadway New York 
Telephone: Rector 2514 





























Books by | 
B. C. Forbes 


Men Who are Mak- 
ing America... .. .$3.00 


Men Who Are Mak- 
ing the West..... 2.00 


Automotive Giants of 
America ........ 2.50 


Keys to Success.... 2.00 
Forbes’ Epigrams... 2.00 

















(Continued on page 63) 


Sent Postage Prepaid 
Anywhere in the United States 





Forbes Magazine 


120 Fifth Avenue 
New York, N.Y. 
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Hold 
These Stocks! 


A list of 90 common 
stocks in our latest 
bulletin. 


The stock market continues 
to be selective. While some 
securities are reaching new 
highs, others are steadily 
declining. 


For this reason we have 
selected 90 stocks that can 
be held with safety and the 
expectation of profit. The 
list includes sails utilities, 
industrials, bank and insur- 
ance stocks. 


This same bulletin analyzes the 
present position of che market, 
outlines an investment policy, 
Specifically recommends certain 
purchases. A copy free. 


BROOKMIRE 


ECONOMIC SERVICE INC. 
570 Seventh Ave., New York 


Send me a copy of Bulletin S-207 


CCC CCC COLES Oe Eee eee esesess 
































Launderers Dyers 
341 MADISON AVE. 


Profitable 
Cleanliness 


The Cleansing of Garments, 
Linens, etc.—is Essential. 
Modern Methods make it 
Profitable and yet save 
money for the customer. 


r-Ghe- 

: ERA 
Produces a Guaranteed 
Cleansing Service, increasing 
business through customer 
satisfaction. Operates a 
chain of plants in strategic 
locations. Paying dividends. 
Acquiring more plants. De- 


serves investment considera- 
tion. 





H. A. BROWN, President 


FEDERATED LAUNDRIES 


INCORPORATED 


Send coupon for interesting 
booklet on Laundry Profits 


Dry Cleaners 
NEW YORK 
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HE advance in Bethlehem Steel has 
been rapid and fairly steady since 
the upward move got under way 
and the stock still appears to be in that 
upward trend. We recommended its pur- 
chase in the spring when it was selling 
around 50 anti it has recently reached a 
high of 65. 
Bethlehem Steel 
F OLLOWING the fireworks of 1917 
this stock dropped from over 500 to 
an extreme post-war low of 37 and has 
done comparatively nothing for a number 
of years. During this time earnings have 
been held in check by tremendous ex- 
penditures in co-ordinating acquired prop- 
erties and in improvements which have 
lowered production costs to a minimum 
and placed Bethlehem second only to the 
Steel Corporation in the American steel 
industry. 

This process of renovation is practically 
completed and the results are already be- 
ginning to show up in the company’s earn- 
ings. For the first half of 1927 earnings 
were at the rate of over $8 a share on 
the common stock and the second half 
ought to show up about as well. It is 
generally assumed, with good reason, that 
dividends will be resumed, within the next 
year, probably at a rate of around $5 a 
share. 

After reaching 65, the stock is hesitat- 
ing and is entitled to a reactionary period 
but we still consider Bethlehem one of the 
best long-pull steel buys on the Board. 


The Rails 

FY inne-tamane: many of the railroad 

stocks have held close to their previous 
highs the majority have been in gradual 
reaction during most of the summer, and 
with good reason, for earnings and car- 
loadings are running considerably behind 
1926. 

The prospect for railroad profits does 
not appear very brilliant for the rest of 
the year, but there are two factors 
which may operate in favor of these stocks. 
One is the increasing tendency for idle 
funds to go into high-grade rail stocks 
and the other is the usual fall upturn in 
car-loadings and railway profits, due to 
movement of the western crops and gen- 
eral fall upturns in business. 


Some Good Speculations 
W E do not expect a run-away market 
in the rails but think they may have 
a period of activity and some very fair 
run-ups throughout the list. 

Our selections would include Chesapeake 
& Ohio, New York Central, Chesapeake 
Corporation, New Haven, Nickel Plate, 
Baltimore & Ohio, Pennsylvania, Norfolk 
& Western, Southern Pacific, Atchison, 
Union Pacific, Rock Island, Southern, 
Delaware & Hudson, Erie and Union Pa- 
cific. 


The Servel Corporation 
FTER a brief career of little over a 
year this company, one of the three 
leading factors in the automatic refrigera- 
tion industry, has given itself into the 


; hands of receivers, its notes have dropped 


precipitately and the common stock has 
declined from a high of around 23 last 





year to current levels below one dollar q 
share. 

We have never recommended this stock 
and, indeed, have always felt that the auto. 
matic refrigeration business is going 
through the period of intense competition 
and weeding out from which the radio 
industry gives promise of just beginning 
to emerge. 

On the other hand, we sympathize with 
holders of this stock and will speak a 
word of advice in favor of depositing their 
stock and entering the reorganization plan, 
when it is announced. 

Gas-Fired Refrigerataion 

HE company’s best bet is the auto- 

matic gas-fired refrigerator and al- 
though it will take some time to educate 
the public to its principle and a faith in 
its usage, the company has the most power- 
ful gas utilities of the country behind it in 
that campaign and all does not appear 
hopeless. 

It will take a long time for the com- 
pany to get back on “its feet but the 
‘present holder has much more to gain than 
to lose at current levels. It is a specula- 
tion, pure and simple, of course, but we 
also feel that a small amount of money 
might be given a chance by new buyers in 
the new common stock, when issued under 
the reorganization plan. 


Sterling Products 
T HIS common stock has already had 
a rapid advance from 90 to recent 
levels around 128 but we still like it as 
a long-pull business man’s investment and 
can recommend its purchase on any fair 
reaction. 

Capitalization is small, consisting only 
of 625,000 shares of no par common stock, 
making for rapidly increasing equities per 
share and easy bull manipulation. 

The company is the foremost manu- 
facturer and distributor of household 
remedies in the world, its chief lines in- 
cluding Bayers’ Aspirin, Cascarets, Cali- 
fornia Syrup of Figs, Fletcher’s Castoria, 
Phillips Milk of Magnesia, Danderine and 
Diamond Dyes. Patents, good-will, etc, 
are valued at less than $10,000,000, com- 
pared with total inclusive assets of over 
$30,000,000 and a profit and loss surplus 
of nearly $10,000,000. 

Earnings have been increasing steadily 
for the past 10 years and last year was 
the best on record with $8.65 a share 
earned. For the first half of 1927 profits 
have continued to gain with $4.40 a share 
earned, compared with less than $4 in the 
first half of last year. Present dividend 
rate is $4 regular and $1 extra per share 
per annum. 

Wright Aeronautical 

S INCE May Ist, when we recommended 

purchase, this stock has advanced 

from 26 to recent prices above 55. Its 

present levels are speculative but from 

such a standpoint we still favor holding it 
for further profits. 

A Few Favorites 

From a technical standpoint, we expect 

the following stocks to show special 

strength; American Can, Chrysler, Pack- 

ard, American Woolen, Timken, Loew’s, 

Goodrich and Steel. 
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(Continued from page 61) e ‘ 
Financing institutions have put up the Associated Gas and Electric 


red flag, so to speak on hotel projects 


Y for the South. Except in a few instances System 





capital may be secured with difficulty. The Founded in 1852 

reason for this is that more than 100 hotels ” 

were erected in the various cities in the 
ara South in the last two years. 


ie ea Electric Service in 31 Communities 
; the territory is coming 
= A forward rapidly moneyed interests Improved Through Group 


iuto- 
‘oing are not going to destroy the prospects of 
ition this field by financing operations that Super vision 
‘adio are not a pee - ine Recently 31 electric plants in Kentucky, Tennessee and 
ning agg Crna gp lity Menge Rennes ose 3 Indiana were added to the Associated System. Each was 
The hue sal cy thet Gee ap some separately operated. Many provided service only from 
with time ago to the effect that New York dusk till d ; 7 P y 
Ik a was over-built in every respect and in usk ti awn. 
my every section from border to border, is no Many residents have commented on the improved service 
= longer accepted seriously. During the now provided under Associated Group Management, illus- 
month of July, for example, 160 issues trated by the following excerpts: 
were written against projects to be erected 
ie in many cities of the country. New York q “Quite an improvement 7 . ‘we now get continuous 
al- was one of those places. On the 160 — ou — 18 hours then and at a more satisfactory 
cate new projects was lent a total of more than “Service weg been better since your Company acquired 
h in $90,000,000. Of this total $35,000,000 has the property than at any other time in the past.” (Bank 
wer- been reserved for 60 New York City op- president.) 
it in erations. Of course this amount repre- “The public gets efficient service at the lowest cost.” 
pear & sented only part of the mortgage com- (Mayor of another city.) 


mitments of that month. “The service rendered by your Company since taking over 


-om- our municipal plant has been a wonderful improvement 
































be New York Financing over that formerly received.” (Business man.) 
than IVE issues announced in the last few Num 
de weeks for New York total $15,000,000. wee phew peg sage = es eyed been made. 
- we Close to $5,000,000 has been promised on tine prop 4 S) ea een interconnected to insure con- 
oney an office and store building to be erected uous, adequate service. 
rs in in Fortieth Street just east of the avenue 
nder and extending through the block to Thirty- 

ninth Street next to the Union League Assoointed Gas and Electric Company 

Club corner. The six first floors of the 
had building have been taken by Arnold Con- Incorporated in 1906 
cent stable & Co. ’ ats 
it as The Park Central Hotel on Seventh Write for Our Booklet “K 
and Avenue, one of the largest of the hotels 
fair completed recently has just been refinanced 61 Broadway New York 

for $4,500,000, and a furniture merchant 
only has obtained about $1,600,000 on a ten- 
tock, story store building which he is to erect 
» per in the shopping section of Brooklyn. 
anu- UT through the suburbs loans on a e Opi e 2 
hold O number of new projects have been What Is The United inton é 
3 ml- obtained—apartment houses chiefly, some 
a ag lle Sng nena eee ti Before our Staff makes a recommendation their 
ora, others for sale to tenants. ae : . cae - 
"and Wesulesae walk am Gia Gis et’ cums decision is checked with the opinions of other recognized 
of these—towns in the county just over financial authorities. Thus our advice is the “UNITED 
por’ the New York city line—where. the apart- OPINION” of the best investment counselors in the 
at ment has become a fixed construction. country 

Co-operative Apartments ge Ps : : 

adily TH! cooperative situation is favorable. The reliability of this UNITED PRINCIPLE OF 
was 


A survey made several months ago of FORECASTING has been proved during the past ten 


share the cooperative situation on the East Side : : 
olds TUF Mindiimttane ‘steel only’ Stee donk years by its high degree of accuracy. It has helped many. 


share vacant. The Saiie ‘sltuation. ‘allett be It can help you. Let us tell you more about it. 
1 the claimed for cooperatives throughout the 














dend country. Lenders and bond underwriters - 
share have found tenant-owned buildings to be Wunited Gi + S on 
satisfactory risks. || USNESs erp Wwe 
Although money is easy bond houses 
ended and old tine mae ate oP oe are not DIVISION OF INVESTMENT ANALYSIS 
anced tossing it about in the fashion of the 210 NEWBURY STREET, BOSTON. MASSACHUSETTS 
Its farmer sowing seed. Every project is |. 
from studied carefully before any assurance is Please explain how UNITED OPINION can help me. 
ng it given that money will be advanced. 
Mortgage interests are accepting more ME: ain aig sick ne nn. sak Apes apak uaadibnes Uailh Ges 4000s. canell andeboakesta tes 
applications than formerly due to the fact 
xpec that the country is steadily developing IN, cic ata & aaan ec paeey oe ann a Se aig kc hs a hk rg 
ae - FS Reet eee le Bik. ih eg AE PR ot Maree 
Pack- the people are better able to afford apart- NO SALESMAN WILL CALL 
ew § ment suites than they were last year. 
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Forbes Guide for Investors 
Latest Figures Showing What Leading Stocks Are Doing 


Section One 
(See page 66 for Second Section) 
Thou. 

Shares Book Earns Earns. 1927 Div. Long Term Prices 1927 Pres. Yield 

Par Out Value 1926 m=months Rate Price Range High Low Prices % 
10. $6.53, 6 m~ Air Reduction ............ $6a 147- 22; ’20-’26 199%%-134%Z 188 32 

= 21 “~ $ rr OS Allied Chemical ........... 6 149- 34; ’20-’26 161%-131 155 39 
100 260 166 9.40 4.25,6m Allis Chalmers ........... 6 97- 27; ’20-’26 11134- 88 109 56 
2 2,474 41 res ee reer 2 63- 39; 1926 62%- 435% 61 33 
No 600 140 6.67° 4.16,12 m Amer. Car & Fdry ....... 6 116- 91; ’25-’26 10934- 95 103. 5g 
No 770 «36% 7.45 1.48,6 m Amer. Locomotive ......... 8 145- 65; ’23-26 116 - 103 110 74 
100 me 870. BOM ah cicade Amer. Smelt. & Refin. .... 8 152- 29; ’21-’26 172%4-132% 169 47 
100 en Amer. Sugar Refin. ...... 5 96- 36; ’21-’26 953%4- 79 91 58 
100 10,788 118 11.00 583,6m Amer. Tel. & Tel.......... 9 151- 96; ’21-’26 17234-149% 168 53 
100 400 139 Nil Nil, 6 m. Amer. Woolen ......... T3? ee 166- 19; ’20-’26 33%- 16% 22 _ 
Bes ARK cwvachae Anaconda Copper .......... 3 67- 28; °20-’26 494%4- 41% 46 63 
| i | | a rs Armour & Co. (Ill) “A”... 28- 13; ’25-’26 1I5%- 8% 9 _ 
No = cr Tee Assoc. Dry Goods ......... 2.50 61- 37; 25-26 47%- 37% 47 33 
aa? Oo! err Atch., Topeka & S. F..... 7 -  172- 76; ’21-’26 200 -16134 195 36 
100 676-245 24.08  —§ weseceee Atlantic Coast Line ...... 10a 268- 77; ’21-’26 20534-174% 197 54 
100 500 187 11.58 1.04,6m_ Atlantic Refining ......... 4 154- 78; ’22-’26 13134-107 120 3] 
100 MB BAA ZBMB: > anne esa Baldwin Locomotive ....... 7 168- 62; °19-’26 261 -143% 256 26 
100 §=1,520 140 17.20 6.36,6 m Baltimore & Ohio ........ 6 110- 30; ’21-’26 124%-106% 119 5) 
100 1,802 168 7.48 4.04,6 m Bethlehem Steel .......... - 97- 37; ’20-’26 65 - 433% 63 — 
No 977 48 12.36" 6.33, 6 m Brook-Manhattan Trans.... 4 78- 9; ’23-’26 70%- 53 55 76 
No 510 101 Rees «4 Brook. Union Gas ........ 5 100- 56; ’24-’26 15414- 895 148 33 
No - > Se; eee, ee Brown Shoe .....-0.s0e0.- 2 157- 33; °16-26 45 -30% 44 46 
No 600 41 tel ee igh Ie Burroughs Add. Mach..... 3 124- 45; ’24-’26 115 - 90 108 27 
oO ot... ae Bo acs <ceneedhd California Packing......... a 75- 66; 1926 70 -60% 63 64 
Ms 2,000 36 3.33 0.46, 6 m California Petroleum ...... 1 38- 17; ’23-’26 32%- 21% 21 46 
100 100 1.61 3.41, 3 m Central Leather pfd....... ME 109- 28; ’20-’26 82 - 54 83 pis 
No 1,123 40 SE ree y ee Cerro de Pasco we eseeeeece 5a 74- 23; ’20-26 6634- 58 64 78 
100 = Seer Chesapeake & Ohio ........ 10 179- 46; ’21-’26 196 -151% 195 52 
100 1,158 100 Nil — ........ Chic. Mil., St. Paul pfd.... uA 55- 7; ’21-’26 34%- 185 32 _ 
No 344 42 3.83 1.93,6 m Childs. Company ......... 2.40t . 75- 32; ’24-26 653%- 485% 61 77 
2 4415 27 2.65 0.64,3_m Chile Copper ............ 2.50 39- 8; ’20-26 39%- 33% 36 71 
No 2,705 11 5.08 3.42,6 m Chrysler Corp. ..... acageas 3 55- 28; ’25-’26 61%- 38% 60 50 
No 100 10 825 Se F fee «Seer eE regal 5 178- 83; ’24-’26 119%4- 96% 117 38 
100 342 108 7.60 6.98,6 m Colorado Fuel & Iron...... a 54- 20; ’21-’26 9634- 4256 770 _ 
No = 3,000 54 . Seen CRS Columbia Gas & Elec. .... 5 91- 33; ’24-’26 9834- 82744 4 54 
No 1,641 16 0.20 0.31, 6 m Congoleum-Nairn ......... es - 67-12: 23°26 25%4- 17% 24 a 
a ee ee caw Consol. Gas of N. Y. ...... 5 146- 57; ’20-’26 11414- 94 111 48 
No ee Min Gee ss caeeanen Continental Can. .......... 5 94- 43; ’23-'26 77¥2- 5834 74 68 
No 1,760 12 1.15" 0.08, 6 m Continental Motors ........ 0.80 16- 5; ’22-’26 133%- 10% 11 77 
25 2,530 30 4.03 1.85,6 m Corn Prods. Refining...... 3a 52- 31; ’24-’26 63%- 464% 54 57 
100 550 147 872 3.82,6m Crucible Steel ........... 6 278- 48; ’16-’26 9634- 77 89 67 
No 500 Nil iia i Cuba Cane Sugar.......... 3 60- 5; 20-26 103%4- 7 8 a 
ee ee _ RA Cuban Amer. Sugar........ 1 39- 11; ’21-’26 28%- 21% 24 42 
No 310 8&7 12.40 oe Re Davison Chemical ......... re 81- 20; ’20-’26 37%- 26% 36 “a 
100 425 177 1927 Nil, 3m Delaware & Hudson........ 9 184- 90; ’21-’26 230 -171% 205 43 
50 1,690 131 10.60 1.33; 3m Del., Lack. & West........ 7a 154- 93; ’21-’26 173 -140% 170 41 
No 1935 Nil 6.46 0.85,6 m Dodge Bros. “A”........... + 49- 21; ’25-’26 27%4- 16% 18 an 
No 2,662 66 13.98 8.05,6 m Du Pont de Nemours....... 8 360-105; ’22-’26 307 - 306 27 
No 1,626 26 SORA ee Elec. Power & Light....... % 40- 17; ’25-’26 26%- 16% 25 onl 
No 604 18  5.00° Nil, 9 m_ Elec. Refrigeration ........ ER 91- 33; 1926 37%- 12% 14 oa 
100 1125 156 6.72 OM Ry Rt ae oy 42- 10; ’23-’26 65%- 39%, 60 a 
No 4,500 10 4.09 2.06,6 m Fleischmann Co. .......... 3 58- 32; ’25-’26 64%4- 46% 63 48 
No 100 73 10.06 1.03,6 m Foundation Co. ............ 5 184- 58; °23-’26 8854- 55% 58 86 
No 730 «©400=—. 2.48” 2.20,6 m Freeport Texas ........... 4 37- 7; 20-26 77%- 34 74 #54 
100 200 141 8.21 0.62,6 m General Ashphalt ......... ee 94- 23; ’20-26 9634- 65 66 ye 
No 7,211 45 6.15 3.13, 6 m General Electric ........... a 96- 79; 1926 138 - 81 137 3.0 
No 8700 56 = 19.36 14.35, 6 m General Motors ........... 8 226- 55; ’24-'26 25034-145% 250 27 
No 325 24 11.61 5.27,6m Gen. Railway Signal ...... 5 94- 60; ’25-'26 149%4- 82% 146 3.5 
No oo 55 483° 3.03 Gimbel Bros. ............-. se 83- 38; ’22-’26 4934- 37% 46 «a 
No 602 25 Nil 7.62,6 m Goodrich, B. F. .. ........ 4 88- 17; ’20-'26 70 - 433% 6 58 
No 831 14 3.80 4.23,6 m Goodyear Tire & Rubber ... wd 50- 7; ’22-'26 56%- 50% 52 ol 
100 2,490 155 10.42 1.37,6 m Great Northern, pfd. ....... 5 96- 53; ’21-’26 101%- 795% 99 51 
100 125 127 528 2.41,6m Gulf States Steel .......... 5 105- 25; ’20-’26 64 -46 50 100 
100 400 105 4.63 2.50,6 m Hudson & Manhat......... 2.50 42- 20; ’24-’26 65%- 40% 56 41 
No 1597 27 3.36" 6.15,6 m Hudson Motor ............ 3.50 140- 20; ’22-’26 914%- 48% 8 59 
a: a ee ee he Illinois Central ............ 7 127- 77; °23-’26 137%-121% 132 5.4 
100 eS es. Pe, A alk, Interboro Rapid Tr. ....... oe 39- 9; ’22-’26 52%- 33 36 — 
No 580 47 652 3.20,6 m Int. Business Machines .... 4 57- 38; 1926 923%4- 53% 88 4.6 
No 681 18 eaten ES eR Int. Combustion Eng. ...... 2 70- 19; 22-26 64 -43% 49 40 
100 | Sie Sab.” . Sera Ee MND nosehcckcuce Ot .158- 67; ’20-'26 199 -1353% 192 72 
25 1673 36 3.00 1.51,6 m _ International Nickel ....... 2 49- 10; ’20-’26 75 -38% 6 3.0 
No 500 145 2.15 1.09, 6 m_ International Paper ........ 2 92- 28; ’20-’26 60%- 3914 55 38 
No 4,474 56 NS 082 Kes ae Kennecott Copper ......... 5 64- 14; ’20-’26 72 - & 70 7.1 
10 3,679 s&: 336 Ce, oe Se Oe ot tas ieee nce 1.20 82- 42; 1926 69%4- 45% 67 18 


(a) Partly extra. (b) Year ended January 31. (c) Year ended February 28. 


(d) Year ended March 31. Y ended April 30. ded 
(h) Year ended July 3i. (j) Year ended August 31. (k) Year ended September H. < % ~~ PY pha oy Fa 


(n) Year ended October 31. “Sy ded N. : 
{q} Before charges for depletion. (r) 10% in com. stk. (s) Partly estimated. (t) Plus 4% in com. < (u) Pine’ $9 ng conga saa 


FOK 


“il 














27 


_ > , os 
2 ee 


| 


bli 


& Doo 


Go ND be 
unio 


wn 
oO 


— 
mink Om 
~ or oi | 


| 


NI WWN AS 
= CONOAD 


_ 
oo 


ended 
(v) 


< 
ro) 
B 


FORBES for September 15, 1927 














—— 


Investors 
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an. 
Traders 


will find our Market Letter 
analyses of corporations 
useful for ready reference. 


SENT ON REQUEST 
ASK FOR 910-26 





FULL AND ODD LOTS 


of listed securities bought 
and sold for cash, or car- 
ried on conservative margin. 


McClave & Co. 


MEMBERS 
New York Stock Exchange 
New York Cotton Exchange 
67 Exchange Place 
New York 


Telephone: Hanover 3542 








BRANCHES: 
Hotel Ansonia, 73rd St. & B’way, N. Y. 
1451 Broadway, Cor. 4lst St., N. Y. 
New Brunswick, N. J. 


















































Buy “Shares in America” 


$105 


(or multiples thereof) 


will purchase partici- 
pating ownership in 24 
seasoned and dividend- 
paying railroads, public 
utilities, industrials and 
Standard Oils, includ- 
ing 


New York Central 
Am. Telephone & Telegraph 

United States Steel 
Standard Oil of New Jersey 


Secured by deposit with 
Chatham Phenix Na- 
tional Bank and Trust 
Company, Trustee. 





Ask for Booklet No. 4 


THROCKMORTON & Co. 
100 BROADWAY NEW YORK 


Telephone: Rector 1060 











R. DAVID FRIDAY, economist and 
former advisor to the Treasury De- 
partment, and president of Michigan Agri- 
cultural College, has been elected president 
and director of the Domestic & Foreign 
Investors’ Corporation. 


F. M. Young, former vice-president and 
general manager of the Racine Radiator 
Company, has organized and been elected 
president of the Young Radiator Company, 
of Racine, Wis. 

Christopher W. Wohlers, vice-president 
of the Hamburgh Savings Bank, has been 
elected vice-president of the Leverich 
Realty Corporation. 

A. F. Hockenbeamer, second vice-presi- 
dent and treasurer, has been elected presi- 
dent of the Pacific 
Gas & _ Electric 
Company, succeed- 
ing the late W. E. 
Creed. 


Frederick Win- 
throp Allen, of Lee, 
Higginson & Com- 
pany, and William 
Obermayer, _presi- 
dent of the Greater 
New York Savings Bank, were elected 
directors of the New York Title & Mort- 
gage Company. 

Robert C. Shaffner and V. A. Johnston, 
of A. B. Becker & Company, have been 
elected directors of Auto Strop Razor 
Company, Inc. 

George F. Kublin, chief engineer, and 
W. C. Wallace, Eastern sales manager, 
were elected directors of the Moon Motor 
Car Company. 

Arthur W. Buttenheim, senior vice- 
president, has been elected president ot 
the Frederick Snare Corporation, succeed- 
ing Frederick Snare, who was elected 
chairman. 

















ARCUS A. CURRAN, assistant to 

the vice-president of the Graybar 
Electric Company, has been elected vice- 
president and general manager of the Bry- 
ant Electric Company, a subsidiary of the 
Westinghouse Electric & Manufacturing 
Company. 

Frank I. Snyder has been elected vice- 
president, in addition to duties of general 
manager, of the Bessemer & Lake Erie 
Railroad. 

Ralph A. Kohn has been appointed treas- 
urer and a member of the executive com- 
mittee of the Paramount Famous Lasky 
Corporation. 


H A. EMMONS, for seventeen years 
e traffic engineer with the Western 
Union, has been elected a vice-president 
of the Mackay Companies. 

Edward Seitz, of Cincinnati, Ohio, was 
elected president of tne Vegetable Growers 
Association of America. 

Major Roy A. Haynes, former Prohibi- 
tion Commissioner, has been made presi- 
dent of the Economy Fire Insurance Com- 
pany. 

Henry C. Carlson has been elected vice- 
president, in charge of distribution and 
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sales, of Armour & Company. 





When the Days 
Grow Shorter 


HEN you have 

passed forty, then 
the days begin growing 
a trifle shorter. Then it 
is comforting to know 
that the afternoon of life 
has been provided for. 


Investments made dur- 
ing the heyday of your 
best earning years insure 
your future comfort and 
happiness. But you owe 
it to yourself to safeguard 
those declining years by 
choosing only safe in- 
vestments. 


For more than 45 years, 
we have aided the public 
in the selection of safe 
investments. Because we 
specialize in securities 
which stand the test of 
time, investors now may 
be found in every state 
of the Union and most 
foreign countries, who 
look with satisfaction 
on securities purchased 


from us. 


Our special letter and 
booklet have helped 
thousands of others in- 
vest safely. Why don’t 
you send for them, too? 
You will incur no obli- 
gation by doing so. Just 
ask for 


BOOKLET I-1711 


S.W. STRAUS 
& CO. 


Investment Bonds Incorporated 


STRAUS BUILDING 
565 Fifth Avenue 
at goth S:. 
New Yorke 


STRAUS BUILDING 
Michigan Ave. 
at Jackson Blvd. 
CHICAGO 


STRAUS BUILDING 
79 Post Street, SAN FRANCISCO 





ESTABLISHED IN 1882 — 
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Latest Figures Showing What Leading Stocks Are Doing 


Thou. 
Shares Book Earns 
Out Value 1926 
1,211 $102 , 
1,754 25 
1,061 
500 30 
1,169 164 
713 68 
350 62 
2,317 39 
1,357 46 
118 
828 125 


5.95 
1.73 
15.25 
13.30 
5.954 
2.75 
0.25 
7.23 


une ) Year ended July 31. 


30. (q) Before charges for depletion. 


iQ months. 


Earns. 1927 


m=months 


BBS S858 


BSS58 


(a) portly extra. (b) Year ended January 31. 
30. G) Year ended August 31. 
in com. stk. 


(r) 10% 


Section Two 
(See page 64 for First Section) 


Div. 


Lehigh Valley 

Liggett & Myers “B” 
Loew’s Inc. 

Loose-Wiles Biscuit 
Louisville & Nashville .... 


Mack Trucks 

ge a. Se ee 
Marland Oil 

Mid-Continent Pet 
Missouri-Kan-Texas 
Missouri Pacific 
Montgomery Ward 

Nash Motors 

National Biscuit 

Nat. Cash Register “A”.... 
National Bellas Hess 
National Lead 

New York Central 

N. Y, Chic. & St. Louis... 
N. Ya ING. A & tart: Sc. 
Norfolk & Western 

North American 

Northern Pacific 


Owens Bottle 


Pacinc Gas & Elec. . 66.0% 
Packard Motor 

Pan-Amer. Pete., bf 
Paramount-Fam.-Lasky .... 
Pennsylvania R. R. ....... 
Pere Marquette 
Philadelphia Company 
Pierce-Arrow 

Pressed Steel Car 

Public Service of N. J. .. 
Pullman Company 

Lo C's y SR ea a a 
Reading 

Remington Rand, Inc 
Republic Iron & Steel 

St. Louis-San Fran. ....... 
St. L.-Southwestern 
Seaboard Air Line 

Sears Roebuck 

Sinclair Consol. Oil 
Sloss-Sheffield Steel 
Southern Pacific 

Southern Railway 

Standard Gas & Elec. 
Standard Oil of Cal. 
Stnadard Oil of N. J. .... 
Stewart-Warner 
ee 


Texas Corporation 

Texas Gulf Sulphur 
Timken Roller Bearing .... 
Tobacco Products 
Underwood Typewriter ... 
Union Carbide & Carbon .. 
Unite-O ef Gal. i. 28.822 
Union Pacific 

United Fruit 

U. S. Cast Iron Pipe .... 
U. S. Industrial Alcohol.... 
U. S. Realty & Improve. . 
U. S. Rubber 

U. S. Steel 

Wabash Railway 

Western Pacific 

Western Union 
Westinghouse Air Brake .. 
Westinghouse Electric 
White Motors 
Willys-Overland 
Woolworth, F. W. 


pa 


bt 


ANN Wun 
& 


—s 
co) 
RY) 


3.50 


NI 


NUP WI UAE NWO AA: NWN: : 
> te ; 
c—) 


won 
S 
it) 


® 


(k) Year ended September 30. 
(s) Partly estimated. 


(t) Plus 4% in com. stk. 
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Forbes Guide for Investors 


Long Term 


Price Range 
106- 40; ’21-’26 
103- 49; ’24-’26 
48- 10; ’21-’26 
178- 36; ’23-’26 
155- 36; ’21-26 
242- 25; °20-’26 
131- 54; ’22-’26 
63- 12; ’21-’26 
62- 22; ’20-’26 

47- 7; ’21-’26 
45- 8; ’22-’26 
84- 12; ’22-’26 
71- 52; 1926 
102- 38; ’23-’26 
54- 37; 1926 

Listed 1927 
181- 63; ’20-’26 
148- 64; 721-26 
205- 67; ’23-’26 

48- 9; ’21-’26 
171- 88; ’21-’26 
75- 18; ’23-’26 
91- 48; ’21-’26 
91- 24; ’20-’26 
34- 18; ’23-’26 
49- 10; ’22-’26 
96- 34; ’21-’26 
128- 40; ’20-'26 
57- 32; ’21-’26 
122- 36; ’23-’26 
91- 31; ’22-’26 

83- 6; ’20-’26 
114- 39; ’20-’26 
34- 31; 1926 
200- 88; ’20-'26 
78- 26; ’24-’26 
101- 52; ’22-’26 

Listed 1927 
125- 40; ’20-’26 
104- 15; ’20-’26 

74-11 ;’20-’26 

54- 2; ’20-’26 
58- 44; 1926 
40- 15; ’20-’26 
144- 42 ;’20-’26 
112- 67; ’21-’26 
131- 17; ’21-’26 
69- 31; ’24-’26 
135- 51; ’21-’26 
48- 31; ’22-’26 
125- 21; ’20-’26 
66- 30; ’24-’26 


58-29 ; ’21-’26 
53- 39; 1926 
86- 28; ’22-’26 
117- 45; ’20-’26 
65- 36; ’23-’26 
101- 78; 1926 
58- 35 ;’24-’26 
168-110; ’20-’26 
126-99; 1926 
250-10; ’20-’26 
98- 35; ’20-’26 
185- 41 ;’21-’26 
144- 22; ’20-’26 
161-70; ’20-’26 
§2- 6; ’20-'26 
40- 12; ’20-’26 
158- 76; ’21-’26 
146- 76; ’23-’26 
80- 38; ’21-’26 
105- 29; ’20-’26 

35- 4; ’20-’26 
222- 72; ’24-'26 


Year ended 


Prices 1927 Pres. Yield 
High Low Prices % 


1373%4- 9934 


46 
54 - 35% 
14934-12834 
11834- 88% 
21034-124 
5834- 31 
3034- 29 
56%4- 31% 
62 - 37% 
7434- 603% 
83 - 60% 
138 - 9434 
45%- 39% 
441,- 3434 
160 - 95 
15814-1374 
1317%-110 
585%- 415% 
192 -156 
53 - 455% 
967%- 78 
8434- 75% 
4034- 31 


427%- 33% 


6634- 47% 


195%4-150 
68%4- 41% 
12334- 94 


. 47%- 37% 


75%- 56% 
11734-10034 
93 - 61 
411%4- 28% 
73%- 51 
22%- 16 
134 -113 
12554-106% 
136%4-119 


1103- 93% 
60%- 45 
1447%4- 9834 
56%4- 3956 
19234-15934 
13834-113% 
246-202 
89 - 69 
67%4- 54 
67%- 37% 
142° -111% 
81 - 40% 
47%4- 25% 
17034-14414 
189 


¥% 
174%4-117% 
(c) Year ended February 28. (d) Year ended March 31. (e) Year ended April 30. (g) Year ended 


108 
119 


171 


31. (p) Year ended Novem- 
(u) Plus 5% in com. stk. 


~ 
Na 


(v) 
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ALL OF THESE BONDS HAVE BEEN SOLD 


$40,000,000 
The Chicago, Rock Island and Pacific Railway Company 


Secured 442% Gold Bonds, Series A due September 1, 1952 
Series A Bonds limited to $40,000,000 


Interest payable March 1, and September 1. Principal and interest payable in New York City, in United States gold coin. 


Coupon Bonds in denominations of $1,000 and $500, with privile 


of registration as provided in the Trust Indenture. The 


Company reserves the right to call these Bonds as a whole for redemption, upon sixty days’ previous notice, on September 
1, 1932, or any interest date thereafter, at 10244% up to and including September 1, 1947, and thereafter at par plus % for 
each six months between the date of redemption and the date of maturity. 





J. E. Gorman, Esq., President of The Chicago, Rock.Island and Pacific Railway Company, in a letter dated August 


24, 1927, writes in part as follows. 


The $40,000,000 Secured 434% Gold Bonds, Series A 
due September 1, 1952, will be the direct obligation of 
The Chicago, Rock Island and Pacific Railway Com- 
pany and will be specifically secured by pledge, under 
a Trust Indenture to The National City Bank of 
New York, Trustee, of $45,000,;00. The Chicago, Rock 
Island and Pacific Railway Company First and Re- 
funding Mortgage 4% Gold Bonds due April 1, 1934 
The Trust Indenture will contain provisions in ef- 
fect as follows: (a) that neither the First and Re- 
funding Bonds nor any Bonds prior in lien thereto 
will be extended; (b) that upon maturity of the First 
and Refunding Bonds, the Railway Company (or the 
successor Company, in the event of consolidation) 
will create a new mortgage, in place of the First and 
Refunding Mortgage, upon all the properties then 
subject thereto and will secure the Series A Bonds, and 
any other Bonds issued under the Trust Indenture, by 
the new mortgage equally and ratably with any Bonds 
which may be issued thereunder, and (c) that the total 
amount of Bonds to be at any time secured by the new 
mortgage (together with all outstanding prior debts, 
after deducting Bonds reserved to retire prior debts) 
shall not exceed three times the then outstanding capi- 
tal stock of the Railway Company or its successor. 


Series A Bonds will be limited to $40,000,000 principal 
amount and no additional Bonds may be issued secured 
by the collateral pledged for Series A Bonds. As pro- 
vided in the Trust Indenture, additional series of Bonds 
may be issued for a principal amount not to exceed 
in the aggregate $40,000,000, with such provisions as to 
interest, maturity and redemption and against the de- 
posit of such collateral, as may be determined by the 
Directors of the Railway Company. 


The Mortgage securing the First and Refunding 
Bonds is, directly or through pledge of first mortgage 
bonds, a first lien on about 1,276 miles of road, includ- 
ing the line from St. Louis to Kansas City and import- 
ant mileage in Texas, Oklahoma and New Mexico, and 
a second lien on about 4,541 miles of road; the Mortgage 
is also a first lien on the entire capital stock of, and on 
the 999-year leasehold interest im the properties of 
Choctaw, Oklahoma and Gulf Railroad Company with 
about 943 miles of road. The Bonds are thus secured 
on a total of about 6,760 miles of road. The First and 


Refunding Mortgage is also a first lien on terminal 
properties in St. Paul, Minneapolis and Kansas City, 
and on shops at Silvis, near East Moline, Illinois. Of 
the total amount of First and Refunding Bonds (lim- 
ited to $163,000,000), $104,472,000 Bonds are outstanding 
in the hands of the public. Including Bonds to be 
pledged for the present issue, the First and Refunding 
Mortgage Bonds, together with $81,516,000 prior lien 
Bonds in the hands of the public (the amount of which 
can not be increased), will be outstanding at the rate of 
only about $34,200 per mile of road. 


The Rock Island System, with lines in fourteen 
states, operates a total of 8,031 miles of road. The 
properties are in excellent physical condition. During 
the last ten years expenditures for improvements and 
new equipment, after deducting the cost of property re- 
tired, have amounted to approximately $80,000,000. The 
tentative valuation by the Interstate Commerce Com- 
mission as of June 30, 1915, with the addition of expen- 
ditures made on the property since that date, exceeds 
by about 50% the total tunded debt to be outstanding 
on completion of this financing. 


The Railway Company has outstanding $29,422,189 
7% Preferred Stock and $25,127,300 6% Preferred Stock, 
issued in 1917, on which full dividends have been paid 
regularly, and $74,482,522 Common Stock, on which 
dividends att he rate of 5% per annum are now being 
paid; the value of the outstanding capital stock, on the 
basis of present market prices, is about $140,000,000. 


The total income for the year ended December 31, 
1926, after all deductions, except interest and Federal 
income taxes, was $24,531,711, or over twice the total 
annual interest charges ($11,708,313) on the funded debt 
to be outstanding, after giving effect to this financing. 
For the six months ended June 30, 1927, such total in- 
come was $2,859,495 greater than for the same period 
last year. 


Proceeds of these Bonds will be used to pay $28,- 
862,000. Notes to be presently called (viz., a $7,862,000 
6% Note to the United States Government, due in 
1930, $15,000,000 5% Notes, due in 1929, and $6,000,000 
414% Notes, due in 1928), to reimburse the treasury for 
capital expenditures and to provide for additions and 
betterments. 





Application will be made to list these Bonds on the New York Stock Exchange. 


The issuance ond sale of these Bonds are subject to the approval of the Interstate Commerce Commission 
and to the approval by the stockholders of the Compeny of the Trust Indenture referred to above. All pro- 
he issuance of these s 


ceedings im connection with t 


are subject to the approval of our counsel, Messrs. 


Cadwalader, Wickersham and Taft 


We offer the above Bonds for subscription, if, as and when issued and received by us, at 


95% and accrued interest, to yield about 4.85% 


We reserve the right to close the subscription at any time without notice, to reject any application and to allot a smaller 
amount than applied for. Amounts cue on allotment will be payable at the office of Speyer & Co., 24 & 26 Pine Street, in New 
York funds, on or about September 15, 1927, as called for, against delivery of Interim Receipts exchangeable for Temporary 


Bonds when ready. 


Speyer & Co. 


August 25, 1927 


The National City Company 


J. & W. Seligman & Co. 
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umulation 


in Oil Stocks 


Current Depression in the Industry Offers Good Example for Working Out Rule for Long- 
Pull Profits—Fractional Accumulation Advised—Difficulties May Not Be Over 
but Worst Seems Passed—Most Companies Can Maintain Dividends 


gard the safest way to make 
money by long-pull holding in the 
stock market is the old one of buying se- 
curities of strong concerns in an important 
and necessary industry which is currently 
going through a period of depression. 
The theory is based on the principle that 
practically every industry, where there is 
a movable ratio between production and 
demand together with a competitive 
market, has periods when such production 
goes too far beyond the consumer power 
to purchase. 


O NE of the sagest theories which re- 


The Cycle 


pons principle is sound in that even the 
strongest of such industries do tend 
‘o go through cycles of this sort, selling 
prices are sharply reduced, both from a 
standpoint of competitive sales, and also 
to reduce large inventories, profits decline 
just as sharply and so, naturally, do the 
market prices for the securities of the de- 
pressed companies. 

But where the industry is an important 
one, necessary for the continued expansion 
of modern life and business growth, such 
a depression is usually of a comparatively 
short duration, the situation tends rapidly 
to correct itself through reduced incentive’ 
toward production and greater incentive 
toward high consumption, the pendulum 
swings back toward reduced stocks, higher 
selling prices for the article and higher 
prices, consequently for the securities of 
the companies in the field. 

And the investor who had the capital 
and the confidence to accumulate the good 
stocks of such companies during the period 
of depression is repaid for his confidence, 
his patience and his farsighted investment 


By Richard S. Wallace 


ings at much higher values than he paid 
for them. 


HERE is nothing wrong with this 
principle in theory but in practice it 
often fails to work out for several rea- 
sons. One is that it is sometimes difficult 
to tell whether a depression is a current 
one, easily righted by economic influences, 
or whether it is a semi-permanent one 
which may take years to correct. 
Examples of the latter are the shipping, 


persons are not going to make satisfactory 
profits out of the situation because they 
have missed out on the price factor. 


O NE class has held stocks right through 
the depression and is not in position 
to buy at the lower prices. Another class 
bought after the first phase of the de- 
cline and is tied up with stocks at much 
higher prices. The third class who will 
not make satisfactory profits, even though 
following the principle in theory, are those 














A List of Good Oil Stocks | 


Earned Divi- Long-term Cur- 

Per Share dend Price rent 

Company Surplus 1925 1926 Rate Range Prices 

Standard of New Jersey... .$426,790,000 $4.72 $5.01 $1.50; 48-31 
Standard of Indiana ....... 174,420,000 585 603 3.50; 75-49 74 
OS bs rea 74,765,000* 8.11 5.05 — 63-12 36 
Waser On-of'Cal .5.. 0... 500, 2.78 3.12 2.50 58-35 43 
3 rere 105,367,000* 512 889 3.00 70-19 43 
RE 9 Sh. gs conc nto 128,362,000 6.02 5.48 3.00 58-29 49 
Mid-Continent Pet. ........ 043,000 482 6.00 3.00 62-22 31 
Independent Oil & Gas...... 16,450,000 5.12 5.95 100 42-14 2 
Standard of New York..... 94,652,000 3.63 1.95 1.60 50-30 31 
err rae 13,349,000 3.26 5.20 250 56-10 23 
*Capital and Surplus. +Partly Extra. 














policies by being able to realize on his hold- 
sugar, leather and textile stocks, and thus 
far investors have not reaped any very 


munificent rewards in these branches. 


Another difficulty is knowing when the 
depression has reached its approximate 
flood and when the good stocks’ have 
reached their low levels. The oil stocks 
may here be cited as a definite case in 


point. 


The oils fulfill all of the specifications 


outlined above with reference to this sage 
theory for long-pull investment. But many 
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who will wait too long.to buy, when the 
phase of definite recovery gets under way. 

No one knows just when is the correct 
time to buy the oil stocks for maximum 
profits. But there are few who will deny 


that we ought to be pretty near the buying 
zone in these securities. 


Fractional Buying 


N such a case the wisest course for the’ 

investor, in the writer’s opinion, is to 
pursue a policy of gradual, or fractional, 
accumulation. By purchasing say 10 to 20 
per cent. of the anticipated line of oil 
stocks at this time and spreading further 
purchases over the next year, perhaps, on 
further favorable reactions, the investor 
should emerge with his full line of stocks 
accumulated at an average price which 
should not be so very far from the lower 
brackets which represent the bottom of the 
cyclical depression. 

The writer has previously outlined this 
advice in Wall Street Poifters a couple is- 
sues previous to this one, but space pre- 
cluded any sort of analysis of the stocks. 
recommended. Having repeated his gen- 
eral theories for taking best advantage of 
this opportunity for long-pull profits in the 


oil stocks, a brief description of some of 


the better buys is in order. 


Standard of New Jersey 


ITTLE time need be taken for re- 
hearsal of the tremendous financial’ 
strength and resources of this concern. If 
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any company can weather the gales of 
depression this one can and the stock is 
primarily included for high-grade invest- 
ment. 

Last year was the best the company has 
shown and profits for the common stock 
amounted to over $5 a share, compared 
with the current dividend rate of $1 per 
share regular and 50 cents per share ex- 
tra per annum. Book value for the stock 
is over $45 a share. © 

The comparative inertia of this issue 
has been such as to discourage many in- 
vestment holders in the past couple years 
for price changes have been almost 
negligible. ; 

The writer’s opinion, however, is that 
one of these fine mornings, just after those 
of little faith have gotten weary and sold 
out, the stock will get under way for a real 
bull move and generously reward the pa- 
tient ones who have continued to hold it. 


Standard of Indiana 


HIS is another one of the very strong 
members of the Standard Oil family, 
with a splendid balance sheet, a good man- 
agement, and prosperous territory. The 
marketing organization covers 11 states 
and the company is reputed to be the 
largest producer of gasoline in the world. 
Profits last year were also the highest 
ever recorded at more than $55,000,000 or 
slightly over $6 a share on the 9,136,000 
shares of $25 par capital outstanding. 
There is only this one class of stock, fol- 
lowing a comparatively small amount of 
$40,000,000 short-term notes due early 
next year. 


Marland Oil 


ITHIN just the last couple years 

Marland has come forward rapid- 
ly to take its place as one of the large 
concerns in the field. Net income jumped 
from an average of only about $2,000,000 
a year to over $15,000,000 in 1925 and 
dropped only slightly to $11,700,000 last 
year. 

Profits this year have slumped off rather 
sharply to an actual deficit for the first 
half, and the dividend has been passed. 
The company is not well seasoned but has 
a good management, good territory, strong 
financial set-up and should be able to come 
back rapidly when the situation clears in 
the general industry. 


Union of California 


E consider this one of the better 

buys in the oil list most any time, 
and especially during the current depres- 
sion. The company has a very stable 
earning record and, as a matter -of fact, 
profits for the first half of 1927 have only 
declined from $6,200,000 last vear to $5,- 
600,000, still showing an annual basis of 
about $3 a share. 

Rather naturally, perhaps, under these 
circumstances, the stock has not declined 
as far as most of the others but it appears 
to offer good possibilities for the pull. 


Phillips Petroleum 


HIS is another concern which has not 
suffered as much from the general 
depression as might have been expected, 
though it is not so strong financially as 
Union of California. 
For the first six months of the present 
year profits have declined only about 20 
per cent. from last year. After final 


charges for depreciation and depletion, 























stock. 


HENRY L. DOHERTY 
& COMPANY 


60 Wall St., New York 
Please send me com- 


plete information about 
Cities Service Common 


$88,000,000 
in Dividends Paid to 


Owners of Cities Service 


Common Stock 


On August 1, 1927, Cities Service Company 
paid the 180th dividend on its Common 
stock. 1 


From January 1, 1911, to August 31, 1927, 
total dividends of $88,000,000 in cash or 
stock or the equivalent were paid to owners 
of Cities Service Common stock. In the 


same period the Company ‘earned, het’ 


to Common stock and reserves, over 


$145,000,000. 


The Common stock of Cities Service Com- 
pany offers you an opportunity to share in 
the excellent dividends paid on this seasoned, 
17-year-old security. By investing in it 
now at its present price and dividend rate, 
you get a yield of over 814% in cash and 
stock dividends. 


Mail the coupon for further information 
about this investment opportunity 
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ADDON HALL 


ATLANTIC CLTy 


IFTY years of hospitable, homelike 

service, with ever-increasing material 
charm, have made Chalfonte - Haddon 
Hall more like personal friends than 
hotels to those who love to go down to 
the seashore for rest or recreation. 

Fall and winter days are especially 
invigorating on the Boardwalk and the 
beaches—luxuriously comfortable in 
steamer chairs on the broad deck porches. 
Fascinating shops—theatres— music—and 


fine GOLF. 









ew 


In the very center of things 
on the Beach 
and the Boardwalk. 


**Dual Trio” ‘Radio Concert 
every Tuesday evening — 
Tune in on WPG at 9 







American Plan Only - Always Open 
Illustrated Folder on Request 


LEEDS AND LIPPINCOTT COMPANY 














Offering Sate Securities of Electric Light 
and Power,Gas, and TransportationCom- 
panies operating in 20 states. 


Write for list. 


UTILITY 
SECURITIES 
COMPANY 


230 So. La Salle St., CHICAGO 
Mitwaukee St.Louls Louisvitie Indianapolis 





“_have you or have you not, just 
answer Yes or No, tried Agrippa 
Web Boston, the new ventilated 
non-skid garter?” 


If your answer is Yes, then you owe 
it to your friends to give them a gentle oS 
hint that a ventilated, non-skid, light O 


weight garter, such as the Agrippa Web 


Boston Garter 


makes life’s walk easier. Why keep the 
good news to yourself? 


Only in the Boston Garter can Located at El Paso, Texas, where real estate 
you get the Agrippa Web, values are not inflated. 


| 
Single and Double Grip | People’s Building & Loan Association 














Certificates 
Full Paid 


Dividends Payable July Ist and January Ist 
Instalment and Prepaid Certificates 
Are participating and are earning 9%. 





Under State Supervision, and required by law 
to invest all funds in First Mortgage Notes on 
improved real estate. 


50c end 65¢ everywhere Authorized Capital $15,000,000 
205 No. Oregon E 


How Did Your Garters Look This A. M.? 
George Frost Company, Makers, Boston 


Mention of “Forbes” insures good service 


Paso, Texas 
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however, the company may not earn its 
full $3 dividend in 1927, but there does 
not appear any great danger that the pay- 
ment will be passed and at around current 
prices of 43 the stock yields 7 per cent, 
dividend return. 


Texas Corporation 
< repre is the largest independent facto, 
in the oil industry with gasoline as its 
chief product. Earning record has been 
somewhat irregular but last year. the com- 
mon stock showed about $5.50 a share. 

No interim reports are made public and 
earnings have probably fallen off consider- 
ably this year but the company is very 
strong financially and the dividend wil! 
almost unquestionably be continued at the 
$3 rate, giving a yield of over 6 per cent. 
on current selling prices. 

Mid-Continent 

T, profit record of Mid-Continent 

Petroleum has also been rather irreg- 
ular and it is not as strong financially as 
Texas Corporation but is in good condition 
and last year showed $6 per share on the 
1,360,000 shares of common stock, the best 
record in a decade. 

Profits for the first half year dropped 
only moderately but a conservative esti- 
mate for the full year, after all charges, 
might be as low as only $2 a share, com- 
pared with the current dividend of $3. 


Independent Oil & Gas 

T HIS is one of the smaller companies, 

and therefore more dangerous in a 
period of depression, but it also has a very 
small capitalization, forming a basis for 
rather rapid fluctuations in the stock and 
unquestionably offers big speculative op- 
portunities. 

Contrary to the general trend this con- 
cern actually increased its net profits for 
the first half of 1927 over the same period 
of last year, showing $1.92 per share on 
the small issue of 500,000 shares. . 

The second half will probably show a 
decline but the company is in good financial 
position and ought to be able to continue 
its $1 per share per annum dividend unless 
the depression continues too long. 

Standard of New York 
HIS is another of the strongest stand- 
ards. Profits for 1927 will almost un- 
questionably be lower than last year when 
about $2 a share was earned on the 16,800,- 
000 shares of $25-par capital stock. 

The company has very strong resources, 
however, and the current dividend of $1.60 
per share per annum appears one of the 
safest on the Board. Yield at around cur- 
rent levels of 31 is about 5 per cent. 


Barnsdall Corporation 

| Fake year was the best in this com- 

pany’s history with profits of nearly 
$6,000,000 or over $5 a share on the com- 
mon stock. The larger issue is Class A 
and its only difference from the Class B 
is that the latter does not have voting 
rights. 

For the first half of 1927 profits were 
almost cut in half but still showed nearly 
$1.50 per share and indicate that the com- 
pany is still earning its regular dividend 
of $2.50 per share per annum. 

The second half will probably show 
greater losses, however, and it is ques- 
tionable whether the dividend will be earned 
for the full year. The company is not so 
strong financially as most companies meni- 
tioned in this article and recent action © 
the stock indicates some danger for the 
dividend. It can only be considered from 
a purely speculative standpoint. 
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Industry Prospers 
in GEORGIA 
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They are Assets 





in GEORGIA 


N Georgia you can pay dividends from 

savings in production costs. You will 
find raw materials close at hand. You 
will find efficient, intelligent and adapta- 
ble Anglo-Saxon labor. A plentiful sup- 
ply of hydro-electric power at low cost. 
Rapid transportation because of ade- 
quate railroad and port facilities. 

The low taxes are particularly attrac- 
tive to manufacturers, Georgia has no 
state income tax, no state inheritance 
tax. Counties have the right to exempt 
industry from taxes for five years. 

Your savings in overhead and manu- 
facturing costs will enable you to compete 
profitably in all parts of the country, but 
the prosperous Southern market whose 


(GEO 


POWER 





buying power has trebled in the last ten 
years will absorb a great portion of your 
output. 

Excellent sites are available and build- 
ing costs are much lower than in other 
sections. Georgia’s progressive communi- 
ties extend a warm welcome to industry. 

Investigate Georgia. Find out what 
these outstanding advantages mean in 
dollars and cents to you. 

P ; 

We will gladly place our engineers at 
your disposal in order that you may de- 
termine the profit opportunities as they 
apply to your business. Georgia Power 
Company, Atlanta, Ga. New York office: 
120 Broadway. 


ER DVUS TRY PROV KS Re’ TS: CEO RL.Sa A 
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The sharp, climbing graph 

of Tampa's bank clearings 

makes it evident that it is 

the financial center of a rich 

new territory — Southern 
lorida. 


HIS rich new market — 
Southern Florida—of which 
Tampa is the Financial Center, 
is a section whose growth has 
been so rapid a constant effort is 
required to accurately record it. 
Tampa’s important port, its 
exceptional rail and highway 
transportation facilities, and its 
location at the very hub of this 
vast rich new territory make it 
the natural saloon toe the es- 
tablishment of selling offices, 
distributing bases, assembling 
plants and factories. 

Over 500 industrial concerns 
with a weekly payroll exceedin 
$1,000,000 have already socket 
Tampa because of the vital pro- 
duction economies due to its 
strategic location, but there is 
still room and need for many 
new and diversified industries. 

A great deal of emphasis, for ex- 
ample, can be placed upon the need 
< oOfatextile plant for the production of 
Sonsees, post vente, hosiery, and kin- 


dred products. Tampa offers unusual 
openings for industry of this nature. 


Key City to America’s 
New Trade Territory 


A comprehensive survey of Tampaand Southern 
Florida will be prepared for interested execu- \ 
tives upon request. It will be based solely upon 
specificup-to-date data, presented from the stand- 
pees of your needs. P’ ease make your request 
or this survey on your business stationery. 


Industrial “Department 
TAMPA BOARD OF TRADE 









Listen in on WDAE—Tampa, Sunday evenin 
tween 9 and 10 o'clock (Eastern Standar 
Time) and enjoy an entertaining program. 











GOLD SEAL 
ELECTRICAL 


| Largest independent manu- 
facturer of Radio Tubes. 


Listed and actively traded on 
the New York Curb Market. 


Descriptive Circular on Request 


ABRAHAMS, HOFFER 
& Co 





Members of New York Curb Market 
29 BROADWAY 
Tel. Bowling Green 1350 
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Allied Chemical & Dye Corp.—City 
Manager Roy S. Braden, of Hopewell, 
Va., issued to the Atmospheric Nitrogen 
Co., a subsidiary, a blanket permit for 
the construction at Hopewell of a plant 
that it was estimated would cost $125,- 
000,000 and which would be the only one 
of its kind in the United States. 

American Ice Co.—Sales are running 
about 10 per cent. lower than last year, 
due to comparatively cool weather this 
Summer. 

Atchison, Topeka & Santa Fe Rail- 
road—President Storey is quoted as say- 
ing that company has no plans for dis- 
tribution of surplus and cannot even 
consider a stock dividend before the at- 
titude of the Government on recapture 
of earnings under the road’s final valu- 
ation becomes known, 

Brooklyn Manhattan Transit Corp.— 
New York Board of Transportation re- 
jected all bids for the construction of the 
Nassau Street Subway to connect with 
the B. M. T. Subway under the Mu- 
nicipal Building and the B. M. T. tun- 
nel to Brooklyn and directed that new 
bids be advertised for. This action will 
delay for about three months the be- 
ginning of construction. : 

Baldwin Locomotive Co.—Operating 
at 10 to 15 per cent. of capacity during 
September. 

Bethlehem Steel Corp.—Was operating 
around 74 per cent. of capacity late in 
August, against 61 per cent. a month 
previous. 

Chicago, Milwaukee & St. Paul Rail- 
way—Filed with the I. C. C. a petition 
to intervene to prevent the proposed 
merger of the Northern Pacific _and 
Great Northern railroads. The petition 
stated that the public interest as well as 
the interest of the St. Paul would be 
“prejudicially affected” if the applica- 
tion of the lines to merge was approved. 
_ Chicago Yellow Cab Co.—Distributed 
$313,000 to employees, representing their 
share of the company’s profits for the 
first six months of 1927. 

Colorado Fuel & Iron Co—Planning 
new $1,000,000 pipe foundry at Minnequa. 

Commercial Solvents Corp.—Stock- 
holders authorized amending of the 
charter so as to eliminate the authority 
of the corporation to issue preferred or 
Class “A” shares; to provide for the can- 
cellation of the existing Class “B” com- 
mon shares and to create and substitute 
therefor 250,000 no par shares. There 
will be issued in exchange for the pres- 
ent outstanding 108,861 Class “B” shares 
217,722 of the new no par shares. _The 
board was granted authority to issue 
remaining stock for purposes which they 
might deem advisable. 

Cuba Co.—Passed dividend on common 
stock, owing to present low sugar 
prices and prevailing inactivity in all 
lines of business in Cuba. 

Dodge Brothers—Graham Bros. truck 
division is bringing out a new line of 
six-cylinder two-ton trucks. ; 

Ford Motor Co.—Will introduce this 
Fall a new truck embodying the same 
principles of motor and chassis design 


as the new Ford automobile. 
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General Electric Co.—Filed suit in the 
Federal Court, Brooklyn, against Stew. 
art-Warner Speedometer Corp. and J. 
R. Kenney, on the ground that the de- 
fendants were infringing patents held 
by the General Electric Co. in the manu- 
facture of radio tubes. An injunction, 
accounting and judgment is asked for. 

General Motors Corp.—Produced 4] 
per cent. of all automobiles and trucks 
sold by the industry in the first half of 
1927. In 1924 the company’s percentage 
was 16 per cent., as compared with 19 
per cent. in 1925 and 28 per cent. in 
1926. Sales by dealers to users in July 
were 134,749 units, against 159,701 in 
June and 101,576 in July, 1926. 

Gold Seal Electrical Co., Inc.—James 
W. Duff, president, in letter to stock- 
holders, said that sales for May, June 
and July 1927, had increased more than 
100 per cent. over corresponding period 
of 1926. 

Goodyear Tire & Rubber Co—P. W. 
Litchfield, president, denied rumors that 
a merger of Goodyear and United 
States Rubber Co. was contemplated. 

Hudson Motor Car Co—Declared 
quarterly dividend of $1.25 on the com- 
mon, payable Oct. 1 to holders of record 
Sept. 12, an increase over last payment, 
which was 87% cents. 


International Shoe Co.—Net sales from 
Dec. 1, 1926, to Aug. 19, 1927, totaled 
$85,496,000, a gain of $6,460,000, or better 
than 8 per cent. over corresponding 
period of 1926. 

Kelsey-Hayes Wheel Corp.—Declared 
initial quarterly dividend of 50 cents on 
the common, payable Oct. 1 to holders 
of record Sept. 20. 

Mackay Companies—Entered wireless 
field by purchase of the Federal Tele- 
graph Company’s communication  sys- 
tem, including rights to radio patents. 
Through the research department of the 
Federal Telegraph Company the Mackay 
Companies will become interested in 
television, facsimile and photoelectric 
telegraphy and telephony. 

Montgomery Ward & Co.—New Fall 
and Winter catalog shows general price 
reduction of about 6 per cent. com- 
pared with a year ago. The reduction 
affects a great majority of the 33,000 
items of merchandise listed, with par- 


‘ticular stress on ready-to-wear cloth- 


ing, dairy and poultry supplies, furniture, 
jewelry and drugs. 

New York, New Haven & Hartford 
R. R.—Stockholders ratified proposal to 
authorize 500,000 shares of 7 per cent. 
preferred stock, par $100, as part of a 
plan to finance and refund New 
Haven’s indebtedness to the Govern- 
ment. The new stock is to be offered 
to stockholders for subscription on or 
before Oct. 1, 1927, at par, on the basis 
of one share of preferred for each four 
shares of common stock held, and to 
holders of the 6 per cent. convertible 
debentures, due in 1948, at the rate of 
one share of preferred for each $406 face 
value of debentures held. Of the total 
490,367 shares of the new preferred will 
be issued. 
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Paramount Famous Lasky Corp.— 
Business is said to be running 25 per 
cent. ahead of same weeks of 1926. 

Postum Co., Inc.—Reached agreement 
with controlling interests for purchase 
of Richard Hellmann, Inc. 


Pressed Steel Car Co—Trade Mark 
Products Corp., controlled by George J. 
Whelan and associates, is said to be 
seeking control, with a view to merging 
it and other companies in the equipment 
and associated fields. 

Radio Corp. of America—Reached 
agreement regarding royalties on basic 
patents with Atwater Kent Mfg. Co., 
whereby 7% per cent. of the sales price 
of all radio receiving sets manufactured 
by the Kent company since January, 


1923, and to be manufactured in the | 


future, will be paid to the Radio Corp. 
Litigation which had been regarded as 
the most important in the radio manu- 
facturing field and involving many thou- 
sands of dollars was thus ended. 

Seaboard Air Line Railway—Asked I. 
C. C. for authority to acquire control of 
the Georgia, Florida & Alabama Rail- 
road by purchase of the capital stock 
and lease. 

Servel Corp.—Reorganization plan is 
expected to call for an assessment of #4 
per share, the stockholders to receive 
first mortgage bonds to the amount of 
their assessment and voting trust certi- 
ficates representing 50 per cent. of their 
present holdings in common stock of the 
new company. 

Sinclair Consolidated Oil Corp.—Net 
production of crude in first six 
months of 1927 amounted to 7,200,000 
barrels in the United States, against 5,- 
700,000 in the same period of 1926, a gain 
of more than 25 per cent. 

Texas Corp.—Mexico Department. of 
Commerce, according to cable advices, 
has announced that a 50-year confirma- 
tory concession has been issued under 
the new petroleum law to the Texas Co. 
of Mexico, a subsidiary, governing seven 
tracts of land in the State of Vera Cruz 
having a total area of about 215 acres. 

Union Carbide & Carbon Corp.—Fred 
J. Fisher, of Detroit, and this company, 
purchased the Udylite Process Co. of 
Kokomo, Ind. 

Union Pacific Railroad Co.—Asked I. 
C. C. for authority to construct a 54-mile 
line from Creighton to Hillsdale, Wyo. 


United Railways Co. of St. Louis— ; 


Federal Judge Faris approved sale of 
the property of the United Railways Co. 
to the St. Louis Public Service Co. for 
$49,101,000. 

Westinghouse Air Brake Co.—Stock- 
holders approved change of present 
authorized capital stock -of 1,000,000 
shares, par value $50, into 4,000,000 
shares of no par value. It was voted to 
issue four new no par shares in ex- 
change for each $50-par share. 

W lys-Overland Co.—Falcon Motors 
Corp., an affiliation, has rounded out its 
line with the introduction of a sport 
speedster, the Gray Ghost, listing at 
$1,250. 

Woolworth (F. W.) Co.—Completed 
first 25 and 50 pfennig store in Germany 
when a two floor site in Bremen was 
thrown open for public inspection. Some 
10,000 persons visited the establishment 
the first day. 

Wright Aeronautical Corp.—Received 
order from French Government for 25 
Wright Whirlwind aircooled engines. 



























National ‘Resources ; 
Local ‘Responsibility 


HE COMMUNITIES served by the sub- 

sidiary companies of the Middle West 

Utilities Company are, almost without 

= exception, small or medium-sized towns 
whose economic progress is to a large ex- 


tent dependent upon adequacy of power 
facilities. 





The rates of these companies are regulated 
within the states in which they operate, and 
are based on the value of the property used 
and useful in rendering service, not on the 
securities issued. The companies are locally 
taxed, they disburse the greater part of their 
receipts locally in wages, purchases and. divi- 
dends to customer-investors, and they are 
equipped with local management alert to 
and sympathetic with local conditions and 
problems. 











In addition, through their affiliation with 
the Middle West Utilities Company, these 
companies have access to engineering and 
management facilities and financial standing 
established on a national basis. The finan- 
cial resources and broader management ex- 
perience of a nation-wide organization are 
thereby applied to the electric service re- 
quirements of even the smallest communities 
in which these companies operate, while the 
companies remain wholly accountable to 
local regulatory authority. 


MIDDLE WEST 
Unilities Company 


SERVING 1911 COMMUNITIES IN 19 sTATZES 
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NCE an investor in 
Smith Bonds we can con- 


fidently count you among 
our host of satisfied clients who 
may be found in practically every 
part of tne world. 

For over half a century we 
have faithfully served First 
Mortgage investors but never 
more competently or conscien- 
tiously than we do today. 

Smith Bonds have become uni- 
versally recognized for their 
safety and attractive interest re- 
turn; they are issued in denomi- 
nations of $1,000. $500. $100. 
and yield 6% to 614%. 

Become a satisfied investor 
with this House. We will gladly 
furnish you with full informa- 
tion regarding Smith Bonds and 
their safeguards. 

Ask for Booklet “99-43” 


You will incur no obligation 

































































Our Mail Service Department 


No matter where you may be you can 
avail yourself of the Mail Order Service 
of our Home Office inWashington,D.C. 
Your investments and inquiries will be 
given the same personal, efficient and 
courteous attention you would receive 
if you called at one of our offices, 


“Yhe FH.SMITH Co. 
°Founded 1873 


Smith Building, Washington, D.C. 
285 Madison Ave., New York City 
Branch Offices in —Chicago — and Other Cities 





Kindly send booklet and information regarding 
SMITH BONDS, 


NAME 
ADDRESS deta 


“99.43” 























for 200 
Stocks! 


Your investment will be guided by utmost in- 
telligence if you follow the consensus of all 
expert opinion, as recorded in The Business 
Economic Digest. Learn what stocks have a 
bullish outlook according to the various financial 
forecasting minds in the country. 


The Digest is the consensus of all leading in- 
Vestment services, condensed for quick reading. 
For the past year and a half the Digest has, 
through Gage P. Wright’s comparative method 
of forecasting, consistently recommended such 
profitable stocks as 


General Motors, Baldwin 


and many of the rails. The Digest’s 
conclusions are obvious, for this method 
of analytical selection curries the sig- 
nificant weight of GROUP OPINION. 
Send for a free current copy now, con- 
taining valuable information on future 
security prices! 





The BusinessfconomicDigest 
Gage P Wright, Pres.. 
134 No. LaSalle St. Chicago Ill, 





| 
Without obligation mail me your current Digest 
and your booklet, ‘“When Experts D's.gree.’’ | 

| 


























Industrial 
Booklets 


The following booklets, pamphlets, etc., 
will be sent free on request by the com- 
panies mentioned. 





Movable Steel Partitions—Leaders in 
industry have been quick to grasp the 
greater value of movable steel partitions. 
The E. F. Hauserman Company, 6817 
Grant Avenue, Cleveland, Ohio, who have 
furnished some of the most notable struc- 
tures in the country, will be glad to fur- 
nish free information about this line. 

Distribution Perfected—Giving a com- 
plete story of the Bush Terminal Serv- 
ices, will be sent free on request by the 
Bush Terminal Company. Distribution 
Service, Dept E, 100 Broad Street, New 
York. Many important facts in regard 
to better distribution are presented. 

Do you Use a Check Signer ?—The 
Todd System of Check Protection has 
a record of having signed 28,000 checks 
in four hours! If you are interested, a 
request to The Todd Company, 1154 
University Avenue, Rochester, N. Y., 
will bring full information on this as 
well as their other devices for check pro- 
tection. : 

Changing American Building Practice 
—Thousands of new homes have been 
Celotexed, making for greater comfort 
and economy. The Celotex Company, 
645 North Michigan Avenue, Chicago, 
Tilinois, will be glad to furnish informa- 
tion. Address Dept. 167. 

Bakelite Molded—Booklet No. 43 tells 
an interesting story of the varied uses 
to which this product can be put. This 
will be sent free on request by Bakelite 
Corporation, 247 Fifth Avenue, New York, 
who also will be glad to have you con- 
sult their engineers and research labora- 
tories on possibilities of “Bakelite Molded” 
for your own work. 

Industrial Advantages in Louisville— 
Write for booklet describing Louisville 
and its great industrial expansion with- 
in a short period, its accession of hun- 
dreds of new industries producing mil- 
lions of dollars’ worth of goods annually. 
Of its strategic location. Why power 
rates are so low. Ask for information 
on your own specific industrial problem. 
Address Louisville Industrial Foundation, 
908 Columbia Building, Louisville, Ken- 
tucky. 

Profitable Business Control—Describ- 
ing the use of visible records in industry 


type of record installation, may be of 
great help in your particular problem. 
This booklet may be had on request to 
the Acme Card System Co., 116 So. 
Michigan Avenue, Chicago. 

Oil Heating—The Modern Miracle of 
Comfort—This is the title of a book 
which The Oil Heating Institute, 350 
Madison Avenue, New York, will send on 
receipt of 10 cents to pay for postage. 














This book contains valuable advice to those 
contemplating the installation of oil heat- 
ing systems. 

Industrial Los Angeles—Specific in- 
formation regarding manufacturing op- 
portunities will be furnished by the Los 
Angeles Chamber of Commerce, Industrial 
Department. 


FORBES for September 15, 1927 


Vollmer Road 
Sub-Station 


The distinctive architectural 

beauty of this Company’s 

new sub-stations is becoming 

another factor in winning and 

holding the good will of the 

286 progressive communities 
' served. 


Write Dept. E for 1927 Year 
Book, with interesting facts 
about the growth of this Com- 
pany and the soundness of its 


securities. 


PUBLIC SERVICE 


COMPANY . 
OF NORTHERN ILLINOIS 
General Offices: 
72 West Adams Street 
CHICAGO 


Serving 6,000 square miles—286 com: 
munities—with Gas or Electricity 








and showing actual photographs of each’ 


Investors Everywhere Use 


MOODY'S 
RATINGS 


Found Only in Moody's Manuals 














INDEPENDENT OIL AND GAS COMPANY; 
Tulsa, 


August 22, 1927. 
DIVIDEND No. 20 

Notice is hereby given that the Directors of 
this Company, at the regular quarterly meeting 
held August 22, 1927, declared a cash dividend 
of 25c per share, payable October 31, 1927 to 
stockholders of record at the close of business 
October 17, 1927. Books will not be closed but 
record only will be taken. 

R. M. Riggins, Secretary and Treasurer. 
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WHICH STOCKS 
TO BUY NOW 


UR current Stock Market Bulletins 
QO discuss the profit possibilities in 
over 30 different securities, many of 
which you may be about to purchase or 
may now be holding. For example: 


1. Present position of the oils. Are there 
indications of igmee pesces for PHIL- 
LIPS, MID-CONTINENT, MAR ‘ 
BARNSDALL and ATLANTIC RE- 
FINING? 

. Outlook for the mesres. Will KEN- 
NICOTT, CERRO DE PASCO, CHIL 
ANACONDA, MAGMA and GRANB 
sell considerably’ higher? 

3. The profit or loss prommerte in HUD- 
SON MOTORS. Is UDSON likely 
to reach 100? 

. The steps which immediately should be 
taken with regard to such stocks as 
YELLOW TRUCK, TRANSCONTI- 
NENTAL OIL, STANDARD GAS, IN- 
TERNATIONAL NICKEL, FREEPORT 
TEXAS, EL C BOAT, BETHLE- 
HEM STEEL and many others, 


Simply send us your name and address and the 
ip Bulletins will be sent to you absolutely 
ree. 
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Investment Research Bureau 
DIV. 116, Auburn, New York 














Established 1884 


ENNEDY & CO. 


74 BROADWAY 
NEW YORK CITY 


High Grade Bonds Bought on 
Partial Payment Plan 


Investment Suggestions 


A copy of this month’s market 
letter will be mailed on request 
without obligation. 
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How 
Many of 
Your 
Executives 
Read 


Forbes? 























Forging Ahead in Business—This 
book, revised to date, will be sent free 
by the Alexander Hamilton Institute, 
Astor Place, New York. It contains val- 
uable information for executives and 
those aspiring to become executives. 

Industrial Opportunities—In a region 
served by a great railroad. Write The 
Chicago, Milwaukee & St. Paul Rail- 
way, Union Station, Room 884, Chicago, 
stating in which territory covered by 
the railroad you are interested and you 
will receive information as to opportuni- 
ties for any specific industry 

The Hard to Heat Space—Has now 
found a friend in the Thermodine Unit 
Heater, which is especially designed for 
small space heating. The Modine Mfg. 
Co., Racine, Wis., will be glad to send 
literature descriptive of this device. 

The Age of Vision in Business Affairs 
—Send for this booklet to Remington 
Rand, Department F-7, Tonawanda, N. Y. 
This is an illuminating treatise on the 
problems of eliminating waste in office 
practice. 

A Rich Market—The Georgia Power 
Company, 120 Broadway, New York, will 
be glad to send information to those in- 
terested in the advantages that Georgia 
has to offer new industries. 

Tampa—Address the Tampa Board of 
Trade, Tampa, Florida, if interested in 
the advantages of that city for the lo- 
cation of new industries. 

Rubber—What Makes a Good Tire 
Great? The Dayton Rubber Manufac- 
turing Co., Dayton, Ohio, will be glad 
to tell you about the construction of 
their Dayton Thorobred Tires. 

Through Ninety-Five Years—An in- 
teresting booklet on the South’s indus- 
trial development will be sent free on 
request by The Canal Bank and Trust 
Company, New Orleans, La. ‘ 

Motors for Ail Purposes—The Wis- 
consin Motor Mfg. Co., Milwaukee. Wis- 
consin, have prepared facts and figures 
on their motors for various uses, which 
they will be glad to send free on request 
to those interested. 

The Key to Atlanta—Complete infor- 
mation in a 40-page booklet on Atlanta’s 
advantages as a manufacturing and dis- 
tribution point. Sent free upon request 
by Industrial Bureau, Chamber of Com- 
merce, Atlanta, Ga. 

Floors Pay Dividends—Full data of 
economies possible through scientific 
electric floor cleaning sent free on re- 
quest by Finnell System, Inc., 39 East 
St., Elkhart, Indiana. 

The Motorized Salesman—Experi- 
ences of various companies in handling 
automobiles with salesmen will be fur- 
nished free upon request by Oakland 
Motor Car Co., Dept. L, Pontiac, Michi- 
gan. 









Dr. J. A. Saffir, 
Chicago, Illinois. 


‘6 BEATING THE 
STOCK MARKET” 


ECAUSE I believe that 

as I am successful in 
placing my book, “Beating 
the Stock Market” in theo 
hands of American inves- 
tors, I shall reduce the 
number of those who los? 
money and increase the 
number of these who make 
money in the stock market, 
I want to send every in- 
vestor a copy. 


MAIL If you will fill out the at- 

THIS tached coupon we will mail 

COUPON you a copy without charge. 

ome §=6Afier you read it, you are 
free to send the $2.00 or re- 
turn the book. 


sinned Tt 







FINANCIAL SERVICE 
R.W.MS NEEL DIRECTOR 


a 
ein Aristocracy of Successful Investors” 
120 BOYLSTON ST. BOSTON 


Send without charge copy of “Beating the 
Stock Market’’ as per your offer. 








Charts of All Stocks 


Daily High and Low Prices 
and Sales 


Up-to-date charts of any listed 
stocks from July 1, 1927, with blank 
space to continue them to Dec. 
31. Price, $1.00 each. 


Also complete charts, each show- 
ing six months of daily prices 
and sales covering the first half 
of 1926, the last half of 1926 and 
the first half of 1927. Price, $1.00 
for each six months’ chart. 


A daily average chart of 70 industrial 
stocks free with each order. 


Give names of stock ted and i 
which half-yearly Siri Fes — 
of each stock. 

GRAPHIC MARKET RECORD 
Dept. F, 150 Pearl St., New York City 














INVESTORS’ INQUIRIES 


EADERS of “Forbes” 

may consult the In- 
quiry Department for infor- 
mation and opinions con- 
cerning investments. The 
fee is $2 for each security, 
or $5 for three. Letters 


should be addressed to 


Inquiry Department, 
Forbes Magazine, 
120 Fifth Avenue, New York 

















| advantage of our service to 





memes 


Reliable Brokers 
FORBES readers may take 








inquire, without cost, re- 
garding reliable security 
brokers with whom they 
can safely do business. 


Investors Department ~ 


FORBES MAGAZINE 
128 Sth Ave., New York City 
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140-page Book of life-size 
ruled forms, completely filled 
in. Answers problems of ac- 
counting and record keeping 
for any business or profes- 
sion. 

Book Sent FREE when 
reqt.zsted on business stationery 
John C. Moore Corpn. 
(Established 1839) 

4063 Stone St., Rochester, N. Y. 
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EXECUTIVE 
AVAILABLE 


Management Executive, graduate of 
tte University and of Harvard 
Graduate School of Business Adminis- 
tration, ten years’ -experience with suc- 
cessful records of accomplishment in 
bringing about payroll savings, increas- 
ing production, increasing sales vol- 
ume, decreasing labor costs and analyz- 
ing markets with some of the best 
known concerns in the country, among 
whom are: 


Winchester Repeating Arms Co., Link 
Belt Co., Montgomery Ward & Co., 
Armour & Co., Commonwealt: Edison 
Co., The Peoples Gas Light & Coke Co. 

High banking and commercial refer- 
ences and absolute tangible testimony 
from several of the best known con- 
cerns in diversified industries indicating 
savings from $25,000.00 to $100,000.00 per 
year. 

_Available with high grade organiza- 
tion in any part of the United States. 


For complete information address 


Box 34, Forbes Magazine 
Tribune Tower, Chicago, IHinois. 
















The most splendid flower in cultiva- 
tion. We are offering you the finest 
bulbs you ever saw. All first class and 
of highest quality. Our Darwin Tulips 

please everybody. Big, tall sorts 

on % —y stems, in a gor- 
geous range of colors. Will grow 
most anywhere. 


Order Today We will mail 
id, extra large bulbs 





Postpaid 
50 Darwins, 20 Varieties - $1.60 
100 Darwins, 20 = $3.00 
50 Breeders, 15 = $2.65 
100 Breeders, 15 > = $5.00 
Special prices on largerquantities 
We tee satisfaction. All orders 


fil promptly. Our New Fali Bulb 
shows every flower in natural 

acinths, Jonquils, 

isus, Lilies, Peonie., etc. 
Nothing else like it. Send for copy 
CONDON BROS., Seedsmen 
Color Catalog 29 Rockford, Illinois 





How Many of Your Executives 
Read Forbes? 
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ITH the announcement by Pack- 
W ard of its new line September 1 

and by Cadillac the first part of 
the month, all of the important makers of 
automobiles have their new cars on the 
market and the industry is settling down 
to the fall selling. As predicted, sales 
effort is very strenuous, for the produc- 
tion has been stepped up beyond all pre- 
vious figures in every direction and pres- 
ent schedules are the heaviest in history. 

Shifts among the executives in retail 
sales organizations have been numerous 
and the battle for volume in sales, to 
match volume in production, is on in dead 
earnest. 

Competition Increasing 

‘Pigg e speaking, the consumer 

is in a good position, for he is being 
offered better cars than ever, at prices at 
least no higher, except in one notable case, 
than he has been asked to pay before. 
And in many conspicuous instances, sub- 
stantial reductions in price have been made 
possible by concentrated purchasing power, 
ownership or complete control of major 
sources of raw materials and parts and 
low overheads. 

Industrial leaders are optimistic on the 
fall outlook for volume business, but every 
effort is necessary to make the sales keep 
pace with the heightened production, and 
competition was never keener. 


S this is written, it seems probable 

that Ford will be in moderate produc- 
tion of something like 250 cars daily by 
the middle of September, the output to 
be raised to 1,500 daily by October 1. 
This will mean that he has performed al- 
most a miracle of organization, if the plan 
carries. Ford dealers’ shelves are practical- 
ly bare and many of them are actually 
without a single car to show, of the old 
Model T. Their show spaces are sparsely 
filled with Lincolns, tractors and used cars, 
and their windows bear legends like “It 
won’t be long now,” “It will pay to 
wait for the new Ford,” and so on. For 
months the Ford dealer has been forced to 
grin and bear it and the long dry spell 
has been tremendously hard on most of 
them. 


EELING is that Mr. Ford is putting 

everything on the success or failure 
of the new car, from the standpoint of 
its acceptance by the public. Obviously, 
his reputation and his fortune must stand 
or fall by what he gives us, and what he 
charges for it. Long delay in settling 
definitely upon the specifications of the 
new line, and the necessarily long wait 
while exhaustive tests could be made have 
worn the Ford dealer patience thin. 

Many of them claim to have taken sub- 
stantial orders for the new car, “sight un- 
seen;” but they are all on the anxious seat 
and the factory withholds any definite in- 
formation as to type, price and delivery 
date—the three elements of salvation for 





























many of the dealers. 
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News of the Motor World 


New Models All Introduced and Industry Settles Down to 
Intensive Selling—Ford Production Finally Promised 
to Weary Dealers—Thirtieth Motor Anniversary 


By Walter Boynton 


Detroit Editor, Automotive Daily News 


Country-wide registration figures are 
always well behind, owing to clerical 
difficulties in the offices of the sec- 
retaries of state, charged with their record, 
But June showed clearly how big the de- 
crease in Ford sales was. In June, 1926, 
Ford registered 104,550 cars, figuring every 
state except New Jersey, where the fig- 
ures were delayed. The June, 1927, fig- 
ures, also omitting laggard New Jersey, 


were 39,794—a decrease in the one month 


of 64,756 cars. 

In July, 1926, national registrations of 
Fords also ran well over the 100,000 mark. 
At this writing, the corresponding figures 
for 1927 are not available, but it is a safe 
prophecy that when they are all gathered 
they will show an even larger decrease. 

Chevrolet, on the other hand, showed 
an increase of 17,610 registrations in July, 
1927, over July, 1926, and is certain to 
have shown at least as large an increase 
in July. 


O F the twenty-four makers in the De- 
troit territory, out of the forty listed 
nationally, only eight showed increases in 
June, though they registered 225, 422 
or the total 254,156 shown by them 
on a country-wide basis. Put another way, 
the sixteen makers outside the Detroit 
area registered only 28,734 cars in June, 
1927. 

Dodge Brothers announced a new six- 
cylinder car early in September, at a 
slightly lower price than the six announced 
earlier in the year. 


“Building by Fisher” 


ISHER & CO., with resources of 

$125,000,000 and composed of six of 
the seven Fisher brothers, signalized the 
beginning of construction of their new 
$35,000,000 building in Detroit, August 24. 
In the course of the ceremonies to com- 
memorate the event, Fred J. Fisher stated 
that in January, 1924, the financial com- 
pany of himself and his brothers was or- 
ganized with a capital of $25,000,000, so 
that the resources have been multiplied by 
five in less than three years and eight 
months. 

The building will be half again as large 
as the General Motors building, with 
which it will be connected by a tunnel. 
It will take about three years to complete 
the structure. 

Olds Motor Works celebrated August 
21 as the date thirty years after the meet- 
ing authorizing the construction of the first 
“carriage,” as it was called in those days, 
was held in Detroit. The fruit of that 
meeting is housed in the Smithsonian. 

Hupmobile’s new series A-5, a Six, has 
met with a favorable reception by the pub- 
lic. Prices range from $1,325 to $1,385. 


HRYSLER’S “72”, the new model, is 

reported to have been received with 
more enthusiasm than any product of the 
Chrysler corporation. 
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Investment 
Booklets 


The following booklets and other informa- 
tion will be sent free on request by the 
firms mentioned. 





Bache Review—Will be sent free for 
three months on request by J. S. Bache 
& Co., 42 Broadway, New York. Readers 
of the Review are invited to avail them- 
selves of the facilities of its organization 
for information and advice on stocks and 
bonds, without obligation. 

Weekly Fimancial Review containing 
an analysis of the various outstanding cop- 
per stocks, with earnings and possibilities 
for future dividends, etc., issued by Prince 
& Whitely, members of New York Stock 
Exchange, 25 Broad Street, New York. 

Odd Lots—A booklet on this subject 
showing the advantages of diversification 
in buying stocks and bonds for investment, 
prepared by John Muir & Co., members 
New York Stock Exchange, 50 Broadway, 
New York. 

Illustrated Year Book—Issued by the 
Associated Gas & Electric Company, 61 
Broadway, New York, gives a compre- 
hensive survey of the gas and electric 
system. Ask for illustrated year book 
—" 

Building a Competence—By steadily 
putting one’s surplus in sound interest- 
yielding securities. A booklet prepared 
by S. W. Straus & Co., 565 Fifth Avenue, 
New York, describes this method of in- 
vesting, and will be sent free. 


Smith First Mortgage Bonds—This 
form of investment is described in a book- 
let issued by The F. H. Smith Co., Smith 
Building, Washington, D. C., and 285 
Madison Avenue, New York. 

Keeping in Touch with the Stock 
Market, a requisite of sound investment 
practice. Chisholm & Chapman, members 
New York. Stock Exchange, 52 Broad- 
way, New York, will send their Market 
Letter free on request. Ask for J-11. 

The Oil Situation—An analysis on the 
oil situation has been prepared by Fenner 
& Beane, members of the New York Stock 


Exchange, 60 Beaver Street, New York. 

Some Financial Facts—Issued by the 
Bell Telephone Securities Co. Inc., 195 
Broadway, New York, gives some in- 
interesting facts about the securities of 
the parent company, the American Tele- 
Phone & Telegraph Co. 

Making Money In Stocks—Is the title 
of a recent booklet published by the In- 
vestment Research Bureau of Auburn, N. 
Y., describing the bureau’s financial serv- 
ice. This together with their current 
stock market bulletins and special reports 
om — free upon request. Address 

ept. F, 

Serving A Nation—Is the title of a 
booklet illustrating the growth and ac- 
tivities of Cities Service Company and 
its fiscal agents, Henry L. Doherty & 
Co. _Send for a free copy to Cities Serv- 
ice Company, 60 Wall Street, New York. 

TLe Investment Trust—For informa- 
mation about the International Securities 
Trust of America, write to American 
Founders Trust, 50 Pine Street, New 
York, or 1 Federal Street, Boston. 
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Stop Worrying 


After all, you want only three things 
in an investment: 


1. Safety of principal. 
2. A satisfactory income. 


3. Profits through 
increase in value. 


Collateral Trustee Shares of the 
New England Investment Trust, Inc. 
are safe, because the investment is 
spread over 80 high-grade listed securi- 
ties — American Telephone, Eastman 
Kodak, United States Steel, General 
Motors and the like; they yield about 
742%; in 2 years their value has in- 
creased 32%. 


If you buy Collateral Trustee Shares 
your investment worries are over. 


Write for circular F-15, 
‘giving full details. 


NEW ENGLAND 
INVESTMENT TRUST, INC. 


85 Devonshire Street 
BOSTON, MASS. 


Free from Normal Federal Income Tax 
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DESK TOP 





PLEASING TO THE EYE AND TOUCH 
Lies flat and stays in position without fastening, forms 
a perfect writing surface and has a soft, non-glaring 
beautiful appearance. 


NEO-LEUM te reverse, chagly cut to. 98, ond 
on. neren. predeet — use everywhere. 
Patent ie oe 


a 1 


COMPANY—Neo-Leum Dept., Grand Rapids, Mich. 
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Dividends 











also been declared. 


50 Broadway 
New York 


FINANCIAL INVESTING COMPANY 
OF NEW YORK LTD. 
Dividend No. 10 
A regular quarterly dividend of thirty cents (30c) 


a share has this day been declared on the Common 
Stock of this Company. 


An extra dividend of ten cents (10c) a share has 


Both dividends are payable October 1, 1927, to 
stockholders of record August 31, 1927. 


EMBREE H. HENDERSON, Treasurer. 


August 24, 1927. 
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Associated Gas and 
Electric Company 





61 Broadway, New York 


Dividend No. 11 on Class A Stock 


The Board of Directors has de- 
clared the regular quarterly divi- 
dend on the Class A Stock of 50c 
per share, payable November 1, to 
holders of record September 30, 1927. 


Holders of Class A Stock may 
apply this dividend to the purchase 
of additional shares of Class A Stock 
at the price of $20 per share whereas 
the present market price is about $41 
per share, making the stock dividend 
rate 10% per annum, yielding, at 
said present market price, over $4 
per share per annum. 





The dividend will be so applied 
and the Class A Stock (or scrip cer- 
tificates for fractional shares) pur- 
chased therewith will be delivered 
to all stockholders entitled thereto 
who do not, on or before October 














15, 1927, request payment in cash. 
M. C. O'KEEFFE, Secretary. 























“UNION CARBIDE AND CARBON 
CORPORATION 
A cash dividend of One dollar and fifty cents 
Gl. .50) per share on the outstanding capital stock 
this tion has been declared payable 
, to stockholders c sonenllt at the 
ess September 6, 


WILLIAM M. Sean Teeheuter.” 





Armour 
Dividends 


On August 19th the 
Board of Directors of 
Armour and Company 
met and declared the 
following dividends: 
ARMOUR 1 COMPANY 


The usual quarterly divi- 
dend (134%) on the pre- 
ferred stock payable October 
1, 1927, ‘to stockholders of 
record, September 10, 1927. 


ARMOUR 455 COMPANY 
OF DELAWARE 


The usual quarterly dividend 
(14%) on the preferred 
stock payable October 1, 
1927, to stockholders of 
record, September 10, 1927. 


PHILIP L. REED 


Treasurer. 



































Swift & Company 
Union Stock Yards, 


Dividend No. 167 
Dividend of TWO DOLLARS ($2.00) per share 
on the capital stock of Swift & Company, will 
be paid on October 1, 1927, to stockholders of 
record, September 10, 1927, as shown on the 
books of the Company. 


C. A. PEACOCK, Secretary 


Chicago 











Olive Green Art Steel N. W. 


Action. 
and labor, 


Curmaneco Letter Rack 


FOR EFFICIENCY 


Saves Time, Clears Your Desk for 


Handles, Sorts, Classifies and 
Distributes the papers of your daily work. It saves time 


relieving you from shuffling and reshuffling 
papers many times every day. It 
every paper, 


provides a place for 


with each paper in its place. They are 
needed on every desk from Manager to Office Boy. 


) Letter Size $5.00 


ad to letter and 


CURRIER re Comerany 
Terminal B) Minneapolis, Minn. 


Check size and quantity desired. Pin 
L. TODAY 
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“Forbes” pays $5 for the best story 
published in each issue and presents a 
copy of “Forbes Epigrams” for each 
story used. 





Needed No Invitation 


A gentleman called at the home of Mrs. 
Murphy and inquired for her. Mr. Mur- 
phy answered the bell and, calling up to 
Mrs. Murphy, informed her that there was 
a gentleman to see her. 

“Tell him to take a chair,” replied Mrs. 
Murphy, “I'll be right down.” 

“Begorra,” yelled Mr. Murphy, “He's 
taking al] the furniture, he’s the instal- 
ment collector !”—$5 prize to C. S. Rein- 
fried, Bristol, Tenn. 

* * & 


Careful 


Two young ladies visiting a small town 
decided to go for a ride into the open 
country. 

In answer to their inquiry for a gentle 
horse the livery man said, “Yes, I have 
one, the only trouble is he does not like 
the reins to touch his tail.” 

The young ladies started out promising 
to be careful. 

On returning the man asked, “Well, did 
you enjoy your ride?” 

One of the ladies answered: “Oh, yes, 
it did rain a little, but Flossie held the 
umbrella over his tail while I drove.”— 
Prize of Forbes Epigrams to M. A. 
Neville, Palo Alto, Cal. 

te 


Plain Enough 


An Englishman endeavoring to get a 
connection with a friend over the long 
distance telephone, was having difficulty 
in making the operator understand the 
name of the exchange, which was Ealing. 
Finally, in desperation, he said: “E—for 
’erbert, A—wot ’orses eat, L—where yer 
goes when yer dies, I—for ingine, them 
things in front of trains, N—what lays 
eggs, G—for gor-blime. Now, ’ave yer 
got it!”—Clipped. 

* * * 


Poor Fish! 


“You had some fresh shrimps here 
last week,” began the purchaser. “Now—” 
“Yes, ma’am,” interrupted the market 
man apologetically, “but I fired both of 
em.” —Exchange 
x * * 


His Error 
Newsboy: “Extra! Extra! All about 
the operation on the mayor!” 
Customer: “Here, boy, I don’t see any- 
thing about an operation in this paper!” 
Boy: “There it is, see for yourself. 


Mayor’s fete comes off tomorrow.”—Ex- 
change. 





Those wishing contributions returned 
if found unsuitable will please enclose 
stamped, addressed envelope. 


TIM 





